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Set of Chinese Tablets of Jade-Exhibited at the Red Cross Shop on Fifth Ave., New York. 
(The Red Cross Workers from Left to Right Are Miss Jane Gourd, Mrs. Francis Von Arden and Miss Elizabeth Cunningham.) 
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Announcement 








We have now in course of manu- 


facture a new flatware pattern in 


“Alvin Long Life Plate” 


We will name it the “VICTORY” 


pattern. 


Full particulars will be given later. 


Alvin Manufacturing Company 
Sag Harbor, N. Y. 


NEW YORK CHICAGO 
52 Maiden Lane 10 So. Wabash Ave. 
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Remarkable Jade Tablets on Exhibition in the Jewel Room 
at the Red Cross Shop in New York 





(Written Exclusively for THe Jewevers’ Circular.) 




















B* virtue of its intrinsic value as well 
as its historic interest, the most notable 
gift yet received by the Red Cross Shop at 
587 Fifth Ave., New York, is the set of 
Chinese tablets of jade which were taken 
from the Temple of Ancestry in the For- 
bidden City at the time of the Boxer 
trouble about 1899. The selling price set 
upon them is $12,000. As individuals have 
‘already made purchases of single pieces of 
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tablets make a striking appeal. Binding 
them together and serving as a background 
is the Imperial cloth of gold and the com- 
bination of the soft, gray-green moss jade, 
with its quaint characters in dull gold, is 
one of real beauty. 

Almost as interesting as the tablets is 
this cloth of gold, which shows the five 
clawed dragon, the insignia of Chinese 
royalty. It is unpurchasable and its use is 
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CHINESE J“DE TABLETS DISPLAYED AT THE RED CROSS SHOP ON FIFTH AVE., NEW YORK 


jewelry or an antique, the price of which 
ran well over $1,000, doubtless a buyer will 
be found for the tablets as sqon as their 
presence is made known to the wealthy 
art connoisseurs of the city. 

The tablets are more than 300 years old 
and record the history of the Manchu and 
Chinese dynasties. An interesting incident 
recently was the visit to the shop of an 
old Japanese who was able to interpret the 
characters. Word quickly spread to the 
other departments of his presence and soon 
he was the center of a spellbound group 
listening to his translation. 

Even to the casual observer who has no 
adequate appreciation of their value, the 


never permitted by any person except those 
of the royal family. In size the tablets are 
about five by 14 inches, and the set of 10 
folds together concertina fashion. They 
are to be found in “Pandora’s Box,” at the 
Red Cross Shop jewel room which is in 
charge of Mrs. Henry Clay Frick. 

Mrs. Francis Von Arden is the member 
of the Red Cross Shop committee who se- 
cured the tablets but the name of the man 
raking the gift is to be kept from the 
public at present. All that is known con- 
cerning him is the fact that he was formerly 
engaged in trade in China, at which time 
he came into possession of the tablets. 

Mrs. Von Arden, herself, lived in China 





for several years and was there at the time 
when the Dowager Empress broke all prec- 
edent by giving a reception to women, high 
in official circles, in the Forbidden City. 
Before that time no white woman had ever 
been permitted to enter the Forbidden City. 
To commemorate the event, and as an ex- 
pression of her pleasure with her guests, 
the Empress gave to each woman present a 
roll of the Imperial gold cloth, 12 combs of 
ivory and an equal number of carved wood, 
a princess ring and another one having a 
large pearl set in lotus leaves of pure gold. 
The lotus ring was unique, in that the gold 
used in the setting was so pure that the 
lotus petals surrounding the pearl could be 
turned back. The combs were also of ex- 
quis'te workmanship and showed the Im- 
perial five clawed dragon. 

Mrs. Jay Gould is now the proud pos- 
sessor of one of these ivory combs, having 
received it as a wedding present from Mrs. 
Von Arden. It was particularly gratifying 
to Mrs. Gould to become the owner of this 
comb because it was her father, Hubert Vos, 
who was commissioned by the Empress to 
paint her portrait. Mr. Vos also painted 
several other members of the Imperial 
family and one portrait of the Empress 
now hangs in his studio at 15 West 67th 
St., New York, which is open to visitors 
from four until six o’clock Sunday after- 
nocns. 








MORE BANDITS AT WORK 


Chicago Jeweler Held Up by Robbers, Who 
Also Held Up Customers Visiting 
the Store 


Cuicaco, Feb. 12.—Just before 5 o’clock 
Friday night two robbers with pistols 
drawn entered the store of Ellis Bern, 1151 
W. 59th St., and commanded Mr. Bern and 
lis clerk to stand at attention. With rope 
they brought along the robbers bound the 
two men and locked them in a back room 
and proceeded to loot the store. 

Two customers who entered and dis- 
turbed them were similarly treated, after 
contributing to the robbers’ collection. A 
third customer, a man from Hammond, 
Ind., did not prove so easy. He put up a 
stiff fight and was rewarded by being 
beaten over the head. In the midst of the 
confusion and cries for help the robbers 
fled and escaped, leaving no clue. 

Mr. Bern told a representative of the 
Jewe.ers’ Circucar that the value of the 
stolen goods is about $1,000, and they con- 
sist of jewelry and watches principally. 
In addition the robbers secured about $200 
in cash. 











Ludy & Taylor Co, Cedar Rapids, Ia., 
have increased their capital stock from 


$20,000 to $30,000. 
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In one of Mr. Brigge’ celebrated cartoons entitled “Wonder what 
a six-months-old baby thinks about ?” he shows the baby dropping 
a bottle, and experience having taught him a way to get it back 
he sets up a yell which brings results. 
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Briggs draws this moral from the cartoon: “If you want anything 
very badly put up a holler for it.” 
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We would like to fill your wants for Masonic Rings and now 
have a comprehensive line to supply any holler you may give 
us for them. 


LARTER & SONS 
23 Maiden Lane 
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Pac. Coast Rep., 


A. I. HALL & SON, Inc., 
150 Post Street, New York 


San Francisco, Calif. 
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The Latest Jewelry 


Seen in New York 














IS week the shop windows display a 
T wide variety of jewels, utility pieces 
and novelties. Enameled cigarette holders 
are specialized in for one colorful window 
arrangement. Horizon blue enamel outlined 
with diamonds is used on one of these; old 
rose with an engine turned pattern on the 
gold beneath transparent glaze on another. 
Platinum holders are monogramed in raised 


carving, incised lettering or diamond 


racery. 
vaca oe * 


Earrings are noticeable this week for 
their frequent appearance in the windows 
along the Avenue as well as for their pop- 
ylarity with the fair shoppers. As the new 
coiffure is allowing the least bit of the low- 
er part of the ear-lobe to show, advantage 
of this has been taken by those to whom 
earrings are becoming for their use once 
more, and beneath the full-puffed hair- 
dressing one striking brunette was seen 
wearing ear-pendants of gleaming shafts of 
faceted pale yellow topaz. 

e < « 

Whether the small hat has made the veil- 
pins popular or whether the matter has 
been reversed and those fascinating little 
rhinestones, gold or gem-set veil-pins have 
made the small-brimmed hat and turban the 
thing of the hour in millinery, is difficult to 
say, however, both are here to stay. They 
come in every conceivable material and 
every practical pattern and design. They 
are used to hold the veil in place on the up- 
per edge at the center of the turban and 
they have been found to be exceedingly 
handy. Along Fifth Ave. the pins of small 
diamonds mounted in platinum are among 
the smartest, and they were used most 
often with those chic taupe veils. Perhaps 
after all it is the exceeding popularity of 
the face-veil that has decided the question 
of the favoritism both of the small hat and 
these tiniest of jewels. 

* * * 

Black and white enamels, onyx, diamonds, 
clear-faceted crystals and pearls mounted 
in utility piece jewels of platinum are used 
to carry out a black and white scheme for 
a very attractive group in a window decked 
in drove grey velvet. Evening jewels for the 
men folk, an elaborate onyx and diamond 
bracelet, a long chain of platinum links set 
with onyx beads and pearls with a match- 
ing lorgnette attached and a wrist watch 
enameled in black and encrusted with dia- 
monds are among the ornamental jewels, 
while the utility pieces included a vanity 
case in pale-tinted gold black-enameled and 
Patterned in an outlining of pin-strip white 
enamel. This thin white line was also used 
very effectively on some Dorine boxes, 
salts-bottle tops and on the watch fobs and 
dress-studs for men. 

* * ok 
_ Daytime jewelry for men as it is worn 
in New York, either down-town during the 
business hours of the morning or up-town 
in the late afternoon is, however, not of 
the somber-toned black and white variety, 
but follows the dictates of the leading tail- 


ors that there shall be color and plenty of 
it in men’s daytime dress. Sapphires, em- 
eralds and amethysts are set in the scarf- 
pins and often the watch fob is designed to 
match. One modern “Beau Brummell” who 
favored brown tones in his morning attire, 
was seen wearing as accompanying jewels 
with a sport-mixture suit of browns and 
greys and a soft felt hat of brown, a scarf- 
pin of gold set with a large sapphire, cut 
en cabochon, and surrounded by small to- 
pazes. For afternoon wear with a cut- 
away, small diamonds in scarf-pin, watch 
chain and for the monogram on the flat- 
topped handle of the cane were worn by an 
elderly man, who, with two companions, a 
well-dressed grey-haired matron and a tall 
young boy, entered the lobby of a theatre 
at matinee time. The boy wore a pin of 
green jade set in gold in his tie; appropriate 
and smart, but the jewels really worth de- 
scribing were worn by the matron. 
* *k * 

This stately woman was gowned in royal- 
purple chiffon velvet with a toque of velvet 
pansies and she wore in all six jewels and 
carried a gem-studded mesh bag. There 
was a single diamond pin in the knot at the 
back of her marcelled coif, and a star- 
shaped veil-pin in her pansy hat; she wore 
a pair of platinum earrings mounted with 
diamonds and large drop pearls, a brooch 

n the white lace collar at her throat set 
with diamonds and amethysts in an oval 
plaque design, a bracelet to match fitted 
tightly over her glove at her wrist and on 
a long diamond chain hung a lorgnon 
framed in platinum filigree studded with 
tiny amethysts, diamonds and pearls. 

* ok * 

Sterling silver table ware, according to 
the city’s window displays this week has 
been modeled with supreme regard for the 
beauty of a graceful line unmarred by over- 
ornamentations. Both in the hollow and in 
the flat pieces this tendency toward ultra- 
simplicity is noticeable, but, because rich- 
ness and elaboration are more taken for 
granted where a full line of hollow silver- 
ware is concerned, ornamentation is quite 
expected in all the larger pieces at least, 
and little even then is to be seen. 

x kX 


A typical dinner service shown in one of 
the largest display windows anywhere up 
and down Manhattan is on exhibition this 
week in a widow in Maiden Lane. The 
general contour has been taken from the 
Colonial, but like so many now-a-days, it 
is a very much modernized adaptation. For 
detail trimming and relief from absolute 
plainness, there is a bordering rim of con- 
vex twin lines, and a mere suggestion of a 
three-lobed leaf at the intersections of this 
edging. Lines and leaves are raised to full 
relief, and they give the effect of hand 
repoussé hammering. 

x *k * 

A flatware pattern which barely takes 
the pieces out of the class of this “fiddle- 
back” type, and gives delightful relief from 
absolute severity is seen in one line in the 
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use of contrasting surface finishes. A deep 
border of plain polished metal sets off to 
advantage the center portion of the design 
which is mottled: in an allover pattern 
planned on the base of harlequin squares. 
A narrow groved line‘ runs between the 
squares and. hetween the patterns and the 
bordering band of plain polished silver. 
THE RAMBLER. 








Borghild Arneson, Designer of 
Metal Reliefs 





(An AppRECIATION, BY ALICE DonLEvy.) 


NOW: there is an opportunity for Amer- 

ican manufacturing jewelers to secure 
for reproduction, original and artistic, po- 
etic and practical designs. Borghild Arne- 
son—who is now in New York—has de- 
signed a clock and mantelpieces for the 
King and Queen of Norway. Silver plate 
by her is in the Musee Luxemborg, Paris. 
The Minister of Fine Arts in France or- 
dered a dinner set. In the Historical 
Museum of Rouen is a large silver drink- 
ing horn made to commemorate the mil- 
lenial jubilee in 1911. For the application 
of art to the jewelry industry she was 
decorated by the French Government in 
1907. 

Belts and personal jewelry, vases and 
flower holders for household use, show 
her well trained workmanship. Portraits 
in decorative panels in various metals at- 
test the thoroughness of her education in 
art. 

Three nations, viz.: Norway, France and 
Italy, have contributed their influence and 
opportunities for study. France, at the re- 
quest of Rodin, the celebrated sculptor, sent 
her, with her teacher, to Italy to develop 
her ability for “metallic sculpture” and to 
learn the methods of Benevenuto Cellini. 

Joined to a love of nature is her indus- 
trious habit of drawing in botanical gardens 
and in zoological gardens—living plants 
and active animals. The result is novelty 
in graceful form. Folk lore, fairy tales 
and European literature have fed her fancy. 
There is no repetition of ideas. Graceful 
forms suggest Kipling’s Jungle. Her ele- 
phants look as if they could dance. 

Borghild Arneson has exhibited in Nor- 
way, Sweden, Holland and France. She 
has studied the plants and animals of 
America since the war. She shows the 
buffalo in recent compositions to great ad- 
vantage. She returns to her Paris studio 
April 4 with many an example of Ameri- 
can Indian industry and primitive forms. 

Aresene Alexandre, the art critic of Fi- 
garo, says some of her work in jewelry are 
masterpieces. 

Whether on wall or floor, table or door, 
the work of Borghild Arneson is an inspir- 
ing delight in silver or copper, brass or 
gold. 








The Davis jewelry store at Great Falls, 
Mont., was included in the disastrous fire 
which swept the business’ district of that 
city some days ago and caused a loss of 
nearly half a million dollars. Charles E. 
Davis gave out his loss as over $40,000 and 
could not say at the time as to how well 
he was covered by insurance. 
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a] OFFICES 
Ry 68 Nassau Street, New York 
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CUTTING WORKS 


Most Modern and Complete 
136-146 W. 52nd St., New York 
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Some Interesting Facts on Platinum and Its Uses* 





Statistics as to the Production, Prices, Imports, Etc., with Figures as to Its 
Occurrence in Various Parts of the World 
Compiled by Dr. George F. Kunz for ‘Mineral Industry” 

















OW necessary some of the less used 
metals may become under special and 
exceptional conditions has been well — 
trated within the past year or so in the 
matter of platinum. While heretofore only 
a very small section of the population had 
any definite idea of its existence or useful- 
ness, now the newspapers from the Atlantic 
to the Pacific are full of articles regarding 
it, of items concerning the measures taken 
by the Government to acquire and preserve 
it, and of more or less accurate informa- 
fion in reference to the history of its dis- 
covery and to its various uses. Many of 
the arguments concerning it have failed to 
take account of the difficulties of adjust- 
ment to new and unusual circumstances, 
and hence have embodied unjust statements 
reflecting upon a lack of readiness shown 
by holders of platinum to sacrifice personal 
interest to the higher interests of the 
nation, : 

Estimates of the quantity of platinum in 
existence in the world have naturally been 
quite widely divergent, varying from 4,000,- 
000 or 5,000,000 oz. up to as much as 7,000,- 
000 or 8,000,000 oz., the lower estimates 
being probably nearer to the truth. As to 
its employment, perhaps as many as 400,000 
or 500,000 oz. had been used for catalyzing 
purposes when the present crisis arrived, 
500,000 oz. for electrical apparatus, 1,000,000 
for dental purposes, 1,000,000 for chemical 
vessels, and perhaps 500,000 ounces for 
jewelry. 

The advent of the war brought about at 
once a great diminution of the supply and 
an imperative need of the metal for the 
manufacture of sulphuric and nitric acids, 
as well as for certain essential parts of 
vatious war implements. Soon, especially 
after the revolution, the Russian supply, 
formerly almost 90 per cent. of the whole, 
was cut down and it has finally almost 
ceased, while the little that remained in 
stock in Europe was jealously guarded by 
the Entente powers for their pressing 
neds. This naturally and _ properly 
brought about energetic action on the part 
of the United States Government to cur- 
tail or check the use of platinum for other 
than war purposes, and to secure control of 
the amount in stock. The jewelers had 
recognized the striking merits of platinum 
for the setting of the choicest gems for 
over 20 years, and for the finest jewelry 
the manufacturing jewelers had accumulated 
small stocks of the metal. Its use for den- 
tal purposes was soon checked by its grow- 
mig ‘scarcity and the consequent rise in 
price, and the same causes operated in other 

ons, 

An appeal to the jewelers to cut down 

use of platinum met with a ready and 
battiotic response, which found expression 
m the formation of a committee com- 
pl of representatives of the industry 


ienttact from “Mineral Industry,” Voi. 26, 
917. McGraw-Hill Book Co. 


and in the passage of a series of resolu- 
tions in May, 1917, offering the fullest meas- 
ure of co-operation with the authorities. 
These were laid before Secretary of Com- 
merce Redfield, and were heartily com- 
mended by him. The shortage still con- 
tinuing, the next decisive action taken by 
the Government was to commandeer, on 
Feb. 23, 1918, all the platinum in stock in 
the United States, and to establish a uni- 
form price for it as well as for the allied 
metals, iridium and palladium, soft plati- 
num (without iridium alloy) being rated 
at $105 an ounce troy, iridium at $175 an 
ounce and palladium at $135 an ounce. On 
Feb. 1, 1918, at the instance of the jewel- 
ers, a census of unmanufactured platinum 
on hand was called for; it was found that 
the amount was about 5,000 troy ounces. Of 
this, as much as 1,450 oz. was offered to 
the Government on March 1, representing 
nearly half of the quantity: available on 
that date, as there had been no outside 
source of supply since Feb. 1 to offset the 
amount manufactured in the interval. Later 
on the War Industries Board limited the 
amount available for the manufacturing 
jewelers to 25 per cent and this had been 
followed by an absolute prohibition of any 
platinum manufacturing, although, for the 
present, the stock of manufactured goods 
on hand may be sold by such manufac- 
turers as have received a Government 
license. 

These successive measures, increasing 
gradually in strictness, have been necessi- 
tated by the pending conditions of the 
platinum market, and they have been loy- 
ally accepted and faithfully obeyed by those 
to whom they apply, entirely irrespective of 
any business or financial loss they may 
entail. 

In France, a bill has been introduced in 
the Chamber of Deputies extending the 
provision of the law of Aug. 3, 1917, so as 
to cover the requisitioning of platinum and 
its associated metals. Already, from the 
outbreak of the war, considerable control 
has been exercised over the trade in plati- 
num so that adequate stocks might be 
kept on hand. To this end the French re- 
fineries, headed by the Compagnie Indus- 
trielle du Platine, which have a practical 
monopoly of the metal in France, agreed 
to submit a monthly report of the amount 
produced, based upon which the quantity 
to be sold to jewelers and available for 
export was determined. The cutting off of 
the Russian supply, which was the sole 
source, renders the problem of restocking 
an almost unsolvable one, and at present 
the Compagnie Industrielle and the other 
refiners have not much left on hand. Resort 
must therefore be had to the amount held 
by the jewelers and the banks, and this 
exact quantity so held must be officially 
established, to render it clear precisely 
what restriction must be placed on industry 
and commerce, and whither to turn when 
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platinum is required for the war uses.’ 

The following estimates, minimum and 
maximum, of the total crude platinum pro- 
duction, in troy ounces, up to date, have 
been made by Prof. James Lewis Howe 
of Washington and Lee University :? 





Minimum. Maximum. 
| ECR eer ere 7,115,482 10,128,308 
Colombia ..2 i ccéciccdbun 700,000 735,000 
DORNER <i cnidmiradiaees 175,000 200,000 
New South Wales and 
FOOMANE . .. 56 Pie ees 9,000 10,000 
RIE. 6 £54. iba dR eee ss 9,000 10,000 
Usted Siaeee oc cx becca c 10,000 12,000 
WO &. ccnamebocemees 8,018,482 11,095,308 


Here the minimum production of Rus- 
sian crude may be too low, as it seems 
to equal or exceed 8,000,000. How much 
more it may be is rather uncertain, as we 
have no reliable data for gaging the amount 
surreptitiously removed from the country 
to avoid paying the Government registra- 
tion and tax charges. The estimate for 
Colombia seems to be remarkably high in 
view of the fact that for the 13-year period 
from 1905 to 1917 inclusive, but 117,000 oz. . 
were exported to the United States, per- 
haps the chief customer during most of 
this time, and that it appears to be only 
during quite recent years that the produc- 
tion has been large. Possibly 400,000 to 
500,000 would be a closer estimate; Borneo 
also seems to be very generously treated. 
When the probable excess of the Russian 
production over Prof. Howe’s minimum 
estimate is put over against a probable 
lesser production in Borneo and above all 
in Colombia, we would have a minimum 
of about 8,600,000 oz. The amount of fine 
platinum that was refined out of this crude 
material might be (at 83 per cent) nearly 
6,500,000 oz.; perhaps, however, the aver- 
age percentage was something lower. In 
any case, the fine platinum produced would 
at the very lowest estimate be at the very 
least as much as 6,000,000 oz. 

The greatest single consignment of plati- 
num that has been received in a long while 
was a shipment of 21,000 troy oz. (653 kg.) 
of the metal, brought here across and from 
Russia, by Mr. F. W. Draper, of Boston, 
who personally superintended the transfer 
of the precious material from the eastern 
slope of the Ural Mountains, over the 
Trans-Siberian railroad to Vladivostok, 
and thence by way of Japan and the 
Pacific Ocean to San Francisco. In this 
way the danger was avoided of having the 
almost irreplaceable platinum sunk in the 
ocean by means of a submarine attack, as 
might easily have happened in an attempt 
to convey it the more direct way across 
the Atlantic. 

On its arrival in the United States, Dec. 
12, 1917, the platinum was immediately 
commandeered by the Government for the 
Ordnance Department. A final trip across 
the American continent landed it in New 
York, where it was taken to the United 
States Assay Office, refined there, and put 
into metallic form. This having been ac- 
complished, the platinum was drawn out 
into very fine wire, and spun into platinum 
cloth, so that it could be used by the Ord- 





1Min, Jour., May 16, 1918, 
3U. S. Geol. Surv. report for 1917. 





(Continued on page 67.) 
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can always be had to greater ad- 
vantage from the house that not 
only imports but cuts. 


We are therefore in a position to 
meet your requirements at a distinct 
saving to you. 








| ALBERT LORSCH 
ma Co 


Lorsch Building, 37 Maiden Lane INC. 131 Washington Stree: 
NEW YORK PROVIDENCE, R. | 
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Department for the purpose of ni- 

trate manufacture in the newly established 

Government nitrate plants. ; 

The tense shortage of platinum in 1917 
was greatly relieved by this large ship- 
ment of the crude material. It was com- 

stored away in nine boxes, each 
weighing about 215 Ib., and boldly marked: 
“Embassy Documents.” The true story of 
the inception and accomplishment of this 
important and difficult trip was written for 
this chapter by Mr. Draper and was pub- 
lished in full in a previous issue. 

PRICES 

When the shortage of platinum became 
acute in the first months of 1917 the price 
rose sharply to nearly $105 per ounce, and 
thereafter it remained nearly constant at 
that figure for the rest of the year. The 
value of platinum was set at this amount 
by the Government regulation in the spring 
of 1918, which commandeered all the plati- 
num, iridium and palladium held by refin- 
ers, specified importers, manufacturing 
jewelers, and large dealers, fixing the price 
for platinum at $105 per ounce, iridium 
$175 per ounce, and palladium $135 per 
ounce. It is believed that these prices will 
have one excellent result, namely that of 
maintaining and stimulating the production 
of these metals in Russia and Colombia. 
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chases of 605 oz. from producers in these 
States, which, at the average price ($90 an 
ounce), would have a value of $54,450. In- 
complete returns from placer mines that 
produce crude platinum indicate that the 
production in 1917 fell off about 100 oz. 
from that of 1916, when it was 710 oz. 
In view of the high prices for crude plati- 
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JEWEL THIEF CONVICTED 


He Tried to Steal a Diamond Ring But Was 
Detected and Must Serve Prison Term 
BaLtrmoreE, Md., Feb. 15.—Detected in 

the act of stealing a diamond ring from 

a tray in the store of John W. Mealy Sons’ 

Co., West Lexington St., a man who gave 








STATISTICS OF PLATINUM IN THE UNITED STATES, 





Imports 


sl me. 
Year -——Production. (@)—~ r-~Unmanufactured—, Manufactured, Total. 
Troy Oz. Value. Troy Oz. Value. Value. Value, 
1GGE, saicunecvctenss 1,408 $27,526 85,438 $1,673,713 $24,482 $1,725,721 
IGOR o diide ethic cccide 94 1,814 105,450 1,950,362 37,618 1,989,794 
IGG iE gavevoweses 110 2,080 114,521 1,921,772 135,889 2,059,741 
ho ae ree 200 4,160 103,802 1,812,242 105,636 1,922,038 
ee ee 318 5,320 104,196 1,985,107 188,156 2,178,583 
ee a 1,439 45,189 137,556 3,601,021 187,639 3,833,849 
TR vis beccavecnde 357 10,589 74,208 2,509,926 175,651 2,696,166 
Pere 750 14,350 50,768 1,096,615 134,119 1,245,084 
SONS O86 Gevntoeks bs 638 15,950 118,851 2,557,574 410,997 2,984,521 
Saris ans wedeey 773 25,277 120,478 3,320,699 333,965 3,679,941 
i: Sere ere 940 40,890 122,390 4,722,752 135,842 4,899,484 
SE ais kek «clan d'aee 1,005 45,778 104,683 4,334,488 159,995 4,540,261 
RR MAE es 1,034 46,3530 117,947 4,938,706 105,553 5,090,789 
J ee eee eee 3,430 154,350 72,267 2,934,580 39,143 3,128,073 
Do MAIR OT oe 6,495 322,347 61,437 2,340,476 71,532 2,734,355 
RE Sa cote cnet cas 24,518 2,044,801 53,522 3,138,087 21,872 5,204,760 
DSR a ee 33,009 3,393,985 30,207 2,408,188 1,347 6,349,385 





(a) Statistics of the U. S. Geol. Surv. 


Recovered by refiners. 








num in 1917 this decrease is rather diffi- 
cult to understand, but part of it may be 
due to the fact that some of the miners 
held their platinum for higher prices. 








AVERAGE MONTHLY PRICES OF PLATINUM AT NEW YORK. 
(In dollars per troy ounce.) 


1909. 1910. 1911. 

 eaciantikienss 24.10 29.00 39.06 
SEEN sss 64 5 0.0.9.0 410 24.00 28.75 39.31 
5 s44-0,6.5 00:6'0:618 © 23.75 29.13 41.00 
MEET 9 4.0.0.00.0.40:06.06 0:0 23.50 29.25 41.35 
EE ccccdacccccsccsss SAMR | 68 ER 
EMD Sc ccccccccccccces 22.75 31.38 42.88 
OEY. cecscccccecccscces 22.43 33.00 42.95 
SAO 33.00 44.38 
ES ree 25.31 33.63 45.31 
Is (rg 5:99, 6. 5/04 4181614 27.75 37.50 46.25 
BE, 8.00 680460000 29.50 39.44 46.13 
IR Ds osi0k:4:4 9 64 40.6 29.50 38.75 46.00 
SN. -akcip'b6wwie seis 24.87 32.70 43.12 








1912. 1913. 1914. 1915. 1916, 1917. 
46.00 45.50 43.38 41.10 90.05 87.83 
45.63 45.50 43.50 40.00 90.00 103.75 
45.50 45.50 43.50 39.50 90.75 104.33 
45.50 45.50 43.50 38.63 83.10 103.77 
45.50 45.50 43.50 38.50 80.50 105.00 
45.50 45.50 43.50 38.00 78.13 104.75 
45.50 45.50 43.50 38.00 63.60 103.88 
45.50 44.90 50.20 39.25 62.56 .104.55 
45.50 43.96 50.00 50.00 84.25 104.13 
45.50 44.00 49.50 54.50 89.75 104.00 
45.50 43.70 45.45 62.63 101.25 104.52 
45.50 43.45 42.19 85.50 86.87 104.38 
45.55 44.88 45.14 47.13 83.40 102.82 








The substitution of palladium for plati- 
num in many cases, because of the great 
scarcity of the former metal and the special 
demand for military uses, and also its em- 
ployment in platinum alloys, has raised its 
price to such a degree that it has now be- 
come more costly than platinum, as is 
shown by the following figures of average 
Prices for the 12 months of 1917: 


Per 
Troy Oz. 
$73.00 


Per 
Gram. 
$2.27 
2.75 
2.74 
2.91 
3.23 
3.37 
3.53 
3.73 
3.84 
3.79 
3.94 
4.06 


ee 





Platinum in the United States 
_ Production—The United States Geolog- 
ical Survey report on platinum for 1917 
states that crude platinum was produced 
in Alaska, California, Oregon, and Wash- 
ington. Buyers and refiners report pur- 


Reports received from refiners indicate 
that 31,921 oz. of foreign crude platinum 
were refined. This figure does not include 
the 21,000 oz. of Russian crude received in 
December and not refined in 1917. Most of 
this material came from Colombia; the 
rest mainly from British Columbia, Java, 
and Russia. 

Reports received from refiners of plati- 
num, gold bullion, nickel, and copper indi- 
cate that 38,831 troy oz. of refined new 
metals of the platinum group were recov- 
ered, of which about 7,384 oz. are believed 
to be of domestic origin. 

Dealers and refiners reported sales in 
1917 of 72,186 oz. of secondary platinum 
metals derived from refining scrap and 
sweeps. The figures that make up this to- 
tal probably represent some duplication, as 
the same metal may be handled as scrap 
several times in a year. 

(To be continued.) 








A window in the store of P. J. Bergen, 
Barberton, O., was recently broken and 
about $40 worth of articles taken. 


the name of John C. Mitchell, 30 years old, 
of St. Louis, Mo., was arrested after he 
fled from the Mealy store on Jan. 31, and 
yesterday, after trial in Criminal Court, he 
was sentenced to 18 months in the Balti- 
more jail. The ring was valued at $20, and 
it is believed that Mitchell is the man who 
has operated in other cities and who has 
made a specialty of taking rings of small 
value. 

Mitchell went to the Mealy store and 
asked to be shown a womans’ Tiffany style 
solitaire ring of moderate price. “I don’t 
want to pay more than $25 for it,” he said 
as the salesman opened the sliding door of 
the showcase. A tray containing a score 
of rings was placed before him and after 
some hesitation the visitor said he would 
ask the young woman to come and select 
the ring. As the man left the store the 
salesman discovered that one ring was 
missing from the tray. He gave chase, and 
with the aid of a policeman the man was 
caught as he was threading his way through 
crowded Lexington St. The ring was re- 
covered. 

After a preliminary hearing before Jus- 
tice Dawkins, Mitchell ‘was held in $1,000 
bail for the grand jury, and he was indicted 
and tried in court within two weeks after 
his arrest. Justice Heuisler, now sitting in 
the Criminal Court, announced that thieves 
who prey on jewelers will receive no mercy 
from him when convicted. 








The note in the recent issue of THe Jew- 
ELERS’ CirCuLAR telling of the fact that 
Mrs. Clara Bertling, formerly owner of the 
John Bertling Jewelry Store, had sold out 
that business, brought Mrs. Bertling so 
many inquiries as to the reasons for selling 
out that it should be stated that the action 
was taken simply because Mrs. Bertling 
wished to retire to private life and later 
take a trip to Europe. The business has 
been prosperous and there were no lia- 
bilities, and Mrs. Bertling felt that she had 
earned the much-needed rest. 
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Let Your Store Be Easter Pearl Headquarters 


When a multitude of women see the attractive advertisements 
of LA TAUSCA PEARLS in big magazines such as COSMO. 
POLITAN, HARPER’S BAZAAR, etc., do they instinctively 
think of your store? 

They SHOULD—You can make sure that they do. Easter time 
is crowded with opportunities for selling pearls. 

Here are some of the dealers’ helps that will enable you to make 
your store Easter Headquarters for La Tausca: 

Oval store sign in gray, with white embossed lettering. 

Dainty gift cards for pearl cabinets, with sentiment appropriate 
to different occasions, such as weddings, ‘birthdays, anniversaries, etc. 

Show cards (see illustration on opposite page). 

Free electros to use in your local papers. 

Dainty Booklets 

and other “helps” that are our constant study. And you know 
La Tausca cabinets are very choice. Made of fine quality velvet 
and lined with lustrous white satin and velvet, they show the neck- 
laces beautifully, and lend themselves to the most alluring window 
and show case displays. 


THE LA TAUSCA DISPLAY COLLECTION 


An assortment of twenty beautiful necklaces, with window dis- 
play, counter display and accessories to make your pearl department 
complete and comprehensivee ASK YOUR WHOLESALER’S 
SALESMAN. 


Every Dollar’s Worth of La Tausca Sales Passes 
Across the Retail Counter 


TRADE SUPPLIED BY WHOLESALERS ONLY 


CA 
LA TAY = RLS 








Preries Dr Crylon Concerning 


15% inches $18 Retail, 18 inches, $20 Retail. Early Orders 


The demand for La Tausca 
pearls has for some time past ex- 
ceeded the supply, and while 
everything that can be done is 
being done to increase importations 
of pearls, wise dealers will get 
their orders for La Tausca into 
the hands of their wholesalers AT 
ONCE. Protect yourself by an- 


Lovely créme rosée tinted indestructible pearls of ticipating your wants, and do it 
superb beauty, in the popular 15% and 18 inch lengths todav! 

either graduated or uniform. Solid ~~ spring rr y! 

clasp. Fully guaranteed, as are all La Tausca neck- ° ° 

laces, handsomely encased in selected cabinet of Retail Trade Supplied 

grey velvet, white lined. Through Wholesalers Only 
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The New La Tausca Easter Show Card 


Our new Easter girl, charming, girlish, picturesque, conveying the 
suggestion of loveliness and refinement. Beautifully reproduced from 
the original photograph on a g x 12 inch card. 


Is your name on our mailing list? 


KARPELES COMPANY 
PROVIDENCE PARIS NEW YORK 


Address all communications to Providence. 


La Tausca Pearls are not sold direct, but are carried for the Retail Trade by the Best Wholesalers Everywhere 
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SUCCESS HINGES 
ON SERVICE 


No matter what the line of 
human endeavor, SERVICE 
is the keystone of SUCCESS. 


Many of our customers have 
found our cooperation and 
service a factor in the pro- 
gress and success of their 
business. 


ARNSTEIN BROS. & CO. 


170 BROADWAY NEW YORK 


Offices only in New York City. 
No branches in United States. 


LONDON: AMSTERDAM: 
Audrey House, Ely Place 6 Tulp Straat 


We Sell 
Diamonds Exclusively 
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New Law Forbids “Profiteering” in Revenue Taxes 





Charges of War Tax in Excess of Amount Paid to Government Made a Misde- 
meanor—Warning by Jewelers’ War Revenue Tax Committee. 














A warning has been sent out to the 
jewelry trade of the country by ; the 
Jewelers’ War Revenue Tax Committee 
calling attention to the fact that in the new 
tax law just passed by Congress there is 
a provision which in effect makes it a mis- 
demeanor for any merchant to collect from 
a customer as a war tax an amount in ex- 
cess of the tax actually paid to the Gov- 
ernment, or to make any demand, written 
or oral, in connection with the sale of an 
article that misrepresents the amount of 
war tax that has actually been paid by him. 

This section has evidently been inserted 
to meet a condition that grew out of the 
last revenue tax bill where the Government 
had found certain merchants and wholesale 
dealers had profiteered in the collection of 
the war tax, that is, they had not only col- 
lected from their customers the amount ac- 
tually paid to the Government but an 
amount in excess of the payments made. 
‘Practically no complaint has been made 
against any manufacturer in the jewelry 
trade but manufacturers in sporting goods 
and other lines were criticised by the Treas- 
ury Department for having added, as a war 
tax, an amount in excess of what they had 
paid. In the jewelry trade there was some 
criticism against wholesalers who had paid 
3 per cent war tax to manufacturers on 
their buying price and had charged custom- 
ers 3 per cent on the selling price. 

Some of these offending wholesalers have 
been penalized by the Government and 


prosecutions have been threatened against . 


others if the practice is continued, but the 
question has been raised as to the legality 
_of the procedure against wholesalers by cer- 
tain of the Government officials. However, 
under the new law the act is specifically 
made a misdemeanor and this law goes 
into effect as soon as signed, although the 
jewelry schedule which it carries does not 
go into effect until April 1. The act will, 
therefore, apply to the charges by manu- 
facturers, wholesalers and retailers under 
the present law and to the retailers under 
the new law, because after April 1 the tax 
will be levied on the sale by the retailer for 
consumption. 

The warning sent out by the Jewelers’ 
War Revenue Tax Committee and signed 
by its chairman reads as follows: 


Warning to Wholesale Jewelers! 


“Some time ago the Jewelers’ War 
Revenue Tax Committee brought to the at- 
tention of the wholesale jewelers the wishes 
of the Treasury Department, that any 
amount which was added at’ the foot of the 
bill as war tax should be the exact amount 
which was returned to the Government. 

“Thereafter wholesalers who had been 
charging war revenue taxes on the basis 
of their selling prices, although they had 
Naturally paid a somewhat smaller amount 
to the manufacturer, producer or im- 
Porter, changed their methods and included 
an amount in their selling prices which 


would reimburse them for any taxes which 
they had paid. 

“It has recently come to the attention of 
this Committee that, notwithstanding the 
fact that the very proper request of the 
United States Treasury had been widely 
advertised through our trade press, some 
wholesalers were still charging 3 per cent. 
on their selling price as war tax, which, of 
course, meant 3 per cent. on their profit and 
thus yielded a somewhat larger sum than 
the sum which they had to pay to the 
manufacturer, producer or importer of the 
merchandise, 

“This objectionable practice should be 
stopped at once, and we beg to call to the 
attention of the trade that the new 
Revenue Act, which has passed the House 
and the Senate and is only awaiting the 
President’s signature to become the law, 
carries the following drastic section: 

“Sec. 1319. That whoever in connec- 
tion with the sale or lease, or offer for 
sale or lease, of any article, or for the 
purpose of making such sale or lease, 
makes any statement, written or oral, 

(1) intended or calculated to lead any 
person to believe that any part of the 
price at which such article is sold or 
leased, or offered for sale or lease, con- 
sists of a tax imposed under the authority 
of the United States, or 

(2) ascribing a particular part of such 
price to a tax imposed under the 
authority of the United States, knowing 
that such statement is false or that the 
tax is not so great as the portion of such 
price ascribed to such tax, shall be guilty 
of a misdemeanor and upon conviction 
thereof shall be punished by a fine of not 
more than $1,000 or by imprisonment not 
exceeding one year, or both.” 

“The continuance of the practice above 
referred to will therefore render the of- 
fender subject to punishment by fine or im- 
prisonment, or both. 

“While the new Revenue Act will change 
the method of paying commodities taxes 
in our industry from ,the manufacturer, 
producer or importer, to anyone who sells 
April 1, 1919, we wish to impress upon you 
the fact that this punitive provision takes 
effect the day the bill becomes a law, and 
should therefore particularly interest the 
wholesaler, or anyone else, who may be in- 
dulging in the practice of charging more tax 
than he has actually paid. 

Jewe.ers’ War REvENUE Tax COMMITTEE, 
Meyer D. RotHscHILD, 
; Chairman. 

New York, Feb. 14, 1919. 








Thieves who gained entrance to the 
jewelry store of Samuel Schless at 1030 
Market St., Philadelphia, Pa., by forcing 
a panel beneath one of the show windows 
early Sunday morning, looted the place of 
more than $1,000 worth of jewelry and 
escaped. 
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MINIMUM WAGE BILL 


Bill Introduced in Rhode Island Legislature 
Providing for a State Minimum 
Wage Commission 

Provipence, R. I., Feb. 15.—In view of 
the large number of women that are em- 
ployed by the manufacturing jewelry and 
its allied industries there is more than 
usual interest in the bill introduced in the 
lower branch of the Rhode Island General 
Assembly last Thursday by Representative 
Edward C. Brown, of Providence, estab- 
lishing a permanent State Minimum Wage 
Commission. The measure gives the Com- 
mission power to investigate wages paid 
women and minors, and to fix what it be- 
lieves suitable minimum wages in various 
establishments. 

It vests in the Commission, however, no 
authority to insist upon compliance by the 
employer with the awards made by it. In- 
stead, it provides that the findings of the 
Commission be published, together with 
the names of employers who have refused 
to abide by them. 

Mr. Brown’s bill creates a commission 
of three members, one of whom shall be a 
woman, to be appointed by the Governor, 
and provides that they be paid at the rate 
of $5 for each day’s actual service. The 
bill delegates to the commission authority 
to appoint wage boards to investigate wages 
in any occupation where the wages paid 
are thought inadequate to supply the nec- 
essary cost of living. These boards are to 
consist of equal representation for employ- 
ers and employes, with a chairman, to be 
designated by the commission, who shall 
be a representative of the public. 

The wage board shall report its findings 
to the commission for its approval or dis- 
approval, and when the findings are ap- 
proved, the commission shall notify the em- 
ployer and give him a public hearing, after- 
ward entering its decree. 

In case the employer files a declaration 
under oath with the Superior Court to the 
effect that compliance with the recommend- 
ation of the commission would render it 
impossible for him to conduct his business 
at a reasonable profit, he shall. be entitled 
to a review of his case by the courts under 
the rules of equity procedure, with the 
burden of proving his declaration resting 
upon the employer. 

If the court finds that the declaration is 
true, it may issue an order restraining the 
commission from publishing the name of 
the employer among those who have re- 
fused to comply with its recommendations. 

Whenever a minimum wage has been 
established in any occupation, the commis- 
sion may, on petition, reconvene the wage 
board and ask it to consider new recom- 
mendations. 

It is provided that every employer of 
women and minors shall keep a register 
of the names and addresses of them and 
shall permit the commission to inspect the 
register. 

Any employer who discharges or dis- 
criminates against any employe because 
such employe has testified in any investiga- 
tion by the commission shall be deemed 
guilty of a misdemeanor and shall be pun- 
ishable by a fine of from $200 to $1,000, 
under the terms of the act. 
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Instead of the usual profile we are 
developing high-class full-face cameos, so 
increasing our selection of unusual 
cameos to better satisfy the requirements 
of the trade. 


This illustration is an example of one 
of the full-face cameos which we are 
carving to a greater extent. 


Our studio is specialized in developing 
any subject or any idea in artistically 
carved cameos. 

















F. VITELLI & SON 


277 Broadway, New York 
The House of Cameos 


a, 
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No Action to Help Gold Miners 





Special Committee’s Report to Secretary Glass Advises Against Government 
Action to Artificially Stimulate Production of the Precious Metal. 








= 








WasuHIncToN, Feb. 12.—No artificial stim- 
ulation is to be given to gold miners. Sec- 
retary Glass today made public a report 
from the special committee which has been 
investigating the gold situation, and in 
which the committee advises the Govern- 
ment against taking steps to stimulate or 
promote the production of gold. ; 

The statement is made by the committee 


that the British Treasury Committee has ar- 
rived at the same conclusion as the Ameri- 
can committee, which was appointed on 
Nov. 2, 1918, to investigate present condi- 
tions in the gold mining industry, and to 
study the problem carefully and thoroughly 
with a view to definitely ascertaining all the 
difficulties confronting gold production. 
The committee was asked by Mt. Mc- 











Clecks, Watches, Jewelry and Gems Imported Inte Canada. 





Toronto, Can., Feb. 12.—The monthly report of the Trade of Canada for November 
gives the value of imports for home consumption in the jewelry and allied trades as 






























































follows : Eight Months 
Month of November Ending November 
aint Se 
r wee " 
1917. 1918. 1917. 1918. 
Clocks, clock and watch keys, clock move- Dollars. Dollars. Dollars. Dollars. 
ments and clock caseS.....+++sseeeeees United Kingdom.... 278 168 1,197 1,201 
United States....... 41,532 42,031 394,581 462,236 
és ee Oe te -eueeed 140 15 
QUE COURBTIOR. .c6cs ccs | ccmeae 5,999 2,049 
cc 41,810 42,199 401,017 465,501 
SN ac .o5G vides 0.2 608 W veasiveieesauee United Kingdom.... 721 79 9,977 9,722 
United States....... 895 143 5,700 7,427 
Ce ree iia che ata . Aa 
Switzerland ........ 2,913 6,942 50,533 27,745 
Other countries .... SR ae Fel. Gatidaa 
pee 4,582 7,164 66,473 44,894 
Watch cases and parts thereof, finished or _ 
ED haa css a 4' 4.0-01410'0'4.4 9 4b ereiwiele United Kingdom.... 143 75 1,460 777 
United States....... 13,087 8,013 69,374 77,582 
Switeeriand ...0<c0. 4,617 4,955 35,213 31,134 
SEOr  COMNONIN coc. cas | Aa tae 310 
Watch actions and movements and parts fi a ee 17,847 13,043 106,047 109,803 
thereof, finished or unfinished, including 
winding bars and sleeves............++ United Kingdom.... 3,765 231 24,637 9,483 
United States....... 101,776 73,676 551,037 613,969 
lo eer a 18,281 3,303 
Switsoriand) ....0ccec 55,637 75,777 367,801 381,898 
Other countries .... we weesaa 784 447 
POU i605 166,451 149,684 962,540 1,099,100 
EE RN 855 5 hs o.0criesauanceeeson -United Kingdom..... 2,085 768 32,062 9,220 
United States....... 101,752 57,964 553,495 484,872 
NG +. 6s. Cawisoesae 503 ,' 2 5,400 4,700 
SWHBCPIONG 6.60.0 ¢ v0.00 re 33 843 243 
Other countries..... 644 663 3,043 4,942 
TOMB. 00 cic000 104,984 59,780 594,843 503,977 
Electroplated ware and gilt ware, n. o. p..United Kingdom..... 3,513 1,390 40,295 11,635 
United States....... 11,407 2,905 63,028 69,875 
Other countries...... 1,210 359 3,617 1,818 
"TMS 9 axe 8 16,130 4,654 106,940 83,328 
Sterling or other siiverware, n. o. Saget United Kingdom.. 3,909 2,493 39,413 12,170 
United States....... 6,028 1,365 35,219 26,026 
Other countries..... ayaa/e 58 128 132 
ci ee 9,937 3,916 74,760 38,328 
Other manufactures of gold and _ silver, 
INR S 6 .0.0:5.4.05 ssa ba one ea eames United Kingdom.... 659 82 1,544° 1,143 
United States....... 1,739 2,460 9,737 17,971 
Other countries..... aoe 593 145 1,730 
fee 2,398 3,138 11,426 20,844 
SE IMD. . ooo scssccccecsecestore United Kingdom.... 68,356 151,345 683,701 769,623 
Precious stones and imitations thereof, not 
mounted or set, and pearls and imitations ere 68,356 151,345 683,701 769,623 
thereof, pierced, split, strung or not, 
but not set or mounted..........sss0+ United Kingdom.... 6,193 6,634 36,330 26,138 
United States....... 6,050 6,573 34,262 52,848 
Sy Corer eee 2,817 1,441 32,308 31,561 
Other countries..... 2,430 1,024 12,280 6,322 
TOM ie ic cas 17,490 15,672 115,180 116,869 








73 


Adoo to submit suggestions of sane and 
sound methods of relief. The members of 
the committee are Albert Strauss, Edwin 
F Gay., Raymond T. Baker, Emmett v. 
Boyle and Pope Yeatman, and all have at- 
tached their signatures to the letter to Mr. 
Glass. 

The report says: 

“Contrary to the belief apparently enter- 
tained in many quarters the structure of 
banking credit in any country during war- 
time does not depend very much, if at all, 
on the amount of gold that can be made 
available as a reserve for that structure. 
Undoubtedly the rise in prices in this coun- 
try since 1914 is to a great extent due to 
the heavy importations of gold during 1915 
and 1916. 

“The cessation of hostilities has radically 
changed the situation, and, with the change 
in the situation, any need of particular effort 
to promote or stimulate our gold produc- 
tion, which may have existed, has ceased. 
There is now no danger of an impairment 
of confidence. The dimensions of our finan- 
cial problems are becoming clear, and we 
know that we can without permanent strain 
meet any financial requirement the Govern- 
ment will be willing to assume. 

“Some further expansion of credit may 
result from our expenditures for demobili- 
zation and readjustment, but we can look 
foward to a comparatively early contraction 
of our credit structure with the attending 
circumstances of a free gold market and a 
gold reserve that shall once more perform 
its normal function of regulating credit 
conditions. That movement will, we be- 
lieve, be both preceded and accompanied by 
lower commodity prices. 

“Under these circumstances, there is in 
our opinion no need for artificial stimula- 
tion of gold production. Not only has any 
need therefor passed, but there have come 
into operation causes that will in due time 
restore all industry, including the mining of 
gold, to a normal basis. Gold mining will 
then become again normally profitable and 
respond automatically to normal stimuli. 

“It is, therefore, the judgment of this 
committee that no steps should be taken by 
the Government to stimulate or promote the 
production of gold.” 








Trial of Otto L. Sonne, Utica, N. Y., Who Is 
Charged with Grand Larceny Set - 
for February 24 

Utica, N. Y., Feb. 12.—The trial of Otto 
L. Sonne, jeweler and proprietor of the 
Sonne Gift & Luggage Shop, of Bleecker 
St., now bankrupt, has been set down for 
Monday, Feb. 24, before County Judge 
Frederick H. Hazard. 

Sonne is charged with grand larceny, in 
the first degree, the complainant alleging 
that Sonne appropriated property to his own 
use. The indictment came following a vol- 
untary petition in bankruptcy by Sonne in 
which he swore to liabilities of nearly $50,- 
000 and assets of about $23,000. 

Several hearings were held before Ref- 
eree in Bankruptcy F. J. De La Fleur, and 
then witnesses from New York City ap- 
peared before the grand jury, when Dis- 
trict Attorney William Ross Lee presented 
the charges. An indictment was returned, 
and it is believed that others were also re- 
turned, although they are still sealed. 
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SECURITY ALLIANCE 





New Members Accepted, Transfers Granted 
and Awards Ordered Paid at Monthly 
Meeting of Executive Committee 


The regular monthly meeting of the ex- 
ecutive committee of the Jewelers’ Security 
Alliance was held on Friday at the head- 
quarters, 15 Maiden Lane, New York, the 
following members being present: Chair- 
man Butts, President Sloan, Vice-presidents 
Bowden and Champenois, Treasurer 
Karsch, Secretary Noyes, and Messrs. Ab- 
bott, Alford, Brown, Gough, Stern and 
Wormser. 

The following new members were ac- 
cepted in Class A: Tovia Brenner, Kan- 
sas City, Mo.; Franklin D. Fenton, Cedar 
Rapids, Nebr.; Abraham Lurge, Buffalo, 
N. Y.; Walter G. Lauterbach, Rochester, 
N. Y.; John Benjamin, Excelsior Springs, 
Mo.; Posner Jewelry Co., Troy, N. Y.; 
Joseph A. Konrad, Henry, Ill.; M. A. Stall- 
meyer, Fullerton, Cal.; Roy L. Trueworthy, 
Milford, Conn.; J. G. Apple & Co., Saeger- 
town, Pa. 

The following new members were ac- 
cepted in Class B: Harold J. Du Bois, 
Little Falls, N. Y.; Harley Morton, Port- 
land, Ore.; Fred Furer, St. Louis, Mo.; J. 
J. Hoepffner, St. Louis, Mo.; the J. A. Key 
Co., St. Louis, Mo.; Edward Pfeiffer, St. 
Louis, Mo.; Todd Jewelry Co., St. Louis, 
Mo.; Max Hurst, Kansas City, Mo.; John 
H. Robinette, Conway, Ark.; Charles Ma- 
gam, St. Louis, Mo.; Walter J. Fuermann, 
Bradford, Pa.; Benton Brothers, Inc., Seat- 
tle, Wash.; Frank M. Simmons, St. Louis, 
Mo.; McCoy-Weber Jewelry Co., St. Louis, 
Mo.; Hyman-Abraham Jewelry Mfg. Co., 
St. Louis, Mo.; H. Henckler, St. Louis, 
Mo.; N. D. Goff, Clinton, Ia.; A. A. Bur- 
bank, Rochelle, Ill.; J. H. Carithers, Can- 
ton, Ill.; Fischer Bros., Beardstown, IIl.; 
E. L. Roberts, Beaumont, Tex. 

Twenty-five members were transferred 
from Class A to Class B, making the total 
number of members in Class A 2,184, and 
in Class B 3,724, a grand total of 5,908. 

The following transfers in Class A were 
granted: Estate of John R. Knight, Bos- 
ton, Mass., to Karl W. Knight; Skillman 
Van Cott, Kennewick, Wash., to J. B. Gil- 
more; Akron Lewis Jewelry Co., Akron, 
O., to Lewis Jewelry Co.; Sheldon & Shel- 
don, Los Angeles, Cal., to Emile Liebert; 
A. V. Schvab, Beeville, Tex., to Schvab’s 
Jewelry Store; J. C. Thompson, Lake 
Charles, La. to J. C. Thompson Jewelry 
Co., Inc.; Leonard & Allen, Idabel, Okla., 
to L. H. Allen. 

The following transfers in Class B were 
granted: Heinrichs & Chambers, Jefferson 
City, Mo., to H. J. Heinrichs; Hansel, Sloan 
& Co., Hartford, Conn.; to Frederick H. 
Sloan; Gustave Lanz, Morristown, Pa., to 
Lanz Jewelry Co.; Levin Mercantile Co., 
St. Joseph, Mo., to M. & K. Jewelry & Loan 
Co. 

The statistics for the month of January 
were reported as follows: 

There was one safe burglary, with two 
arrests made. The property was recov- 
ered. 

There were 14 cases of store burglary, 
with losses of $6,569, eight of which were 
at the stores of members who lost $4,855. 
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In three of these cases arrests have been 
made and goods recovered. 

There were 18 window smashing cases, 
with losses of $6,440, 11 of which were at 
the stores of members, who lost $1,490. In 
five of these cases arrests have been made 
and goods recovered. 

There were 16 sneak thefts, with losses 
of $6,365, 11 of which were at the stores 
of members, who lost $4,180. In three of 
these cases arrests have been made and 
goods recovered. 

There were 10 holdups, with losses of 
$5,375, two of which were at the stores of 
members, who lost $4,500. In one case ar- 
rests have been made. 

There were five cases of swindling, with 
losses of $745, four of which were at the 
stores of members. 

The following rewards were ordered 
paid: 

To Chief of Police S. G. Bronner and Assist- 
ant Chief William Hingst, Muscatine, Ia., for the 
arrest and conviction of James H. Callahan, who 
broke into the store of L. U. Gipple, Letts, Ia., 
on Dec. 4 and stole miscellaneous jewelry and 
other property amounting to about $125 in value, 
together with a quart bottle of alcohol. He was 
discovered by the Muscatine police lying alongside 
the railroad track with a large amount of the prop- 
erty on his person, and investigation located most 
of the rest of it at the button factory where it 
had been sold. On conviction he was sentenced 
to not exceeding 10 years at hard labor in the 
Penitentiary at Fort Madison. 

To Deputy Sheriff L. W. Hillhouse and Eugene 
Humphrey, private citizen, for the arrest and con- 
viction of Frank Newman, Joshua Robinson, and 
Raymond Pruitt, who broke into the rear door at 
the store of F. C. Ewert, Woodland, Cal., with 
a jimmy, on Nov. 10, and stole about $600 worth 
of miscellaneous watches and jewelry from the 
show cases, $500 of which was recovered. A 
younger Pruitt boy was also arrested, but did not 
enter the store and will probably be admitted to 
parole. These three boys committed a number 
of crimes in the vicinity, including a hold up and 
the theft of four automobiles. They were sen- 
tenced to indeterminate terms in the San Quentin 
Penitentiary. 

To officers Richard Cronin and William C. 
Nachtrieb, for the arrest and conviction of Rob- 
ert Henderson and Stanley Runisco, who broke 
into the store of Frank Hammond, Buffalo, N. Y., 
on Jan, 21 and attempted to open one of the 
safes without success, but secured a quantity of 
watches and jewelry from the show cases and 
from another safe, which was unlocked because 
the combination was out of order. Two days 
1.ter Officer Nachtrieb discovered the two thieves 
attempting to break into another store and arrested 
them. Upon searching their room, three suit 
cases containing’ a large part of the property 
were discovered, and the thieves confessed that 
they had tied the bed sheets together to form a 
rope with which they swung across a court to a 
window of the jewelry store and succeeded in 
making an entrance. Upon a plea of guilty they 
were sentenced to Elmira Reformatory. 

To Detective T. L. Johnson, for the arrest and 
conviction of Randall Thomas, Willy Wilson, and 
Ben Ward, who broke into the store of the Duval 
Jewelry Co., Jacksonville, Fla., on Nov. 6, through 
the rear door, and stole about $700 worth of 
property, all but a few pieces of which were re- 
covered. Randall Thomas was sentenced to two 
and one-half years in the Penitentiary, and Willy 
Wilson and Ben Ward to one year each in the 
Florida Industrial School. 

To Miss Vera Morhauser, Captain William 
Schregler and Officer Harry Kreher, for the arrest 
and conviction of James Smith, a negro sneak 
thief, who stole a diamond locket at the store of 
F. B. Wallen, Camden, N. J., on Jan 20. Miss 
Morhauser saw him slip the locket down his neck 
and went outside the store to telephone Mr, Wal- 
len, who sent a call to Police Headquarters, re- 
sulting in the thief’s arrest. On being searched 
at City Jail, the stolen locket was recovered and 
the thief sentenced to 60 days in jail. 

To H. E. Saylor, for the arrest and conviction 
of Andrew Simonettis and Francis Cuddy, who 
broke into the store of E. L.* Hilkins, Endicott, 
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N. Y., on May 4, by breaking a pane of glass 
in the rear door and then opening the lock. They 
stole about $100 worth of goods from the show 
cases, practically all of which was recovered and 
the burglars given a suspended sentence during 
good behavior, and paroled in the custody of the 
Humane Agent of Broome County. 

To W. M. Ellis and Detective Roy Fordyce for 
the arrest and conviction of J. O. Peterson, who 
broke the show window at the store of Wiiliam 
Goldblatt, Spokane, Wash., on July 11, 1918, and 
stole about $3,000 worth of diamond rings, cut- 
ting his hand on the glass while pulling them 
through the hole. Mr, Ellis heard the crash of 
the glass and saw the man taking the articles out 
of the window, and notified the police by tele- 
phone, who captured the thief with the property 
in his possession, On conviction, Peterson was 
sentenced to four years in the State Penit * 

To Detectives McCarthy, Knox, Carton, Hughes, 
and Birmingham, for the arrest and conviction of 
David Gammell, who, with a number of com- 
panions held up the store of Dave Holtz, Chicago, 
on Jan. 4, 1918, and stole jewelry and diamonds 
worth $15,000, some of which were recovered. 
Gammell was sentenced to from one year to life 
in the Joliet Penitentiary. Five others were ar- 
rested for this crime, but for lack of evidence 
on the Holtz robbery have been placed on trial 
for other charges on which the te3timony was 
stronger, and have not yet been convicted and 
sentenced. 








Arthur Henius Appointed a Member. of 
the State Penal and Charities Commission 

ProvivencE, R. I., Feb. 15—Governor R. 
Livingston Beeckman on Thursday sent to 
the upper branch of the Rhode Island Gen- 
eral Assembly the appointment of Arthur 
Henius of this city, as a member of the 
State Penal and Charities Commission to 
fill the vacancy caused by the resignation of 
Jesse H. Metcalf. Under the Senate rules, 
the appointment was laid on the table until 
next week. 

Mr. Henius is head of the precious and 
imitation stone concern of Henius & Co. 
and has been prominent in war work cam- 
paigns here, and served as chairman of the 
campaign organization in one of the Red 
Cross drives. He is at present chairman of 
both the State and Providence committees 
on welcoming home the Rhode Island sol- 
diers and sailors returning from service. He 
has also been identified with the several Lib- 
erty Loan drives and other similar patriotic 
work, 

The commission to which he has been ap- 
pointed has charge of all the penal insti- 
tutions throughout the state as well as all 
the various charitable institutions and funds 
controlled by the State, and is one of ‘the 
= important in the appointment of the 

tate. 








Market Prices for Silver Bars 
The following are the quotations of silver 
bars in London and New York as reported 
last week: 


Oficial Price, 
New York, 
Date London. .999 Basis. 
PS AU a sbes can deena 47% 101% 
POR Ni 6 Bene lackeeeeoen 47% Holiday 
Webi Tsk vce 47% 101% 
DO DRviicnes nirdeec eee 47% 101% 
Pm Dairies. Fiwewe Maines 47% 101% 
POs. TF i cdiccs BSCR ee es 47% 101% 








A. Mierow, 1142 Pacific Ave., Tacoma, 
Wash., was recently swindled out of 
$30 by the check artist which Tue Jewet- 
ERS’ CIRCULAR had just cautioned the jewel- 
ers to watch out for while he was operating 
in the east. 
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London Financial News Expatiates on the 
Remarkable Call for Gems and Industrial 
Stones, and the Rapidity with Which 
All Shipments Are Absorbed 


Lonvon,. Feb. 3—The demand for dia- 
monds as shown by the London market has 
been the snbject of unusual commeut not 
only in the jewelry trade but in commer- 
cial circles generally. The activity of this 
industry is by no means due to the de- 
mand in England alone but principally to 
the demand’all over the world, the stocks 
being sold in this city to foreign buyers 
or to cutters in Amsterdam who are sell- 
ing the foreign buyers there. 

On Jan. 24 the London Financial News 
published a most interesting article on the 
expanding business in rough and cut 
stones in which it said in part: 

“Last week we reported that the position 
of the Diamond Market was one of great 
strength. To-day we are not only able to 
confirm the statements as to conditions then 
ruling, but to assert that further substan- 
tial progress has been made. As regards 
the Continent, our Special Correspondent, 
who spent about a fortnight in Antwerp, 
returned during the week, and reports that 
although some little time will elapse before 
the majority of cutters are able to arrange 
their affairs, the feeling is one of hopeful- 
ness, and some firms have already re- 
sumed work on a small scale. Inquiries for 
goods for the Amsterdam cutters are also 
on the increase, and conditions in that 
centre are said to be very encouraging. 

“As far as the English trade is concerned, 
quite a large number of Americans are now 
on this side and are buying most freely. 
The Diamond Syndicate are showing dur- 
ing the next few days a shipment of South 
West diamonds, and have raised the prices 
of these goods about 5 per cent. We are 
informed that notwithstanding this increase, 
applications for the stones are abnormal. 
This is, of course, the outcome of the 
policy of restriction of. output—a policy 
which is proving beneficial alike to pro- 
ducers and the trade. Very large sales of 
brilliants have also taken place, and no 
doubt whatever is entertained that business 
will still further expand during the next 
few weeks. 

“As regards industrial goods, the posi- 
tion continues remarkably sound. The 
characteristic of this branch of the trade is 
the increasing number of purposes for 
which the stones are being utilized. Mer- 
chants in this line are buying ahead to 
meet the requirements which they foresee. 
Electrical undertakings should make big 
demands upon them, while precision in the 
motor industry cannot be so successfully 
met by any other means. Everyone, in fact, 
is most sanguine as to the future of the 
diamond trade.” 

Last Friday the same paper reviewing 
the diamond situation said: 

“The diamond market during the week 
under review has been brilliant in every 
sense of the word. The demand from 
America and, in fact, from all quarters of 
the globe continues unabated, and very big 
business has been done. The South-West 
Stones which the Diamond Syndicate 
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of hours at much enhanced rates; Premier 
diamonds will be shown about February 4, 
and for these we hear the demand is also 
phenomenal. The good business in the 
rough diamond trade has its counterpart 
where brilliants are concerned, the sales 
which were effected during the last 10 
days being so heavy that cutters have vir- 
tually no stock of brilliants and are rush- 
ing, consequently, for turther supplies. 
From what we can judge by the reports 
we receive from Amsterdam and Antwerp, 
much bigger business at higher rates is 
anticipated shortly, and the rough article 
is very firmly held. It is safe to say that 
further large advances in rates will take 
place both in the rough and cut article al- 
most immediately. 

“Trade in industrial diamonds continues 
of a most satisfactory character. In some 
cases where large engineering firms are in 
the transition stage from war to peace con- 
ditions, and have to scrap machinery in use 
during the past four years or so, business 
is marking time, but it is only deferred for 
a few weeks. Demands for this class of 
goods and for diamond-pointed tools are 
being received by the trade from other 
sources, so that the position is maintained 
even with large users awaiting the change 
over. With manufacturers and workmen 
gaining a better experience of diamonds in 
industry, and with important firms and 
companies having orders on their books to 
the extent of millions of pounds individu- 
ally, the outlook for the industrial branch 
is regarded as most bright. We under- 
stand that one or two users of mechanical 
diamonds are awaiting a reduction in prices 
before placing their orders. Diamonds are 
not on the same plane as other commodi- 
ties, and with an expanding demand and a 


restricted supply, hopes of lower prices are 


not likely to be realized.” 








Mid-Year Meeting of Directors of New York 
State Retail Jewelers’ Association to Be 
Held at Syracuse, February 27 


Syracuse, N. Y., Feb. 15.—Officers and 
members of the executive committee of the 
New York State Retail Jewelers’ Associa- 
tion, have decided to hold the mid-year 
meeting of the directors in this city Feb. 27, 
at which time the place for holding the an- 
nual convention of the State association will 
be decided. 

President Edward H. Hufnagel has re- 
turned to his home in Mt. Vernon, N. Y., 
from a trip to Albany where he held a con- 
ference with F. C. Maynard and F. D. 
Jones, jewelers, and Secretary Canfield of 
the Chamber of Commerce, Saratoga 
Springs; F. P. D. Jennings, Albany, and 
Peter Donnelly, Amsterdam. Possible ar- 
rangements were discussed with reference 
to holding the New York State Retail Jew- 
elers’ convention, and it is thought that this 
convention will be held this year at Sara- 
toga Springs, the first week in July. 








A show window in the store of J. 
Herbert Hall Co., Pasadena, Cal., was 
broken into early one morning recently 
and about $300 worth of articles taken. 
The loss is covered by insurance. 


IR 
MINNESOTA CONVENTION 


Program for State Meeting of Retail 
Jewelers’ Association at Minneapolis 
February 13-14 


MINNEAPOLIS, Minn., Feb. 13.—The 15th : 
annual convention of the Minnesota Retail 
Jewelers’ Association, to be held Feb. 18-19 
at the Radisson Hotel in this city, promises 
to be a well attended convention, possibly 
the largest in attendance of any in the his- 
tory of the association. 

Present officers of the association are: 
President, D. W. Smith, Pipestone, Minn. ; 
vice-president, A. E. Barker, Minneapolis; 
treasurer, C. A. Sherdahl, Montevideo, 
Minn.; secretary, E. M. Schwenke, New 
Richland, Minn. 

The convention program is as follows: 


TUESDAY MORNING, FEB, 18. 


9.30 a. M.—Reception of attending jewelers. In- 
formal reunion of jewelers and friends. Regis- 
tration and distribution of badges. Payment of 
association dues, 

10 a. M.—Meeting called to order by President 
D. W. Smith, Informal Roll Call, Reading of 
communication and last convention minutes. Re- 
ports of president, secretary and treasurer. Na- 
tional Delegates’ report. Report of committees. 
Election of new members. Appointment of conven- 
tion committees. Discussions. ° 


AFTERNOON SESSION. 
1.30 Pp. M.—Officers’ and committee’s meeting. 
2 p. M—Meeting called to order by President 
D. W. Smith, Address of welcome by Hon. J, E. 
Meyers, Mayor of Minneapolis. Response by 
President D. W. Smith. Informal roll call. Ad- 
dress: ‘Co-operative Organization of Distributors 
of Products,” by Judge F. T. Wilson, formerly 
connected with the State University, and for the 
past year with the Food Administration. Address: 
“Shepherdism,” by Col. John L. Shepherd, New 
York city. Discussion: Led by the Colonel, 
In the evening a theatre or auto show party 
will be enjoyed. 


WEDNESDAY FORENOON, 

9.30 a. M.—Meeting called to order by President 
D. W. Smith. Informal roll call. Address: 
“Salesmanship,” by Joe Mazer, New York City. 
Address: “‘Association Work,” by National Secre- 
tary A. W. Anderson. Discussion led by Sec- 
retary Anderson. 

WEDNESDAY AFTERNOON. 

1.30 Pp. M.—Meeting called to order by Presi- 
dent D. W. Smith. -Address by E. L. Hayek, of 
the Northwestern Jeweler. General discussion. 
Fifteen minute recess. 

Executive session, for members of the association 
only. Reading of communications and complaints. 
New and unfinished business. Reports of Auditing, 
Resolution and ‘appointed committees. Discus- 
sions. Election of officers and delegates to national 


convention. Selection of next-meeting place and 
date. 
WEDNESDAY EVENING. 
6 pvp. m.—“‘Get Together Luncheon” at the 


“Spring Time Inn” on the Radisson Hotel Roof. 
The Entertainment committee is leaving nothing 
undone for this “get together” affair, with some- 
thing new and novel. Short talks, stories, etc., 
by Hon, L. C. Hodgson, “Larry Ho,” Mayor of 
St. Paul, Colonel John L. Shepherd, Joe Mazer, 
Secretary A. W. Anderson, Professor C, H. Pres- 
ton and others. 








The Eska Mfg. Co., Baltimore, Md., has 
purchased outright the business of Charles 
C. Stieff & Co., of the same city, which for 
a number of years was conducted at 311 
W. Redwood St., where the business will 
be continued. Both the Eska Mfg. Co, and 
Charles C. Stieff & Co. have been well 
known in the trade for many years, the 
former dealing principally in watches and 
clocks and the latter in silver-plated ware, 
cutlery and cut glass. . 
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SEMI-ANNUAL MEETING 


embers of Connecticut Retail Jewelers’ 

" Association Hold Gathering at 
Hartford 

HartrorD, CONN., Feb. 14.—About 60 
delegates attended the semi-annual meeting 
of the Connecticut Retail Jewelers Asso- 
ciation last Tuesday afternoon and even- 
ing, the gathering being held at the Hart- 








GEORGE LUX, PRESIDENT 


ford Club. The session opened at 4 o’clock 
with a get-to-gether and social meeting at 
the club. After three hours were enjoyed 
meeting each other and talking over va- 
rious business subjects informally, the 





M. W. BASSETT, SECRETARY 


members gathered in the main hall of the 
club, where the dinner was given. Edwin 
F, Lilley, president of the Massachusetts 
Retail Jewelers’ Association, was the guest 
of honor, who gave a short address. 
Following Mr. Lilley’s talk, Joseph D. 
Little, manager of the Maiden Lane store 
of the Gorham Co., New York, presented 
lantern slides showing the various proc- 
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esses of silver manufacturing in his com- 
pany’s plant. The pictures portrayed the 
history and turning out of different pieces 
of silver and specimens of hand hammered 
work were also exhibited. Each process 
was explained by Mr. Little as the scenes 
progressed. 

Among those present at the meeting 
were George L. Lux, of Lux, Bond & Lux, 
Hartford, president of the State associa- 
tion; George W. True, Middletown, vice- 
president; Frank H. Todd, Bridgeport, 
vice-president; Merton W. Bassett, of the 
M. W. Bassett Co., Hartford, secretary; 
G. P. Sparr, Winsted, treasurer; J. C. 
Tracy, Willimantic; Anthony W. Hull, 
Wallingford; Fred Weber, Meriden; Lee 
Roberts, Briston; and George H. Dyson, of 
the Porter & Dyson Co., New Britain. 








CHARGED WITH THEFT 





American Railway Express Messenger Ar- 
rested in New York and Taken to 
Philadelphia to Answer for 
Alleged Crime 


PHILADELPHIA, Pa., Feb. 17.—Frederick 
Clarkson Robb, an American Railway Ex- 
press messenger, charged with the theft of 
$5,500 from an express car on Jan. 8 and 
suspected of having stolen from the car a 
wrist watch consigned by J. E. Caldwell & 
Co. of this city to a customer, was arrested 
in New York today and brought to Phil- 
adelphia. He will be given a hearing to- 
morrow morning. 

Detectives declared that the man con- 
fessed to the robbery from the car which is 
said to have contained approximately $100,- 
000 consigned by local banks to up State in- 
stitutions. The car left the Philadelphia 
station and it is believed Robb immediately 
slit one of the bags and extracted the 
money and watch. He left the train at 
West Philadelphia. The robbery was not 
discovered until the train reached Harris- 
burg. 

The wrist watch was valued at $485 and 
was consigned to Mrs. Edward Von Tacky, 
of Titusville. The jewel box which con- 
tained the watch was picked up in the apart- 
ment in New York in which Robb was 
arrested today. 

Bobb was traced to New York through 
letters written to him at his Philadelphia 
address by a Yonkers girl. When they went 
to the lavishly furnished apartment on West 
58th St., they found her and she declared 
that she would surrender him when he ap- 
peared. The detectives hid in the rooms and 
when the young man appeared instead of 
keeping her promise she warned him to 
flee. The detectives saw him dart away and 
they gave chase. Robb drew a revolver 
but they fell upon and subdued him. While 
the detectives quizzed the prisoner the girl 
sobbed out her love for the man and said 
that she would follow to Philadelphia and 
testify in his defense. 

Robb is said to have lost most of the 
money and the watch to a crowd of crooks. 
He says that he met the men and they 
wanted a crap game. He offered the use of 
his apartments for the game. When they 
appeared they displayed badges and said 
they were going to search the place for 
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dope. They took away $3,600 and the 
watch. 








A Correction 


In the historical sketch of the Interna- 
tional Silver Co., which appeared in our 
Golden Anniversary number, there was an 
historical review of the old Middletown 
Plate Co. This company consolidated with. 
the International Silver Co. some 20 years. 
ago and all its effects were moved to Mer-. 
iden. 

The Middletown Silver Co., of Middle- 
town, Conn., call our atrention to the fact: 
that the paragraph giving the history of the 
old Plate Co. was headed “Middletown. 
Plant.” This heading was intended to 
read Middletown Plate Co., and the typo- 
graphical error that caused it to appear 
“Middletown Plant,” was annoying to both 
the International Silver Co. and the Mid- 
dletown Silver Co., conveying as it did, the 
erroneous idea that the corporation, The 
Middletown Plate Co. was in existence to- 
day and that it was the Middletown plant 
of the International Silver Co. 

We wish to correct any wrong impres- 
sions that may have unknowingly béen given 
by explaining that while the trade-mark of 
the old Middletown Plate Co. is still being 
used by the International Silver Co. on one 
of the lines they manufacture in Meriden, 
Conn., the only manufacturer of silver 
plated hollow ware now in Middletown, 
Conn., is the Middletown Silver Co., an en- 
tirely independent concern. 

M. S. Cornell, Jr., president of The Mid- 
dletown Silver Co., Middletown, Conn, 
states that the present owners bought the 
company about 10 years ago and that the 
corporation was originally formed by thé 
silversmiths left in Middletown some five 
years after the old Plate Company ceased 
its corporate existence. 
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Death of Edwin W. Buckingham, Sr. 


LyncuBurG, Va., Feb. 12.—Edwin Wheel- 
er Buckingham, Sr., of the firm of Bucking- 
ham & Flippin, jewelers, watchmakers and 
opticians at 913 Main St., died Feb. 5 at his 
home in this city from pneumonia. 

Mr. Buckingham was born in 1855. in 
Connecticut. At one time he was engaged 
in business on Maiden Lane, New York. He 
associated while there with Walter Doughty 
for a few years and later with Mr. Peter- 
son under the firm name of Peterson & 
Buckingham. Later on he was connected 
with J. Kendall Smith in Newark, N. J., and 
from there moved to this city where he 
had lived for 27 years. 

He took in as partner, George E. Flippin, 
a well known jeweler of Lynchburg, and for 
a number of years they were associated 
under a partnership which was conducted 
under the firm style of Buckingham & 
Flippin. 

The deceased is survived by his widow 
and two children. 











A burglary occurred at the store of 
F. G. Wehrle & Son., Belleville, Ill., last 
week. The thieves gained entrance to 
the store by climbing over a transom 
and secured the articles which were left 
in the display window. 
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Announcement 


WE BEG TO ANNOUNCE THAT ON OR ABOUT MARCH 1, 1919, WE 
WILL MOVE OUR NEW YORK OFFICE AND DIAMOND CUTTING 


WORKS TO 
88 UNIVERSITY PLACE 


(Between East I!th and 12th Streets) 


WHERE WE WILL HAVE VERY MUCH LARGER AND UP-TO-DATE 
FACILITIES FOR TAKING CARE OF OUR INCREASING BUSINESS. 


Marchand Bros. & Co. 


LW Fanis 


Im rforler of of 


ZG, cards and Porous Sonus 
JLT Fi Ui [ Jim _ 

















Telephone 
ie larvay Hill 8852 




















UNRULY NATTA 


CHARLES MARX 
DIAMONDS 


AMERICAN CUTTING OF THE BETTER GRADE 


eT MMMM 


Representatives: 
LON REYNOLDS : 170 Broadway 


OSH CROHN 
po NEWMAN NEW YORK 


UTA USUAL AL TAU 
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War Revenue Bill Awaits President’s Signature 





Attempt to Be Made to Have All Luxury Taxes Eliminated Before Jewelry 
Schedule Goes Into Effect 














—— 
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Wasuincton, D. C., Feb. 5.—The great 
war revenue tax bill which, as told in the 
last issue of THE JEWELERS’ CIRCULAR, passed 
the House of Representatives Saturday, 
Feb. 8, by a vote of 370 to 12, was passed 
by the Senate, Thursday, by a viva voce 
yote. There was no record kept, but there 
were only a few scattered “no’s” in the 
House and the bill was declared passed. 
After it is signed by Vice President Mar- 
shall of the Senate and Speaker Clark of 
the House it will be sent to the White 
House for the approval of President Wilson 
upon his return from France at the end of 
this month. Formal approval by the Presi- 
dent is regarded as assured, so the jewelry 
trade can figure on the provisions of the 
bill as published in the last issue of THE 
JeweLers’ CIRCULAR going into effect on 
April 1. 

Between now and that date, however, 
there will be strong agitation to repeal 
some of the luxury taxes under Title 9 
of the bill, particularly those providing for 
a tax on articles sold in excess of a cer- 
tain price. This agitation has the backing 
of the dry goods and clothing trade and a 
large section of the public and apparently 
has the backing of the leaders of 
both political parties here. An _ at- 
tempt will also be made, however, to 
extend this repeal not only as to the high 
priced articles of clothing and accessories, 
taxed on excess prices, but also to the 
luxury taxes generally under Title 9 and 
telegrams and petitions are being received 
by Congressmen and Senators from all 
over the country asking that the luxury 
taxes be omitted. 

A night letter which went to every mem- 
ber of the Senate and House from the 
jewelry trades’ War Revenue Tax Com- 
mittee reads as follows: 


February 11, 1919. 
“Jewelry industry heartily approves joint 
resolution eliminating luxury tax section 
from revenue bill (stop). Remaining indus- 
tries under Title Nine. deserve like treat- 
ment in order that discharged soldiers and 
war workers may readily find re-employ- 
ment (stop). Your constituents among 
thirty thousand jewelry dealers respectfully 
petition you as their representative in the 
Senate to favor amended joint resolution 
repealing all excise taxes covered by Title 
Nine, thus ridding country of such injuri- 
ous, vexatious, discriminatory and unjust 

taxation. 

“JeWwELERS’ War REVENUE TAX CoMMITTEE, 

“Meyer D. Rothschild, Chairman, 
“6 West 48th St., New York.” 


This has been supplemented by telegrams 
to many of the Congressmen and Senators 
from jewelers in other sections of the 
country, 

It seems also that equal activity has been 
shown by people in the piano, sporting 
goods, phonograph and other industries on 
which.a special tax has been levied under 


Section 900 and subsequent paragraphs. 
The jewelery tax as passed was pub- 
lished in full in last week’s issue. 


The Jewelry Tax 

Sec. 905. That on and after April 1, 
1919, there shall be levied, assessed, col- 
lected, and paid (in lieu of the tax im- 
posed by subdivision (e) of section 600 
of the Revenue Act of 1917) upon all 
articles commonly or commercially 
known as jewelry, whether real or imita- 
tion; pearls, precious and semi-precious 
stones, and imitations thereof; articles 
made of, or ornamented, mounted or 
fitted with, precious metals or imitations 
thereof or ivory (not including surgical 
instruments); watches; clocks; opera 
glasses; lorgnettes; marine glasses; field 
glasses and binoculars; upon any of the 
above when sold by or for a dealer or 
his estate for consumption or use, a tax 
equivalent to 5 per centum of the price 
for which so sold. 

Every person selling any of the articles 
enumerated in this section shall make re- 
turns under oath in duplicate (monthly or 
quarterly as the Commissioner, with the 
approval of the Secretary, may prescribe) 
and pay the taxes imposed in respect to 
such articles by this section to the col- 
lector for the district in which is located 
the principal place of business. Such re- 
turns shall contain such information and 
be made at such times and in such man- 
ner as the Commissioner, with the ap- 
proval of the Secretary, may by regula- 
tions prescribe. 

The tax shall, without assessment by 
the Commissioner or notice from the col- 
lector, be due and payable to the col- 
lector at the time so fixed for filing the 
return. If the tax is not paid when due, 
there shall be added as part of the tax a 
penalty of 5 per centum, together with 
interest at the rate of 1 per centum for 
each full month,: from the time when the 


tax became due. 








Jewelers Gold Bars Withdrawn and Ex. 
‘ changed at New York 
Week ended Feb. 15, 1919. 
The U. S. Assay Office reports: 


Gold bars exchanged for gold coins. 
Gold bars paid depositors........... 


$881,623.84 
331,644.11 


PUM oc: c: Die cataere Wop. elececan eae $1,213,267.95 


Of this the gold bars exchanged for gold coin 
are reported as follows: 


UA hss cA visa ks Seales. wales ihe $178,367.71 
WU Pees sc tiseresaeaaseneep ee nees 205,691.48 
aR > Ee re ne eee ee Holiday 
OW. Ne at kids os bwtie Se noede teas 234,299.00 
WN Eis coe eon RAN CEC owe went Gere 177,557.38 
ae SEA rr e eFC ic 85,708.27 
TO oc av dds Laveen $881,623.84 








A petition in bankruptcy has been filed in 
the matter of J. O. Allen, Camp Hill, Ala., 
and George Clower has been appointed 
receiver, 


_bard building. __ 
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SWINDLER CONVICTED 


Worthless Check Passer Who Visited Balti- 
more, Md., Jewelers Must Pay 
for His Crime 

BaLtimorE, Md., Feb. 15.—Dr. John 
Grant Lyman, alias “A. O. Brown,” 54 
years old, a swindler of international fame, 
who was placed on trial in Criminal Court 
this week before Judge Heuisler and a jury, 
with 13 indictments against him for passing 
alleged worthless checks, was found guilty 
after a _ sensational trial lasting four 
days. Lyman is better known in New York 
for his stock manipulations in that city a 
number of years ago, and, after his firm 
went to the wall, having lost close to half 
a million dollars for unsuspecting investors, 
he was tried in New York and sentenced 
to 18 months in the Federal prison at At- 
lanta. 

Among the indictments upon which Ly- 
man was tried was one charging the ob- 
taining of a platinum and diamond watch 
from Richard Janowitz, of S. Janowitz & 
Son, N. Charles St., for which he gave a 
fraudulent check for $325. It was Saturday 
afternoon, Dec. 7, when Lyman flooded 
many checks to shopkeepers in this city. 
He also advertised that he would pay $50 
for Liberty bonds. One man sold his bond 
and received a check at noon Saturday and 
when he went to the bank the cashier told 
him that he could not cash the check. 
Headquarters Detectives H. M. Hammersla 
and k. H. Freeman got on Isyman’s trai} 
and arrested him as he was hiring a taxi- 
cab to take him to a railroad station. 

The capture was one of the most impor- 
tant made here for a year. Mr. Janowitz’s 
watch was recovered in its original box 
and it was restored to him. “Doc” Lyman 
is known to detective agencies throughout 
the world. He is a native of Phelps, N. Y., 
and at one time he was a member of the 
New York Stock Exchange. He will be 
sentenced next week. 








WINDOW SMASHERS AT WORK 


Thieves Visit Montreal, Can., Store and Se- 
cure Jewelry and Gems Valued at $1,500 
MontTrREAL, Can., Feb. 15.—At an early 

hour yesterday morning burglars broke the 
plate glass window of the jewelry store of 
Z. Rill, St. Peter St., using for the purpose 
an iron bar wrapped with cloth. Watches, 
pearl necklaces and brooches of the value 
of about $1,500 were taken from the show 
cases, and the robbers escaped without at- 
tracting any attention. _ 

A police officer discovered the broken 
window at about 6 o’clock and gave the 
alarm. The wheel marks of an automobile, 
which had been drawn up outside the store, 
indicated that the burglars had used a car 
to remove their plunder. 

This is the fourth time that Mr. Rill’s 
store has been robbed since he commenced 
business there in July last. 











Louis <A. Prastka, watchmaker and 
jeweler of Cedar Rapids, Ia., who has 
been a Government inspector for the past 
year, has returned to Cedar Rapids, and 
will open a watch repair shop in the Hub- 
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The NORDLINGER Service 


Precious and lesitation Stones 


IT IS NOT ONLY WHAT WE SELL, BUT HOW WE SELL IT, THAT CONCERNS YOU! 


We sell PRECIOUS AND IMITATION STONES, and the moment we receive your 
telephone, telegraph, or written order, THAT ORDER IS FILLED PROMPTLY, EFFI- 
CIENTLY, ACCURATELY,—giving you every advantage as to price afforded by the cur- 
rent market. No fuss, quibbles, or annoying delays. 


MAKE US PROVE IT 


H. NORDLINGER’S SONS 


New York City, 15 Maiden Lane. Paris, 32 Rue Beaurepaire. Providence, 63 Washington St, 


WIZZ dlllulbiJlisiLiiiliLliLlilLiliLllliLiiiliLlilidiiLilieiiiiiiii 























FREUDENHEIM BROS. @ LEVY 


Importers of 


DIAMONDS 


Established 1883 ) : Cor. Maiden Lane, New York 
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REMOVAL NOTICE 


We Are Now in Our New Quarters at 


Keen Bldg., 7-11 West 45th Street 
New York City 








Charles T. Dougherty Co., Inc. 
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A Message of Congratulation 





Vincent S. Mulford, Vice-President of The Jewelers’ Circular Pub. Co., Re- 
cipient of a Pleasing Token in Commemoration of Fiftieth 
Anniversary Number of This Journal 














——— 


The issuance of the great Golden Anni- 
yersary Number of THE JEWELERS Cir- 
cuLar was the occasion of a brief celebra- 
tion in the office of this journal, which 
took the form of a message of congratula- 
tion to Vincent S. Mulford, publisher of 
the journal and vice-president of The 
Jewelers’ Circular Publishing Co., who has 
directed the business policy of the concern 
for many years. 

The message of congratulation was beau- 
tifully illuminated and contained in a vol- 
ume of 16 pages, handsomely bound in 





COVER VIEW OF THE VOLUME. 


red seal with the monogram of the recipi- 
ent in gold letters on the cover, as shown 
in the illustration herewith. 

The message, of which the first page 
is also illustrated in reduced form, read 
as follows: 


A Message of Congratulation to V. S. 
Mulford. 


“A record of fifty years in trade jour- 
nalism is so unusual that we, the employes 
of The Jewelers’ Circular Publishing Com- 
pany, feel that we cannot let the occasion 
of the celebration of the Golden Anniver- 
sary of° THE JEWELERS’ CIRCULAR go by 
without expressing to you our heartfelt 
congratulations upon the event. 

“The record of achievement of this jour- 
nal is one of which we, one and all, are 
justly proud, especially of the success at- 
tained in the last quarter century, which 
has been notable not only among our 
friends in the jewelry trade but wherever 
trade journals are published. 

“We wish to take this occasion to affirm 
our loyalty to and affection for the organ- 
ization of which you have been at the helm 
for over a quarter of a century, and to as- 
sure you that we rejoice with you in what 


has been achieved in the past, and will be 
deeply proud all our lives of such part as 
we have been able to play in co-operation 
with you in the attainment of this result. 

“It is our heartfelt wish that on this 
momentous occasion you will have the op- 
portunity to enjoy to the fullest extent the 
brilliant result of your years of work in 
the trade journal field, and to also express 
the hope that the growth, the popularity 
and the achievements of THE JEWELERS’ 
Crrcutar in the past will be a foundation 
on which it will be able to do greater serv- 
ice for the industry that it serves, and reap 
an even greater success in the years to 
come, 

“February fifth, one thousand nine hun- 
dred and nineteen.” 

The message was signed by the follow- 








ed 


the accasion o 
» bration of the 


Golden’ Mniversary of 


FIRST PAGE OF THE MESSAGE. 


ing members of the staff with the date 

that they joined the organization: 
T. Edgar Willson, Nov., 1892. 
H. A. Robertson, Jan., 1895. 
J. R. Cooper, Feb., 1899. 
Robert Watson, Jan., 1900. 
C. G. Wichmann, April, 1901. 
Robert F. Nattan, June 30, 1902. 
Frederick A. McGill, May, 1904. 
Lester Tallman, Dec., 1904. 
A. M. Clark, Oct. 10, 1906. 
David C. Clarke, April 3, 1910. 
Ernest H. Bennett, March 16, 1914. 
Samuel D. Fagen, Oct., 1916. 
Howard K. Clery, March, 1917. 
John S. Richardson, Feb., 1918. 
Wm. J. O’Grady, April, 1918. 
Maurice E. Cox, June, 1918. 
Minnie M. Wall, Nov., 1906. 
Anne M. Quinn, July, 1907. 
Elizabeth R. Raemsch, May, 1910. 
Catherine M. Fernie, Oct., 1913. 


Irene McGrade, May, 1914. 

Jane M. Henry, July, 1917. 

Edith M. Weldon, April, 1918. 

May T. Hale, July, 1918. 

Madelaine Lakin, Dec., 1918. 

The presentation to Mr. Mulford, which 
came as a distinct surprise to him, was 
made by a committee of the staff in his 
private office, and he responded fittingly, 
telling each one how much he appreciated 
the co-operation shown in developing 
THe Jewevers’ CrrcuLarR to its present 
pinnacle of success. 








New Bill Before Michigan Legislature 
Would Make Receivers of Stolen Prop- 
erty Valued at More Than $25 Sub- 
ject to Ten Years in Prison 


Detroit, Mich., Feb. 15.—Charles_ T. 
Wilkins, judge of the Recorder’s court, of 
this city, as the result of his experience 
on the criminal bench, has drafted a legis- 
lative bill, to make the offense of receiv- — 
ing stolen property of more than $25 value 
punishable by maximum imprisonment of 
10 years, instead of five years, as at present. 

The recorder has given his draft of the 
proposed bill to State Senator Walter J. 
Hayes, who, it is understood, will stand 
sponsor for it early in the week in the 
legislature at Lansing, which is now in 
session. 

Practically the only change in the law, 
as now written, is the doubling of the 
penalty for this offense, the recorder says. 
The penalty for grand larceny, the maxi- 
mum imprisonment for which is five years, 
is not changed. 

“One of the principal reasons why such 
a bill should become a law is that, if we 
had no receivers of stolen property, we 
would have few thieves,” said Judge 
Wilkins. At least three-fifths of the pris- 
oners who appear for trial daily in De- 
troit criminal courts are easily influenced 
young boys. In many cases we find they 
were influenced to steal by some receiver 
of stolen property who hoped to gain by 
their thievery. 

“Under the State law, Fagin and Oliver 
Twist. have long been held equally guilty 
and have been equally punished. As a mat- 
ter of practical reform, we should double 
the penalty for Fagin.” 

The bill is aimed directly at such cases 
as that of Louis Boschwitz, the Woodward 
Ave. jeweler, now serving two and a half 
to five years in Jackson prison for receiv- 
ing over $15,000 worth of stolen jewelry 
from a trio of youthful matinee burglars. 
Jewelers are giving the proposed legisla- 
tion. their hearty indorsement. 








Cincinnati Correspondent of “The Jewelers’ 
Circular” Awarded a Government Medal 


Crncinnat1, O., Feb. 14—Fred Burns, lo- 
cal correspondent of THe Jewezers’ Cir- 
CULAR, has been awarded a medal by the 
United States Government for “honorable 
service and patriotic devotion” for directing 
the publicity campaign of the Hamilton 
County War Savings Committee in 1918, 
when the county ledall other densely popu- 
lated counties of the nation in per capita. 
sales of stamps. 
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SPECIALISTS IN 182 Broadwa 
PEARL NECKLACES NEW YORK 











WE DEAL IN REAL PEARES ONLY 


We also have the finest collection of all kinds of Precious Stones, including the RAREST GEMS 
IN DIAMONDS, RUBIES, EMERALDS, and SAPPHIRES, and, of course, we have all the 
regular goods in the above lines. Also carry a complete line of Mounted Goods. 


atté OF EG, 


_ Fine Cameos * 


The largest high grade 
stock in America 


Corals 
Antique Onyx 
Shells 


2 : “ * are most beautiful of ali Inde- 
Cpientic earls structible Pearls. 


65 Nassau St. 
New York 
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Br iiretere Object to Being Classed with Junk Dealers 





Chicago Jewelers’ Association Opposing Interpretation of Second-Hand 
Ordinance That Would Put Jewelers Under Its Regulations 
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Cucaco, Feb. 15.—The Chicago Jewelers’ 
Association is now making a very active 
fight on an ordinance passed by the City 

regulating “Second-hand stores and Junk- 
shops.” Under a recent amendment to the 
ordinance requiring dealers in second-hand 
goods and keepers of junk shops to take 
out a license and make reports to the police 
department of all used or second-hand goods 
which come into their possession, the 
police department — have decided that 
jewelry stores, retail and wholesale and 
refiners are to be classed with the second- 
hand stores and junkshups. 

Last December the Chicago City Council 
gave considerable attention to ways and 
means for the prevention of robberies and 
hold-ups and the detection of the criminals 
perpetrating such offenses. The pawn- 
brokers ordinance of this city, it was 
claimed by members of the Council and the 
police department, does not give full pro- 
tection as it was thought that many stolen 
articles of jewelry do not find their way 
into pawnshops’ but sometimes’ come into 
the possession of legitimate jewelers or the 
refiners. 

The pawnshop keepers are required to 
keep daily records of all articles pledged to 
them and to report a list of such articles 
daily to the police department, and in an 
effort to apply similar restrictions to the 
jewelers, both wholesale and retail, as well 
as the refiners and smelters, the City 
Council recently passed an amendment to 
an existing ordinance prohibiting any per- 
son or firm or corporation from conducting 
a second-hand store without a license, and 
by this amendment the City Council also 
required such second-hand dealers to keep 
a daily record of their purchases and sales 
and in certain cases the dealer is required 
to hold the goods for 10 days before a re- 
sale can be made, the theory being that if 
stolen articles are located by the police de- 
partment in an inspection of the daily re- 
ports, the goods can be recovered before 
disposed of by the dealer. 

FeHowing the enactment ofthis ordi- 
nance, the Police Department, in conjunc- 
tion with the Bureau of Licenses, notified 
the trade that any jeweler, wholesale, retail, 
refiner, or manufacturer, who comes into 
possession by purchase or exchange of any 
used or second-hand articles of jewelry, or 
who offers such articles for resale or ex- 
change, must become licensed as a second 
dealer. 

President C. P. Dungan-of the Chicago 
Jewelers’ Association appointed a commit- 
tee to formulate a protest against any at- 
tempt to declare jewelry merchants to be 
second-hand dealers or junk stores, unless 
the dealing in used goods is their principal 
occupation and not a mere incident to their 
regular business. This committee consists 
of F. M. Hickok, attorney for the association, 
Fred Mayer, H. P. Juergens, Harry Radix 
'and B.C. Allen. This committee called on 
Mayor Thompson and the Corporation 





Counsel and were given permission to file 
a protest in writing. 

The committee instructed Attorney 
Hickok to prepare a brief, which he has 
done, containing legal decisions, in which it 
is urged that the organic law, from which 
the City Council derives its powers with 
respect to the regulation of second-hand 
stores, does not authorize the regulation of 
legitimate jewelry merchants as_ second- 
hand dealers, and therefore the ordinance 
is unconstitutional and void. 

The argument on this point is that the 
legislature gave the City Council authority 
only to legislate for “second-hand stores, 
junk shops and yards,” and that in joining 
the terms “second-hand stores and junk 
stores,” the organic State law intended to 
make these two terms practically synomy- 
mous. In other words, Attorney Hickok 
contends that the term “second-hand store” 
is limited in meaning to that class of stores 
commonly known as “junk stores.” Several 
decisions of the courts are cited where the 
constitutional objection apparently has been 
upheld. 

The second argument in the protest is to 
the effect that even though the ordinance 
may be constitutional, it could not be en- 
forced against the legitimate jewelers where 
the dealing in used, or second-hand articles 
is merely an incident of their business and 
not an essential part of it nor its principal 
purpose. In other words, Attorney Hickok 
contends that jewelry merchants are not to 
be regarded as second-hand dealers unless 
their dealing in this class of merchandise 
is their principal occupation. Other attor- 
neys who have seen the brief prepared by 
Mr. Hickok express the opinion that he has 
made a strong case for the jewelers. 

The written brief was submitted by At- 
torney Hickok to Mayor Thompson this 
week with the request that it be referred 
to the Corporation Council for a final rul- 
ing on the question. It is understood that 
Mayor Thompson will pass the protest 
down to the License Committee of the City 
Council and that they will in turn submit 
the whole matter to Corporation Counsel 
Ettelson for legal advice. Before the 
matter is finally decided the jewelers may 
be given a personal hearing in the matter. 
In the meantime the Police Department is 
postponing its intention to apply the terms 
of the ordinance to the jewelry trade. 

The final action in this matter will be 
watched with interest by the entire trade, 
not only of Chicago, but of the entire 
country, as the decision in this case may 
decide whether jewelers can be classed as 
second-hand dealers and classed with junk 
dealers in laws made to regulate them in 
the various cities of the country. 








A window in the store of M. L. 
Kreamer, Eugene, Ore., was recently 
broken and eight Swiss watch bracelets 


and military watches valued at about 


$150 were taken. 
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COMMITTEES NAMED 


President Davidson Appoints Committees 
for National Jewelers’ Board of Trade 
Since the annual meeting of the Na- 

tional Jewelers Board of Trade which 

was held at the executive office of the 

Board, 15 Maiden Lane, New York, on 

Jan. 16, President DeWitt A. Davidson 

appointed a number of committees for the 

ensuing year. The members of the Good 
and Welfare Committee and the Publicity 

Committee were noted in last week’s issue 

of THe JEWELERS’ Crrcutar. The follow- 

ing appointments have also been made: 

Adjustment Committee—Joseph L. Her- 
zog, chairman; Col. Harry Cutler, Jonas 
Koch, Arthur Lorsch, Zach A. Oppen- 
heimer, Adolphe Schwob, Geo. H. Tomes. 

Auditing Committee—A, G. VanHouten, 
chairman; Milton L. Ernst, Joseph Kauf- 
man. 

Finance Committee —Arthur Lorsch, 
chairman; M. L. Bowden, Jr., Frank 
Jeanne G. H. Niemeyer, O. D. Wormser, 
DeWitt A. Davidson, ex officio; J. Warren 
Alford, ex officio. 

Legislative Committee—Curtis R. Bur- 
nett, chaircan; Wm. T. Gough, Rolland 
G. Monroe, O. D. Wormser, Robert’ B. 
Steele. 

Membership Committee—M. L. Bowden, 
Jr., chairman; A. G. VanHouten, Patrick 
J. Coffey, Jacob Mehrlust, Albert Shire. 

Pension Committee — Frank Jeanne, 
chairman; Joseph L. Herzog, Jacob Mehr- 
lust, Addlphe Schwob, Albert Shire, Henry 
C. Ward. 


ANOTHER SWINDLER 


Clever Crook Gets Jewelry from Chicago 
Firms by Means of Worthless Checks - 
Cuicaco, Feb. 12.—Check swindlers are 
again reducing the excess profit tax for 
some of the jewelers. The latest one re- 
ported carries nice printed cards of “Harold 
D. Angier, Sales Agent for Moline Uni- 
versal Tractor, Rockford, III,” with a check 
book of the Ft. Dearborn Bank, Chicago. 

Monday afternoon about 6 o’clock Wm. 
Mellish, 1307 E. 63rd St., was called to the 
phone and asked if he had any diamonds in 
a man’s ring mounting to cost around $175 
to $200. The customer told Mellish he had 
purchased one for his wife last fall for 
$190 and wanted to know if his check was 
still good. At 8 p.m. he called for 
the ring and by his conversation persuaded 
Mellish he was a regular customer and the 
check for $175 was accepted in payment for 
the ring. 

Yesterday the bank informed Mr. Mellish 
the check was worthless, but that it was not 
the first one issued by Angier. In fact, an- 
other Chicago jeweler was holding one for 
$150, but would not give the jeweler’s name. 

The description of “Angier” as given THE 
JEWELERS’ CrircuLtaR by Mr. Mellish is a 
man about 30 years of age, about 5 feet 10 
inches tall, weighing about 165 pounds. He 
wears glasses. One tooth is missing from 
upper jaw and this is noticeable when he 
talks. The man will probably use the same 
methods, with different name and bank. on 
other jewelers, so the trade is warned to 
be ‘careful: Te 
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Diamond Jewelry 


No amount of money could be used to produce beautiful pat- 
terns in jewelry if the proper artists and workmen could not be 
found. 


Wheeler diamond and platinum pieces are essentially personal 
creations of the highest type only possible because we have the 
men who have the requisite gift and ability. 


No wonder our customers perceive in them that individuality 
that lifts them out of the ordinary class into a class which is 
distinctly—W heeler. 


Hayden W. Wheeler & Co., Inc. 


Manufacturers—Importers 


New York City 














URAL LT 





nnn mn 





















AQUAMARINES 


(INC.) 


12-16 JOHN ST. 
NEW YORK. 


SYNTHETIC STONES 





AMETHYSTS 


MAYER, MILLER & MULLIGAN 


IMPORTERS AND LAPIDARIES 


PRECIOUS STONES 


TOURMALINES 


















- 








PARIS, France 





All Points in Orient 





orem § KUTNER = 


1513 Masonic Temple, Chicago, Ill. 











I PAY HIGHEST CASH PRICES For 


non vina PEARLS 2" SLUGS | 



























February 19, 1919. 


THE JEWELERS’ CIRCULAR 








Daring Hold-up of New York Jeweler 





Youthful Bandits Rob Metropolitan Merchant, But One Is Captured 
After a Long Chase in Which a Bystander Is Fatally Shot. 
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The art and jewelry store of Clapp & 
Graham, 420 Madison Ave., between 48th 
and 49th Sts., was the scene of a hold up 
last Friday at noon hour, which netted 
the bandits jewelry valued at $10,000. The 
holdup was followed by an exciting chase 
which resulted in the death of one man 
and the probable death of his assailant. 

The holdup occurred Friday at noon 
hour. James Graham, Jr., was in the store 
when two young men entered. Without 
any preliminaries one of them drew a re- 
volver and ordered him to the back of the 
Tee went” Mr. Graham said later, “but 
at the rear I must have made a suspicious 
movement. The youngster with the re- 
volver snapped at me, ‘Stand still or I'll 
shoot you through the heart!’ I told him 
to go ahead and take what he wanted, 
that I didn’t intend to be shot.” 

“Then the second youngster pulled open 
the curtains and reached into the show 
window. He took out of it a diamond 
necklace with platinum setting valued at 
$4,000, a double diamond flexible bracelet 
worth $1,000, and a tray of rings which 
brought the total loss up to about $10,000. 
In his hurry or fright he overlooked a 
piece of jewelry worth $15,000. 

“The man with the jewels then opened 
the door and they both departed. In going 
ont the youth with the gun did not keep 
me covered, but turned his back. I could 
have shot them had I been armed. They 
were nervous and amateurish. I am sure 
I was their first victim.” 

After the holdup men left the store they 
started on a run down Madison Ave. 
toward 48th St. Mr. Graham followed 
close behind. 

Howard Reed, the firm’s colored porter, 
whose home is at 114 E. 133rd St., who 
had been in the back of the store during 
the holdup then sprinted out, quickly pass- 
ing his employer in pursuit of the fugi- 
tives, 

The runaways turned west at 48th St. 
and ran to Fifth Ave., where they turned 
south, dodging among the shoppers and 
Pedestrians that crowded the sidewalk at 
that hour. Reed was close behind them 
and a little distance back a gathering 
crowd took up the chase. On several oc- 
casions during the run Reed could have 
thrown himself on any one of the bandits, 
but at each attempt the one who was 
armed would half turn and menace him 
with the gun. 

The fugitives reached 47th St. and 
turned east, running back to Madison Ave. 
where they again turned south, By this 
time there was a mob of hundreds at their 
heels. As the robbers crossed Madison 
Ave., to go east in 46th St., Reed was still 
Close behind the second of the pair, the 
man with the gun. 

At this juncture the fugitive slowed up, 
turned, raised his weapon and fired. A 


number of witnesses think that he aimed 
at Reed, he being right behind him. James 
McGovern, 26 years old, a bookkeeper for 
the New York Central Railroad, who lives 
with his mother at 925 Summit Ave., 
Bronx, was standing in front of 383 Madi- 
son Ave., when the bandit fired and the 
bullet struck him in the abdomen and he 
fell to the sidewalk. 

Reed and the mob, however, kept right 
on after the fugitive regardless of Mr. 
McGovern’s fall, They followed the fugi- 
tive along 46th St. toward Park Ave. 
Along the north curb in 46th St. is a cab 
stand. Charles Vogenberger, a chauffeur, 
of 318 E. 52nd St., was working with his 
car. When he heard the shot he crawled 
from beneath his car, hammer in hand. He 
saw the bandits racing toward him with a 
mob at their heels shouting, “Stop them!” 
Vogenberger saw the second fugitive al- 
most upon him with revolver raised to 
clear his path. 


The chauffeur fell back until the bandits 
had passed. Then he stepped out from be- 
hind his car and let his hammer drive 
straight at the head of the armed man. 
The missile struck the bandit on the back 
of the head and he dropped unconscious. 
The crowd then rushed up and pounced 
upon him. In the confusion that followed 
the other fugitive ran on and disappeared. 
He was the one who had the jewelry in 
his pockets. The firm will sustain no loss, 
however, as they are covered by Lloyds. 
The captured man was then taken back 
to face McGovern, who was waiting for 
an ambulance. The crook was then taken 
to the E. 51st St. station suffering from a 
fractured skull, where he gave an assumed 
name, but when informed that he was in 
danger of death he gave his real name, 
which is Sidney Goldstein, 868 E. 163rd 
St. He was later removed to Bellevue 
Hospital. He stuck to his story all even- 
ing that he met a stranger and went look- 
ing for work. He also admitted having 
bought the revolver in New Jersey, but 
would give no information as to when he 
turned bandit or as to his companion. 
Mrs. Isidore Goldstein, his mother, with 
whom he lives, visited him at the hospital, 
but like the police, failed to get any infor- 
mation regarding his companion. 


Goldstein is the youngest of a family of 
five children. His father is a government 
tailor. His mother said he had always 
been a good boy and had even helped her 
with the housework. 

Every detective in the 29th precinct was 
ordered out to look for the escaped bandit. 
Except that he is young, tall and of light 
complexion, no further description could 
be had. 

Mr. McGovern was taken to Bellevue 
Hospital soon after the accident in a very 
critical condition. His condition did not 
improve any and he died late Sunday 
night. 
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EX-CONVICT COMES TO GRIEF 


Cheap Cigarettes Arouses Suspicion of Chi- 
cago Jeweler Who Causes Im- 
poster’s Arrest 

Cuicaco, Feb. 15.—Lee Nelson, retail 
jeweler of Evanston, qualified last week 
for the Sherlock Holmes class, by detect- 
ing a criminal through his sense of smell. 
A man describing himself as “Frank H. 
Armstrong, president of Reid, Murdock & 
Co., wholesale grocers,” entered the Nelson 
Store and asked to look at diamond rings. 
He finally selected one worth $200, and 
after paying a $10 deposit said he would be 
back with the balance of the purchase price 
at 6.00 p. m. the same day. 

On preparing to leave the store the cus- 
tomer lighted a cigarette. The wind was 
blowing in Mr. Nelson’s direction, and he 
got a good whiff. The odor of the cigarette 
was a little off, Mr. Nelson’s twitching 
nostrils told him—not exactly the sort of 
odor which would come from a cigarette 
ignited by “Frank R. Armstrong, president 
of Reid, Murdock & Co.” Mr. Nelson took 
a look at the stranger’s dirty finger nails, 

Waiting no longer, Mr. Nelson called the 
police, who arrested the bogus wholesale 
grocer. He then declared that he was 
president of the Epworth League, and 
showed a pin as “proof.” The police 
thumbed over a few records, and told the 
prisoner that he was Frank Forsythe, pa- 
roled convict from Joliet. He has 40 or 
more charges against him, the police de- 
clare. He confessed everything after ad- 
mitting his identity. 

The $10 he paid on the ring was se- 
cured from John Willys, the obliging man- 
ager of Lord’s Department Store, across 
the street-from Nelson’s, on a forged check. 

When 200 convicts were paroled from 
Joliet prison a few weeks ago, it was a 
foregone conclusion that many of them 
would come to Chicago and soon start up 
at their old tricks again. The. Jewexers’ 
CircULAR WEEKLY warned jewelers at the 
time to be on the look-out, and it would 
seem, in view of Mr. Nelson’s experience, 
that the warning was not out of season. 











Creditors of Meyer Hurwitz Jewelry Co. 
Offered Settlement of 40 Per Cent 

East St. Louis, Feb. 14—After many 
weeks of effort to adjust the financial af- 
fairs of Meyer Hurwitz Jewelry Co., of this 
city, is now appears that. a proposition 
offering 40 per cent settlement will be sub- 
mitted to the creditors. Propositions from 
25 up to 35 per cent had been offered and 
refused. 

After an investigation of the assets and 
probable returns from bankruptcy proceed- 
ings made by F. M. Hickok, a Chicago at- 
torney, who represents the creditors of that 
city, and others, it was decided to ask am 
order from the court to sell out both stores, 
the one here and also the one in Granite 
City. As a result of this, the attorney for 
the bankrupt called a meeting of all the at- 
torneys. At this conference a final compo- 
sition settlement offer‘of 40 per cent im 
cash was made. This /is considered better 
than would be possibfe under bankruptcy 
proceedings, and has been submitted to 
creditors for their 2 T. 
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Fancy New Patterns of Beautiful Designs 
Attractive Colors with Inlaid Gold 
A Real Beauty of the Old Orient 
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New Shipment Just Arrived 


Victory Red Alsatian Blue 
esac Leaders of Fashion 


Our Own Product Made in Our 
Own Factory. Write at once for a Sample Package on Memo to 


Materials on Hand to Supply Our 
Trade. 


American Workshop Back of 
Every Watch. 401 Broadway NEW YORK 


Guaranteed to Give Entire Satis- 
faction. 


Popular Priced. 


Repair Service Unexcelled. 








Deliveries—Prompt. 


Advertised Comprehensively. 


Carl P. Kionka 


Importer of 


Reconstructed Rubies 
White, Blue, Pink 


Sold Only Through Jobber <x] and Golden Sapphires 





Just received an importation of over 
7,000 carats of reconstructed stones, 
which, with our stock on hand, 
gives us one of the largest stocks 
in America. 
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JEWELERS’ FAMILY DINNER 


embers of Buffalo Retail Jewelers’ Associa- 
. tion Will Hold Annual Gathering 
February 25 


Burrato, N. Y., Feb. 14.—Every atten- 
tion of local retail jewelers is now directed 
toward the annual family dinner (hereto- 
fore known as the banquet) of the Buffalo 
Retail Jewelers’ Association, which is 
scheduled to take place at Weyand’s cafe, 
Main and Goodell St., on the night of Feb. 
25, It is anticipated a larger crowd will 
be on hand than usual and the committee 
is bending every effort to have every mem- 
ber and his family participate. The dinner 
will start at 9 o’clock and there will be 
entertainment during the service, to be fol- 
lowed by dancing. The committee in 
charge of the affair includes F. J. Dorn, 
chairman; Louis B. Striker, William F. 
Ehmann, Eugene Tanke, and Gustave A. 
Frisch. 

In point of attendance the monthly meet- 
ing of the local association last night at 
the Hotel Statler was a tremendous suc- 
cess. A large number turned out. It was 
the first meeting at which the recently 
elected president, John J. Diebold, presid- 
ed, and the jewelers came to pay a tribute 
to his entering the harness as chief execu- 
tive officer of the organization. Every- 
thing points to a year of the strongest co- 
operation on the part of the membership, 
and President Diebold has received the as- 
surance of the assistance of practically 
everyone to that end. 

Plans for the coming family dinner were 
completed. It was decided to revive the 
custom of round table talks which pre- 
vailed some years ago. The plan is to sub- 
stitute a dinner for the meetings each 
morth, the members to gather around the 
festive board and exchange business ideas 
and experiences while dining. The first of 
these will be held in March at Weyand’s, 
and a speaker will be otbained to define the 
rights, duties, limits and obligations of the 
retail jeweler under the income tax 
statutes. 








Alleged Bogus Check Passer Arrested in 
Atlantic City, N. J., and Taken to 
Baltimore, Md. 

BaLtimoreE, Md., Feb. 15.—Detective 
Lieut. T. P. O’Donnell nipped in the bud 
the plan to cash an aileged bogus check 
drawn on the Chatham and Phenix Na- 
tional Bank, of New York, when he caused 
the arrest in Atlantic City, on February 10, 
of a young woman, 19 years old, of Chi- 
cago, who was indicted in this city on the 
charge of passing a worthless check on S. 
Schleisner & Co., 227 W. Lexington St., 

for $308.65. 

Detective O’Donnell went to Atlantic 
City, after having the girl indicted by the 
grand jury here on the Schliesner charge, 
and brought her to Baltimore for trial. 
After passing the check here she went to 
Philadelphia, New York and Atlantic City. 
Detective O’Donnell found in her baggage 
15 checks drawn on various banks. Among 
them was one drawn on the Chatham and 
Phenix National Bank for $150. It was 
dated Feb. 5, made payable to Mrs. War- 
ren, and was signed “Richard H. Warren.” 
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The girl, according to Detective O’Don- 
nell, got the blank check and filled it out 
herself, using the alias of “Mrs. Richard 
H. Warren.” <A diary was found in her 
handbag containing the names of a num- 
ber of New York business men. The check 
upon which she was indicted was drawn 
on the Riggs National Bank of Washing- 
ton. Her home is in Chicago and she said 
she is a high school graduate. 








MEETS SUDDEN DEATH 


L. Vanderbie, Platteville, Wis., Loses His 
Life When a Gasoline Container Ex- 
ploded in the Basement of 
the Forehand Building 


’ MitwavuKeEE, Wis., Feb. 15.—L. Vander- 
bie, a leading jeweler of Platteville, Wis., 
lost his life in a tragic manner on Satur- 
day, Feb. 8, when the Forehand block, in 
which his store is situated, was destroyed 
by explosion and resulting fire, killing eight 
persons and injuring more than 50 others. 
Mr. Vanderbie was 45 years old and mar- 
ried. He was prominent in the councils 
of the Wisconsin Retail Jewelers’ Associa- 
tion and recognized as one of the most 
progressive members of the trade. 

The best information available is to the 
effect that at about 1 p. m. last Saturday 
a gasoline explosion in the basement of 
the Forehand building caused a_ blaze 
which spread throughout the structure, oc- 
cupying an entire square block in the heart 
of the city of Platteville. While the fire 
department was battling with the flames, 
assisted by scores of volunteers, several 
other explosions occurred, wrecking the 
building. The walls fell and buried a large 
number of persons, including Mr. Vander- 
bie, who was trying to save his stock. 
He was among the eight who were dead 
when taken from the ruins. 

It was the worst catastrophe in the his- 
tory of Platteville, a prosperous lead and 
zinc mining community of southwestern 
Wisconsin and having a population of 
6,000. The financial loss is estimated at 
$75,000 on building and stocks of various 
merchants. The loss on the Vanderbie 
store is believed to be almost total, as little 
of the stock could be saved, while the fur- 
niture and fixtures were destroyed. 

Resolutions on the death of Mr. Vander- 
bie were adopted at the annual convention 
of the Wisconsin association at Oshkosh, 
Feb. 12 and 13. He had made arrange- 
ments to attend, as usual, but his life was 
snuffed out four days before the meeting. 








ANOTHER SAFE ROBBERY 


Crooks Break Open Strong Box in Office of 
Detroit Concern and Escape 





with Gems 
Detroit, Mich., Feb. 17—The offices of 
Berr, Patterson & Co. manufacturing 


jewelers, 791 Woodward Ave.,- were en- 
tered by safe crackers some time between 
Saturday night and Monday morning, who, 
after breaking open the vaults, succeeded 
in getting away with small diamonds, 
pearls, opals and other gems of consider- 
able value. 

The robbery was not discovered until 
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Monday morning. William’B. Frey, secre- 
tary and treasurer, came to the offices early 
and found the vault doors pried open and 
the inner compartments rifled. The tools 
used by the cracksman were left behind. 
Krom all appearances, two men did the 
work, 

The offices of the firm are located on 
the second floor of the building. The rob- 
bers gained an entry through the second 
story window by means of a ladder. Ap- 
parently the men worked for many hours, 
jimmying open the vaults. No explosives 
were used. It is thought that the men did 
not blow open the doors of the vaults for 
fear of being detected. That they were 
expert professionals at the business was 
shown by the methods used by them to 
pry open the huge doors. 

A more detailed account of the robbery 
will appear in next week’s issue of this 
paper. 








Statistics of Employment if the Chicago 
Jewelry Trade 


Cuicaco, Feb. 15.—John H. Hardin, of 
F. A. Hardy & Co., has been appointed a 
member of a committee of the Chicago As- 
sociation of Commerce to aid in solving the 
unemployment problem, which is growing 
in seriousness as returned soldiers swarm 
back to the city and are unable to find jobs. 
Responses to questionnaires sent out by the 
Association to jewelry trade and other 
members are interesting in showing the true 
situation. 

The present number of employes, as com- 
pared with a year ago, shows that up to the 
present the local manufacturers have been 
holding their own. Three hundred and 
forty-six concerns reporting 46,940 skilled 
men and 56,207 unskilled workers, as com- 
pared with 52,243 skilled workers and 46,- 
043 unskilled at the same period a year ago. 

In answer to a question as to whether 
additional employes would be taken on dur- 
ing the next six months, 205 concerns re- 
ported that they could not hire any skilled 
men during this period, and 212 made a 
similar report with reference to unskilled 
help. Seventeen companies reported that 
during the next three months they would 
employ only returned soldiers formerly in 
their employ. Eighteen concerns made this 
report with reference to both skilled and 
unskilled labor. Sixty-two concerns re- 
ported that their employment of skilled 
labor during the next three months de- 
pends on business conditions improving and 
twenty-four concerns gave the same answer 
for unskilled help. Only four concerns re- 
ported that they will take on additional 
skilled help during the next three months, 
and but three firms reported openings for 
unskilled help during the next three 
months. 

Replying to a question as to whether or 
not they expect to release any employes 
during the next three munths, 253 concerns 
stated that they did not plan to release any 
help. Twenty-one concerns thought it 


would be necessary to release skilled help, 
and twenty-three concerns unskilled work- 
ers. Sixty-one concerns reported that their 
plans in this respect depend to a large ex~ 
tent on the condition of business during the 
period mentioned. 
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FOUND GUILTY OF MURDER 


Francis E. Weaver, Charged with Killing D. 
P. Proodian, Convicted in Rhode 
Island Court 


nee, R. I., Feb. 15.—The jury re- 
Fes oy verdict of murder in the first 
degree Tuesday afternoon, after deliber- 
ating for an hour and a half, in the case 
of the State against Francis E. Weaver. 
Sentence was not given, the defendant hav- 
ing seven days under the statute within 
which he may file a motion for a new 
trial. The trial was held before Judge 
Doran in the Superior Court. 
Weaver was charged with having shot 
and killed Dikran P. Proodian, on the aft- 
ernoon of October 25, 1918, in the retail 
store of Proodian & Son, 158 North Main 
St, this city. He was chased from the 
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FRANCIS E. WEAVER, CONVICTED ON MURDER 


CHARGE, 


store by Mr. Proodian’s son, Mardeiros 
Proodian, and others, and captured a few 
minutes after the shooting occurred. 
Weaver’s story was to the effect that he 
shot Mr. Proodian in self defence. He 
claimed that he went to the store to se- 
cure a watch that he had left there earlier 
in the day to have minor repairs done. He 
said a dispute arose over payment: for the 
repairs, and Weaver claimed that Mr. Proo- 
dian attacked him and that he was fearful 
of his own life when the storekeeper got 
a strangle hold on him, and it was then 
that he fired the shots. 

The State introduced evidence showing 
that, a few nights previous to the shooting 
of Mr. Proodian, Weaver and two com- 
panions entered a liquor saloon in an- 
other section of the city and held up the 
proprietor, bartender and nearly a dozen 
customers and robbed them at the point 
of revolvers. The evidence showed that 
the murder was a cold-blooded affair. 


Weaver entered the store and asked to see’ 


some watches, and ‘while Mr. Proodian 
was getting the tray out of the show case 
to display them to his customer, the lat- 
ter pulled a .38-calibre revolver and fir- 
ing from the hip, the bullet lodged in Mr. 
Proodian’s heart, causing instant death. 
Before Weaver left the store the mur- 
dered man’s son, Mardeiros, who was as- 
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sociated with his father in the business, en- 
tered from lunch and asked for his father. 
The murderer is alleged to have replied that 
the older man had stepped out, but the son, 
detecting the odor of burning clothing, 
made a clutch at Weaver, who was en- 
deavoring to leave the store. The latter, 
it is alleged, again drew his revolver and 
warned young Proodian that he would 
shoot him if he did not get out of his 
way. A pursuit started and Weaver was 
captured. 


“FRAME UP” CHARGED 


Man Who Police Charge with Many Jewelry 
Crimes Claims He Is an Innocent 
Victim of Official Brutality 

Curcaco, Feb. 12—Walter Stevens, who 
astonished the police and the jewelry trade 
by giving himself up late last week, after 
he had been sought high and low for more 
than a year, did not hesitate to talk after 
being released on bonds of $25,000 before 
Judge John J. Sullivan. Stevens denied 
that he has taken part in any of the 
jewelry robberies for which he has been 
sought. 

“It was just a proposition of becoming 
tired of being hounded by the police,” he 
declared, “they tried to kill me because I 
knew too much about them. After that 
came off they were afraid to come back to 
get me. I have been in Chicago all the time 
and the police knew it. Detective Sergeant 
William T. Russell of The Detective Bu- 
reau knows very well that it wasn’t Martin 
Sicks, also known as ‘Big Six’ and is sus- 
pect in the robbery of the Heller-Rose Co., 
that crushed him between two machines on 
the night of July 31st last. I did it and 
I do not think that a jury would convict 
me for what I did. I was sitting in my 
machine in front of my place of business 
at 849 W. 63rd St., where I was running a 
pool and billiard hall, when Russell, whom I 
had never seen before, came up and jumped 
on the running board and drew a revolver. 
He was in citizen’s clothes and showed no 
papers. He pulled the trigger but the car- 
tridge failed to explode. I grabbed the 
hand in which he held the revolver. He 
pulled the trigger again and this time the 
cartridge exploded. The bullet broke my 
right leg. He fired again, that bullet smash- 
ing my ankle. I drove the machine for 
about six blocks with Russell on the run- 
ning board. I steered with one hand and 
held his hand, that held the revolver, with 
the other. All the time he was constantly 
endeavoring to kill me. Another machine 
was passing, and I sideswiped it, crushing 
Russell between the two cars. I do not 
know anything about the Heller-Rose rob- 
bery, other than that Martin Sicks was 
identified as one of the robbers, and then 
escaped from a city policeman a few hours 
afterwards.” 

Stevens showed wounds which are not 
yet healed, and which were serious enough 
to keep him in bed for some time after they 
were received. 

“Do these wounds look like I could have 
been in Aurora, on Oct. 28th, when it was 
charged that I killed Policeman Fred Olin 
and wounded Policeman Lester Weide- 
maier?” asked Stevens, “Do these wounds 
look as if I could have taken part in the 
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robbery of the jewelry store of J. M. San- 
dack, at 6217 S. Halsted St. on Oct, 28th, 
five days after I received the wounds? At 
that time I was flat on my back and in the 
care of a doctor, who said I would be in 
luck to pull through. Both legs were in 
plaster casts and I couldn’t move. Any 
robbery the police cannot solve they hang 
on me, and it was to stop this sort of 
thing that I have decided to come to the 
front. I have been in bed ever since 
Russell shot me, and would have been out 
sooner, but on Jan. 4th I contracted the 
‘flu’, which developed into double pneu- 
monia and I came near cashing my checks.” 

The police, of course, take another view 
of Stevens’ case, and declare that when he 
comes to trial they will present evidence 
which will show him up in what they claim 
is his true light. Jewelers who have been 
robbed, and who have identified or par- 
tially identified pictures of Stevens, will be 
asked to meet him face to face in court. 
Stevens says he is ready to meet all comers, 
as he has nothing to fear. The police de- 
clare that his surrender is merely the latest 
episode of a bold career. 








CONVICTED OF MURDER 


Walter Bojanowski, Who Shot and Killed 
George Weitz, Will Be Sentenced 
Next Week 

Burrato, N. Y., Feb. 14.—Walter Boja- 
nowski was convicted of murder in the first 
degree by a jury who heard the evidence, 
on the indictment of the grand jury, for the 
killing of George Weitz, a member of the 
retail jewelry firm of A. Zilliox & Co. 
Mr. Weitz was endeavoring to prevent a 
robbery at the Genesee St. store on Nov. 8, 
1918, when he was shot. 

The verdict was rendered yesterday after 
a three days’ trial and following a three- 
hour deliberation by the talesmen. The 
details of the attempted robbery and mur- 
der were given in THE JEWELERS’ CIRCULAR 
following the unfortunate affair. Weitz 





_ followed the robbers out of the store after 


having been felled with a “billy” and when 
he grabbed Bojanowski. the latter shot him 
in the abdomen, Weitz dying from. the 
wounds two days later. 

Two other accomplices of Bojanowski are 
indicted for the same offense. Justice 
Louis W. Marcus, who presided at the 
trial, will sentence Bojanowski next week. 








The Rochester, N. Y. Retail Jewelers’ As- 
sociation held a meeting Thursday night 
in the Hotel Seneca. Dinner was served 
in a private dining room, and afterward, 
President E. J. Scheer called the meeting 
to order. Secretary Charles Vanderpool 
read letters received from silverware 
manufacturers who were heartily in ac- 
cord with the price list scheme suggested 
at the previous meeting of the society. 
The correspondence was ordered filed, te 
be handed over later to the executive 
committee of the New York State Retail 
Jewelers’ Association, where the matter 
will be brought up before the State asso- 
ciation in Syracuse. In the round table talk, 
S. D. Burritt led a discussion on the subject 
of guarantees. Other trade topics were also 
discussed. 
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WINDOW TRIMMING 
BY 
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We believe that the Jeweler’s window is 
the best salesman. With that idea in 
view we work. 
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We have originated a wonderful new 
window piece for the coming year. Our 
13 salesmen are now carrying this mar- 
velous attraction with them, in addition 
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to an unusually strong line of new Rings. 


You will positively be rewarded if you 


wait for the W. W. W. Man. 





White, Wile & Warner 


Makers of nationally advertised rings in which the stones do stay 


BUFFALO, N. Y. 
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First State Convention of 1919 a Big Success 





Members of Wisconsin Retail Jewelers’ Association Meet at Oshkosh on 
Feb. 12 and 13—All Officers Re-elected—Reconstruction Problems 
Considerd, Banquet Enjoyed and Reports and Addresses Given. 




















OsuxosH, Wis., Feb. 15.—The Wisconsin 
Retail Jewelers’ Association not only sus- 


tained its reputation as one of the strong- 
est and most influential State societies of 
the craft in America, but improved its posi- 
tion in this respect through the results of 
the 14th annual convention, which was held 
at the Hotel Athearn, Oshkosh, on 
Wednesday and Thursday, Feb. 12 and 13. 
It was Wisconsin’s “Victory” convention, 
but it was not a celebration so much as it 
was an earnest, serious gathering of the 
leading men in the Badger State trade, who 
sought mutual counsel to learn how best 
to proceed’ safely and successfully now 
that the war task is over and the peace 
task begun. : 2 . 

As usual, the Wisconsin convention 1s 
the first State convention of the new year, 
and the record of its deliberations and 
conclusions doubtless will be studied 
closely by members of the craft through- 
out the United States, since organized 
Wisconsin jewelers have so often and con- 
sistently demonstrated their leadership in 
the solution of trade problems, the elimi- 
nation of trade abuses and nuisances, and 
the construction of methods and modes of 
procedure for general trade improvement 
and uplift. 

The re-election of every officer and di- 
rector for another term was accomplished 
in the manner of a testimonial to those 
who safely guided the Wisconsin trade 
through the storms and trials of the most 
trying war period in the history of busi- 
ness and many times by tremendous effort 
avoided pitfalls and hardships of great 
moment. The work of reconstruction 
since the close of the war is to remain in 
the competent hands which now have hap- 
pily started it well on its way. 

The officers for 1919 are as follows: 
President, James R. Chapman, Oshkosh, 
Wis.; vice-president, John H. Stouthamer, 
Milwaukee; treasurer, Henry F. Stecher, 
Milwaukee; secretary, A. W. Anderson, 
Neenah, Wis. Directors: Gustave Keller, 
Appleton; W. H. Upmeyer, Milwaukee; 
John P. Hess, Fond du Lac; Thomas J. 
Dale, Kenosha, and Hiram J. Smith, 
Racine. 

President Chapman is now serving his 
third term. Treasurer Stecher enters his 
14th term, having held the office virtually 
since the Wisconsin association was organ- 
ized. Secretary Anderson also is secretary 
of the American National Retail Jewelers’ 
Association and the Badger association 
feels highly honored that he should have 
consented to serve another term. 

First Days’ Session 

The first session of the convention was 
called to order at 11 a. m., Feb. 12, by 
President Chapman, in the convention hall 
of the Hotel Athearn. An address of wel- 
come on behalf of the citizens of Oshkosh 
was made by Mayor A. C. McHenry. Vice- 
President Stouthamer responded, remind- 


ing those present that this was only the 
second time that a Wisconsin convention 
had been held away from Milwaukee, its 
birthplace, but Milwaukee felt lost with- 
out the annual meetings and would make 
a strong bid for the honor of entertaining 
the association in 1920. This later was 
done and the invitation accepted. 

President Chapman, in his annual ad- 
dress, spoke as follows: 


ADDRESS OF PRESIDENT CHAPMAN 


Ladies and Gentlemen: 

It gives me great pleasure to welcome my fel- 
low jewelers to my home town for this, the 14th 
annual convention of the retail jewelers of the 
State of Wisccnsin. 

This is the time we review either with regret 
or pleasure the work of the past, and build high 





JAMES R. CHAPMAN, PRESIDENT 


hopes for the year that is to come. Looking back 
over the past 12 months of the activities in the 
jewelry business we see progress with no uncer- 
tain terms, although we have had many obstacles 
to overcome. Looking into the future we see 
progression steadily toward success in the achieve- 
ments we are seeking. 

Re-adiustment toward a peace basis is now 
the order of the day, and the general feeling of 
those in position to judge the future can be 
summed up in the one word—optimism. 

I believe we are on the threshold of 10 years 
of the greatest prosperity this country has ever 
known. With lighter hearts than for many a 
day we can greet one another at the opening of 
this convention, and exchange good wishes and 
compliments of the season. 

One of the things that will be of vital im- 
portance to the jewelers for the coming years will 
he the attitude of the Government toward our in- 
dustry in regard to taxes The tax, no matter 
how smal or how large, will be one more burden 
upon our business. 

I want to take this opportunity of thanking the 
Jewelers’ War Revenue Tax Committee for the 
great good it has done for the jewelers of the 
United States during the last year, and whatever 
our tax may be we can feel assured it will be a 
just tax. 

At no time in the history of our business has 
it been so important as it is today for every 
retail merchant to know what his merchandise 
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cost him, and to know what his overhead expense 
is, and to be able to tell what would be an ade- 
quate mark up of his goods so as to enable him 
to show at least a small balance on the right side 
of the ledger. The trouble with most of us is 
that we figure the per cent. of mark-up on the 
cost instead of the selling price of our goods. 
We will try and have this subject more thoroughly 
discussed during the convention. 

In passing I want to mention our Mutual Fire 
Insurance Co. It is now national in scope, and 
i hope to see it more closely associated with the 
national association. The secretary, Mr. Ander- 
son, will go into this matter in detail in his 
report. 

It is my desire to wish you a prosperous year 
and to thank the officers associated with me for 
their assistance. 


The annual report of Secretary Ander- 
son, always comprehensive and distinctly 
constructive, was even more so this time. 
He spoke as follows: 


REPORT OF SECRETARY ANDERSON 


The very first meetings of jewelers anywhere 
in the country, in each year for the past three 
years, have been held in Wisconsin, so this is the 
first State jewelers gathering for 1919. Usually 
January and February have been known as poor 
months in which to get up enthusiasm for organ- 
ization, but in Wisconsin this is not true, as over 
50 per cent. of our members have already paid 
their dues for. 1919, in spite of the fact that they 
have been busy with inventory and other after- 
holiday occupations. 

Wisconsin is fortunate in that it maintains 
largely the same members upon its rolls year after 
year, which shows loyalty and a unity of purpose 
on the part of our jewelers. For nearly 15 years 
now this organization has been in existence, and 
no jeweler in the State, member or otherwise, can 
deny that it has been of great berefit. But it has 
not reached the height of its usefulness by any 
means. We are still learning the needs of the 
jeweler and how to meet them. The usual and 
everyday needs of our trade have been over- 
shadowed the past two years by the special and 
acute situations arising out of the great world 
conflict, and the jewelers and their organizations 
rise to these situations splendidly, and met the 
new and unexpected conditions in a way that has 
done them proud. 

The value of organization has been so clearly 
demonstrated in the past two years that it would 
seem impossible to bring any argument to bear 
against it. Co-operating enthusiastically with the 
Gcvernment in the matter of war taxes, the jewel- 
ers of the country had the unique experience of 
being complimented upon the floor of the House 
of Representatives for their evident desire to 
carry a just share of the necessary burden of 
war taxation, and the jewelers’ war revenue tax 
committee is entitled to our warmest thanks for 
the splendid manner in which they handled the 
taxation matters pertaining to the jewelry trade, 
their work being always done with a view to doing 
justice to both our country and our trade, and 
was so recognized by the law-makers at Wash- 
ington. 

The jeweler’s worries of the late Fall were 
greatly relieved when the armistice made possible 
the withdrawal of platinum and other regulations, 
and these troubles are definitely over. In the 
matter of the new war taxes on jewelry to re- 
place the first one, there is nothing we jewelers 
can do. The work has been done. Very late in 
the Fall of 1918, even while the jewelers were 
more than busy with their Christmas rush, they 
responded heartily to the request that they write 
their congressmen their .personal views on the 
subject of war taxation on jewelry. That this 
was done by them is evident from the great many 
letters sent to the office of the national secretary, 
copies of both letters written to and letters writ- 
ten by congressmen. That their work was well 
done there is no doubt, and it shows the value 
of organization in such an emergency as then 
existed. 

War taxes cannot be avoided, the jewelers have 
never tried and will not try to avoid them. The 
jeweler’s policies have been and will be to work 
with the Government in this matter, and our 
record proves that this policy has been pursued 
fgrom the beginning of the emergency legislation 
in May, 1917. 

In the larger work of the jewelers of the whole 
country the State and local work has been partially 
lost sight of in the past two years. It should 
be our aim to revive the local and district clubs 
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for which Wisconsin was first famous, for through 
them the local questions can best be handled. 

The repair question is by no means settled. It 
is a pressing question today, in spite of the fact 
that it has been in the limelight for years, and 
that much progress has been made. During our 
question box sessions this matter will be gone 
into in detail. 

The question of watchmakers and engravers, 
quite acute for years past, has been made more 
so by the war. It will require thought and study 
to determine what is best for the trade to do to 
meet the requirements cf the present, and of 
the future, in this particular matter. This is 
another subject for the question box, to be de- 
bated by the members in general. 

The great question, the cost of doing business, 
is before us for sober consideration. Old figures 
have been upset by the war, and present condi- 
tions must be met, but as times right themselves 
again, as they will, our plans for a careful de- 
termination of the average peacetime cost will 
be whipped into shape, and jewelers, as never be- 
fore, will be afforded absolutely positive knowledge 
of costs and expense. This is the great work on 
which the national association is engaged, and which 
may be elaborated on at a later session. 

One of the evidences of the value of organiza- 
tion not generally known to our members was 


A. W. ANDERSON, SECERETARY 


brought out last Fall, when the report was spread 
through the country that the National Council 
of Defense would issue an order requiring all 
dealers to show on their price tags not only the 
retail price in plain figures, but the wholesale price 
a« well, and that no dealer would be allowed to 
add to the cost price the cost of doing business, 
excepting freight. The next day after this report 
was printed President Chapman was at Madison 
with a delegation of jewelers and officers of other 
retail associations to discuss this matter with the 
State Council of Defense. Your delegation ar- 
Tived before the State Council of Defense had 
even heard of this supposed coming action by the 
National Council of Defense, but President Chap- 
man and the others present made their arguments 
against the proposition, and their objections to 
any such absurd and unjust procedure evidently 
were joined in by Magnus eonsen and other 
members of the State Council of Defense, for 
they did not hesitate to express themselves as 
mot in favor of any such action, and promptly 
wrote Washington requesting that no such order 
‘be issued without first consulting the State Council. 

Perhaps the National Council of Defense never 
seriously contemplated such am order; at any rate 
dt was never issued by the National Council, but 
one State council in the west did actually issue 
such an order. But the prompt action of Presi- 
dent Chapman and officers of other State retail 
organizations, in being on the job within 24 hours 
after the emergency arose, to protect the interests 
of our and other retailers, proves the value of or- 
ganization. It is occasions of this kind that find 


a trade able to defend itself when necessary, if 
organized, and powerless if wnorganized. 
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Your secretary regrets that he is not in a posi- 
tion to read to you the roll of honor that we jewel- 
ers may call our own. Numerous members of 
our organization answered the call to arms; many 
of our members’ sons hurried to the battlefields, 
content to die if need be, that our country might 
continue to be free and independent. Some of 
them have been laid away over there, some are 
back bearing the honorable scars of battle, and 
many others have come back or will return free 
from war’s scars or the ravages of disease. All 
did their duty nobly. You know how they fought 
and suftered and died. They stand with those 
heroes of Lexington, Bunker Hill, Valley Forge 
and Yorktown; of Manassas, Shiloh and Gettys- 
burg; of Santiago and Manila Bay. Proudly we 
hail them and their comrades whom fortune took 
no further than our training camps, for they also 
offered their all. The glory of our country and 
its institutions is because of such sons as these. 


The financial condition of the associa- 
tion was represented in the following re- 
port by Treasurer Stecher: 


ANNUAL REPORT OF THE TREASURER. 


To the Wisconsin Retail Jewelers’ Association, in 
Convention Assembled: 
Gentlemen: 

Again it becomes my pleasure to present to you 
my annual report as your treasurer, and it is most 
gratifying to report, that although we have gone 
through the most trying year in the jewelry busi- 
ress, we have more paid up members than a year 
ago. 

The Wisconsin Retail Jewelers’ Association now 
has a long life ahead, for we have proven by co- 
operation what can be accomplished, through the 
splendid results of our fire insurance company. If 
you did not take advantage of your fire insurance 
company offsetting your dues from the dividend 
it earns you, you had better get some insurance, 
for do not forget that a $20 premium will earn 
your annual dues and pay a bonus beside, not 
saying what it will do for you in a few years 
hence. 

Herewith statement of receipts and disburse- 
ments, and from it you can see that we also have 
done our bit by investing some of our funds in 
the Fourth Liberty bonds to the extent of $400. 


Receipts. 
Dues Feb. 9, 1918, to Feb. 10, 1919 
Interest 
Program, 
Banquet, 
Thomas Optical Co., 1919, Intmt 
Sundry receipts 
Cashed Cert. of Dep. to Ck. Acc 
Four Liberty Bonds, at $100 y 
Cash on hand and C. D. Feb. 2, 1918... 1,026.24 


: $4,149.92 
Disbursements. 
A. N. R. Jewelers Assn., dues $450.00 
A. N. R. Jewelers Research Fund 100.00 
Three delegates to National Convention. 225.00 
Salaries of officers 400.00 
Per diem for meetings, and railroad fare, 
etc. 110.88 
General expenses, postage, printing, etc.. 178.31 
1918 convention, banquet and lunch, en- 
CNRS 5 scone akc wba eaee se 274.20 
ew Se ere 563.02 
3unde & Upmeyer, winner contest 25.00 


$2,326.41 
Sundry disbursements (not expense).... 42.03 
Four Fourth Liberty Bonds, at $100 (not 
expense) actual disbursement 
Counter balance, C. D. to check account 
(not expense), actual disbursement.... 100.00 


Total disbursements...........+0.. $2,868.44 


Total cash receipts and cash balance.... $4,149.92 
Total disbursements 2,868.44 
Feb. 10, 1919, cash balance $1,281.48 
The above amount consists of the following: 
Four Fourth Liberty Loan bonds, at $100 $400.00 
One certificate of deposit, M. & M. Bank, 
Milwaukee - 100.00 
Cash in checking account and in office.. 781.48 


sebueles aes eueachwaue coccee $1,281.48 
Respectfully submitted, 
Henry F. StecHer, 
Treasurer. 
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Following the announcement of ¢ 
tion committees and the receipt of applica. 
tions for membership, came adjo 

At the opening of the second Sess 
Wednesday afternoon, President Chapmag 
read a telegram of greeting from Nati 
President George A. Brock, Los 
Cal., who said that while the present Con. 
gress was threatening to act to the great 
detriment of the jewelry trade, a ray of 
hope could be found in the prospect that a 
new Congress will be seated March 4 and 
undoubtedly would handle the excise tax 
problem judiciously. 

The session was devoted to the annual 
meeting of policyholders of the Jewelery 
Mutual Limited Fire Insurance Co., which 
originated with members of the Wisconsis 
association at its annual convention fiye 
years ago. While the remarkable grow 
and progress of the fire company as ind 


HIRAM J. SMITH, MEMBER OF THE BOARD OF 
DIRECTORS. 


cated by reports for 1918 proved to be 
exceptionally gratifying, the action of the 
policyholders in enthusiastically consenting 
to the request of the board of directors 
that the company be made national in name 
as well as in scope was the most outstand- 
ing result of the meeting. 

The new name adopted is “National Jewel- 
ers’ Limited Mutual Fire Insurance Co.,” by 
which it henceforth will be known. AF 
though all association jewelers of the coun- 
try have always been privileged to become 
policyholders, the name has been of more 
or less local suggestion, and for this rea- 
son it was changed to indicate clearly its 
field. The Wisconsin jewelers who have 
nursed the fire company from nothing to 
greater than a million-dollar concern have 
now actually presented the results of their 
splendid work to the jewelers of the ma- 
tion at large as a gift. Officers and mem- 
bers of the American National Retail 
Jewelers’ Association have come behind the 
company with all the power and strength 
at their command and have volunteered to 
work to make it one of the greatest of all 
trade mutuals and a bulwark of national 
association activities. i 

President W. H. Upmeyer, Milwaukee, i# 
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opening the policyholders’ meeting, said: 
“Again we meet to discuss plans for our 
insurance company. ; 
ro Stag is ours—yours and mine. We 
certainly look with pride on the results 
of the past year. We now have a ‘real, 
live company.’ Details of our work will be 
shown by the reports of the secretary and 
treasurer. I will mention only a few. 
“We wrote more than $600,000 of new 
business in 1918, a gain of $561,000 over 
1917. The few cancellations received were 
mostly due to members going to war. Our 
assets are a little over $22,000, a gain of 
$8,000 in 12 months. The money is all in- 
yested in first class bonds. Our losses in 
1918 were only 7¥% per cent. No company 
can make a better showing, and very few 
as good. We have nearly $1,500,000 of 
insurance in force at this time. In January 
we had a gain of over $50,000 in new busi- 





GUSTAV KELLER, CHAIRMAN OF COMMITTEE 
ON RESOLUTIONS. 


ness. During 1918 we had our biggest loss, 
$600. It was paid promptly. 

“At the last meeting of our board, the 
directors decided to recommend a change 
of name to include the word ‘National.’ We 
ought to be able to get all the wide-awake 
jewelers in the country to take a policy 
with us in 1919. Nothing succeeds like suc- 
cess. If every policyholder we now have 
will boost only a little, it will do us a lot 
of good and certainly will more than double 
our business. We now save our policy- 
holders 30 per cent and can make the sav- 
ing 50 per cent if we have the proper in- 
crease. I cannot see how anv jeweler can 
be a real booster and not have a policy 
with us.” 

Secretary Anderson’s annual report for 
the calendar year ending Dec. 31, 1918, 
made on this date to coincide with the an- 
nual report made to the commissioner of 
imsurance, reads as follows: 


ANNUAL ROPORT OF SECRETARY AND MANAGER 
OF JEWELERS’ MUTUAL FIRE INSURANCE 
co.. LTD. 

It is with much pride that your officers offer 
you the fifth annual statement of your own fire 
msurance company, knowing that it will appeal 


to you as showing that our company i firml 
t y is a firm 
established success. ‘ 


I say ours be- . 
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In 1918 we wrote new business to an amount 
over $600,000, and at the same time we held all 
but about four per cent. of the old business, and 
our net increase in insurance in force was 
$561,650, by far the largest increase in any one 
year since we began business. 

New policyholders to the number of 158 came 
into our company in 1918, 136 from outside of 
the State and 22 from Wisconsin. Insurance in 
force in Wisconsin on December 31 was $476,575, 
and outside of this State $924,175, from which it 
wil be noted that our growth everywhere is sub- 
stantial, as the increase in business in Wisconsin 
for 1918 was $135,650, and outside of this State 
$426,060. 

Our increase was secured principally through 
the advertising campaign carried on by mail, prac- 
tically all of the mail going out from the office 
of the secretary of the A. N. R. J. A. carrying 
with it some announcement from the fire com- 
pany. The A. N. R, J. A. Bulletin was also used 
extensively to advertise our company, and all the 
trade papers have always been most kind and 
generous in their contributions of valuable space 
to us, in which they gave frequent and elaborate 
write-ups on the progress of our company. Even 
their editorial columns have been used for this 
purpose, and we must always remember that we 
owe much of our success to the splendid manner 
in which the jewelry trade press has supported 
and encouraged our efforts. 

State officers of the various organizations affili- 
ated with the A. N, R. J, A. are boosters for 
cur company, in particular the secretaries, and 
a great deal of credit is due to them, for they 
have worked for us, advertised us by circular and 
by addresses at conventions, and this help has 
been of great benefit to our company. Traveling 
men, too, must be given credit for their share in 
the work of advertising our company, for many 
cf them make it a practice to say a good word 
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for the Jewelers’ Mutual. We have been for- 
tunate, indeed, in the number and influence of 
cur friends. 

President Brock and other national association 
officers recognize the Jewelers’ Fire Insurance 
Co. as one of the pillars of the national organ- 
ization movement, and they are anxious for a 
greater growth for our company, although to date 
its growth has exceeded the expectations of your 
officers, and this greater growth will undoubtedly 
come as a resalt of the closer union planned 
between the fire company and the A. N. R. J. A,, 
which relationship cannot fail to result in benefit 
to both organizations. 

As a preliminary to this closer union you will 
be asked here to vote on a change in the name 
of our company, to give it a title that will show 
it to be national in scope, and not, as some jewel- 
ers may think, a branch of the Wisconsin Retail 
Jewelers’ Association. 

Fortune still favors us in the matter of losses, 
since those actually incurred and paid in 1918 
amounted to $1,212.67, and we had no unadjusted 
losses on Dec. 31. Thus our actual losses in- 
curred in 1918 were less than seven per cent. of 
the premiums charged, and this enabled us to 
declare a dividend of 30 per cent. on policies ex- 
piring in 1919, and to add to our assets over 
$8,000. 

It is the firm belief of your officers and di- 
rectors that the reserve and surplus should be 
built up to a substantial sum before the dividend 
rate is increased, as the 30 per cent. return af- 
fords a handsome saving, being greater than the 
amount saved by insuring in the average mutual 
company. By thus building up a sufficient re- 
serve and surplus we will be able to maintain a 
larger dividend rate when once it is declared, 
and one of the things we must avoid is a reduc- 
tion in the dividend rate once it is declared. 

During 1918 we employed Chas. Mock of Mil- 











Dec. 31, 1917, insurance in force..... - $839,100 
Written or renewed in 1918...... coves 1,458,300 
$2,297,400 

Cancelled or expired in 1918........... 896,650 
Insurance in force Dec. 31, 1918....... $1,400,750 

INCOME. 
‘lotal ledger assets Dec. 31, 1917...... $14,236.03 
Gross premiums charged in 1918....... 19,665.47 
Receipts from interest in 1918......... 628.56 
Receipts from other sources 1918...... 61.67 
DO: Shiv ce'ba dc heeled nee endoates $34,591.73 
ASSETS, 
Cos ME DOE ko ccdaeccncncdiessess « $21,320.91 
Accrued interest on bonds........ idee 199.56 
Premiums in course of collection...... - 1,262.59 
TOURS bic ove camoanionrtuws . «+ «$22,783.06 
ITEMIZED CASH. 
Liderty  BWOndS 6 cccvasccissvvncevceds - $7,000.00 
Wisconsin municipal bonds.......... .» 10,258.44 
Cash in Neenah State Bank............ 4,081.47 
VOW. ocewithks.c exc Riwasseanes ent8 $21,320.91 
ITEMIZED EXPENSE. 

POGIRE <6 6 44 8 a0csate dé Fe dan peg vad wllw tre $15.00 
WIIG: | 60:6. 60:0'05,¥ 00 00n Ke beiaeetecesae 58.09 
Advertising and printing................ 869.73 
Com > o.o'0:4:6,0.5.0 00 Beis 06d seed Reus 930.14 
THOOER CUI. 6. ooik cnc dt kasiscads 360.14 
Pee, SERN NOGE 55.660 500s ve ee tices 335.31 
pS aE ee Seren ee sis hich cakes eee ed 160.50 
Sati. CO sé 0 Svc a Sakis 6 5 G0icl0s ie or 225.00 
"Fast LOREOE vo cele Cbeicbisc'aw-avlacicdele.s 197.99 
Taxes and fees, Wisconsin.............. 89.71 
GCRGRS GRATE rr. 6.6. cv ccc cecedcpeee 1,100.60 
pa a rar rey eee eae ea I 86.74 
CIEE. 5:2 a 'en eis 6c sechlc whan sald dcwoew ten 31.61 
Traveling expense ......secccccevsceess 41.04 
DM ei es Cede Cee IRS pee eek ae - $4,501.60 





Premiums thereon ...... pe 2) «. -$11,080.54 
Premiums thereon ..........++. cocvecce 19,0009 
Premiums thereon ....... dieiiepen .s++ 30,197.78 
Premiums thereon .......-+.eee% «see+ 11,083.62 
Premiums thereon .........+++ eeeeeee 19,114.16 
DISBURSEMENTS. 
Loaeee >: tiie sens oh ates 0a cha a tigtahs ak $1,635.50 
Unearned premiums .........seeeseees 905.88 
Keinsurance premiums ..........++s00+ 1,288.07 
{nterest on bonds bought.............. 30.39 
Tmpenee> sob as, cacccaicaeesssdincbeibuse 4,501.60 
Dividends to policyholders..... youu ten 3,170.01 
Fixtures for O8RCCSs occ cic ccesccesvcs 497.94 
Depreciation on bonds...........++s00: 48.35 
Excess receipts returned..............+ 25.49 
Dues collected for W. R. J. A......... 35.00 
Dee. for Sreniasigs: .oies ds Bice on denen 1,262.59 
Bends end. OOO. ids ics Ont iniecacedas 21,320.91 
Total v.66 sic Shasweseees See 
LIABILITIES. 
Wisconsin Standard Reinsurance Re- 

SOGUD soc. c'c cas waves s hse ag Pele cae $9,238.63 
Ameeete -WMPRIE Fs 0 oss so vc hae d ie eae 200.00 
Reserved: fot) COMM.) 6605 bce cakes Keene 150.00 
Excess remittances ......cccccssesccce 5.00 
Searp: a cede ccsccecsactyeevncckeeee 13,189.43 

Teel sc veskecesahtsre tauren - $22,783.06 


Respectfully submitted, 
A. W. Anpverson, Secretary. 








waukee for a short time as solicitor in Wiscon- 
sin, but he was forced to give up this work on 
account of ill health. Recently we have made 
arrangements with C. A. McKenzie of Madison 
to. solicit insurance among Wisconsin jewelers. 
Mr. McKenzie is associated also with the Hard- 
ware Dealers’ Mutual Fire Insurance Co. of Wis- 
consin and the Implement Dealers of Minnesota, 
and comes to us highly recommended. He will 
be present at this convention and hopes to meet 
all jewelers who want to get insurance or any in- 
formation relative to the same. 

We have set out to write $1,000,000 in new 
business in 1919. Wisconsin should, and can, 
furnish $200,000 of this during the present year. 
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remembered that we - insure ar 

“ds ich members own and occupy, stocks 
ene ee ewaed by members, as well as resi- 
oaths and household goods owned by members, 
it will be admitted that we have a large field to 

r, and if every present policyholder will make 
ee int to give us a little additional business 
te S08 from $500 up, we will have no trouble 
- nee the $200,000 increase in Wisconsin 
or the million in the entire country. ; 

We have abcut 300 policies among 225 jewelers 
of Wisconsin, ond about 500 policies among 375 
jewelers outside of the State, and an additional 
$1,000 of insurance from each of 600 policyholders 
would go far toward making the desired amount. 

To show the possibilities for saving in this 
company we will probably write premiums 
amounting to $30,000 the present year. As most 
of this will be one year business we will have 
close to $10,000 in dividends to distribute among 
our members in 1920. Within a very few years 
our policyholders will be saving more money on 
their fire insurance alone than the entire sum 
paid in membership dues in the various State as- 
sociations in the United States by all jewelers ir- 
respective of whether they are policyholders in 
our company or not. 

We are under continued obligations to the 
Hardware Dealers’ Mutal Fire Insurance Co. of 
Wisconsin for advice and assistance rendered in 
the conduct of this company, and we are proud 
indeed to follow in the footsteps of a company 
that has the remarkable record of the Hardware 
Mutual of Wisconsin. The thanks of our com- 

‘pany are due both P, J. Jacobs and his assistant 
secretary, Mr. O’Brien, for their kindness to us. 

That our policyholders are loyal and true is 
certain, for practically all of them renew their 
business with us, and many of them increase 
when they can. Numerous policyholders were 
forced to cancel their business with us in 1918 
because of going into the army, but these men are 
now coming back, and are again taking policies in 
the Jewelers’ Mutual. 

I will read you the figures showing the growth, 
the income, disbursements and assets of the com- 
pany, and if there is any point I have omitted, 
will be glad to answer any questions. (See table 
on page 95.) 


When it is 


The report of Treasurer Stecher was 
supplemented by the statement that since 
Dec. 31, the board has invested an addi- 
tional $3,000 in Liberty Bonds. 

A proposed increase of the number of 
directors from 9 to 11 to give policyholders 
in other States representation on the board 
under the nationalization of the company, 
was of necessity deferred. The insurance 
laws require that a company must be li- 
censed in the State wherein its directors re- 
side. Sooner or later the Jewelers’ Mu- 
tual expects to take out licenses in a 
number of states, when the proposed in- 
crease in directors can be accomplished. 

The by-laws were amended so that the 
Mutual may write three and five-year term 
policies on fireproof mercantile buildings, 
and the specific limit of a single risk was 
removed from the by-laws, the amount al- 
ready being limited by reciprocal insurance 
laws of the various states. 

It was stated that while five years ago 
the Jewelers’ Mutual ranked near the end 
of the list of 53 mutual fire companies in 
Wisconsin, it has risen to 18th place in 
volume of business and 13th according to 
assets, 

The retiring directors, John P. Hess, 
Fond du Lac; Henry F. Stecher, Mil- 
waukee, and Gustave Keller, Appleton, 
were unanimously re-elected. At the meet- 
ing of the board folluwing the policy- 
holders’ session, all officers were re-elected, 
as follows: 

President, W. H. Upmeyer, Milwaukee; 
vice-president, Hiram J. Smith, Racine; 
treasurer, Henry F. Stecher; Milwaukee; 
secretary and manager, A. W. Anderson, 
Neenah; directors, Gustave Keller, John P. 


. issued. 
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Hess, Thomas J. Dale, James R. Chapman, 
John H. Stouthamer. 

The annual executive session was held at 
7:30 p. M., Wednesday. As customary, 
only members of the association were ad- 
mitted because of the intimate nature of 
the discussions. The war tax on jewelry; 
the work of the Jewelers’ Vigilance Com- 
mittee; advertising; repair prices, and the 
cost of doing business were among the most 
important subjects discussed. The “ques- 
tion box,” an institution at Wisconsin con- 
ventions from their beginning, furnished 
other topics. Following the executive ses- 
sion, a social session and smoker was held. 


Second Day’s Session 


Col. John L. Shepherd, New York, who 
has not missed a Wisconsin convention, 
was one of the principal speakers at the 
first session on Thursday. Col. Shepherd 
gave one of his noted heart-to-heart talks 
so dear to the association jewelers of the 
United States. He dwelt upon the neces- 
sity for keeping industry busy and furnish- 
ing employment, particularly to returning 
soldiers and sailors. The only manner in 
which this can be done successfully, he said, 
was to give the factories work to do and 
the retailer can do much by keeping his 
orders coming as usual. Col. Shepherd 
made a splendid argument to show that 
business not only is excellent, but is bound 
to continue so, and there is no place for 
pessimism and a consequent disinclination 
or fear of buying merchandise. 


Secretary Anderson, as National secre- 
tary, described the work of the A. N. R. 
J. A, laying particular stress upon the 
good progress made by the Research Bu- 
reau despite the distractions of war. He 
told of the status of the uniform systems 
of accounting formulated by the Bureau 
under the direction of President Brock, and 
dwelt upon the maturity record form just 
In this connection, Secretary An- 
derson read articles published in Tue 
Jewecers’ CrircuLaR and prepared by H. 
Victor Wright, in explanation of and argu- 
ment for the adoption of the record as an 
almost certain preventative of over-buying. 
He called it the barometer of the business 
and said it was the best method yet evolved 
for careful watching of accumulated indeb- 
tedness. Mr. Anderson also detailed other 
activities of the national association and 
showed how remarkably effective its work 
has proven during the war period and since 
hostilities ceased and. business entered per- 
haps its most trying epoch. He declared 
that the events and achievements of the 
past year proved conclusively that without 
organization, the retail jewelry trade of 
America would indeed be in sore straits. 
At the same time, he pointed out, from 
3,000 to 3,500 organized jewelers were 
carrying the entire financial burden to pro- 
tect the 15,000 or 20,000 tradesmen of the 
United States, and it is high time that the 
unaffiliated jewelers put their shoulders to 
the wheel and share a part of the work 
and expense of the association from which 
they derive great benefit and protection. 

One of the most interesting and instruc- 
tive papers presented before the convention 
was that of J. F. Krumrich, of Krumrich & 
Konrad, retail jewelers, Oshkosh, on the 
subject, “The Cost of Doing Business.” 
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Mr. Krumrich handled this all-absorbing 
topic in a manner so uniquely clear and 
convincing, that it was decided to publish 
his address and charts in pamphlet form 
so that the jewelers of Wisconsin and the 
rest of the country as well might have the 
benefit of its lessons. Mr. Krumrich’s ad- 
dress will be published in the next issue 
of THe JEweELers’ CIRcuLarR. 

Mr. Krumrich said that he had expected 
that he might stand alone in the ideas he 
expressed, but after nearly two hours’ ar- 
gument of the general question and his dis- 
section of the subject, it was agreed that 
he had struck the right track and that it 
would be of lasting benefit if every jeweler 
in the country “set his house in order” 
according to the Krumrich formula. 

It was brought out that too many—or 
nearly all—of the smaller jewelers forget 
that their own time is worth money and 
that the services they lend their business 
must be counted in dollars and cents like 
that of the lowliest helper if they are to 
arrive at a just and equitable figure on 
their overheads. 

Naturally, discussion of the question 
brought another question, “How can we 
reduce our overheads.” Probably the best 
solution suggested was that every store, 
large and small, should departmentize its 
stock and make every department stand on 
its own feet, as it were, instead of taking 
the profit of one section to offset the 
break-even or actual loss in another. 

The annual election, as already noted, 
resulted in the re-election by unanimous 
vote of all officers and directors. 

Milwaukee was selected as the conven- 
tion. city of 1920 upon the invitation ex- 
tended by the Milwaukee Jewelers’ Club. 
The dates probably will correspond with 
those of this year, or the second week of 
February. The first 11 Wisconsin conven- 
tions were held in July, but in 1916 a 
change was made to February, with such 
good results in attendance and other fea- 
tures that the mid-Winter period finds 
great favor. The board will select definite 
dates later. 

The association decided to send five paid 
delegates to the national convention if held 
in Chicago, and only three if it is held in 
Cincinnati, because of the greater distance 
and increased expense. Three delegates 
were elected, and the board given au- 
thority to select two additional as soon as 
the convention city is decided upon. The 
delegates are Gustave Keller, Appleton; 
J. F. Krumrich, Oshkosh, and J. H. Stou- 
thamer, Milwaukee. Alternates are Presi- 
dent Chapman, Treasurer Stecher and John 
P. Hess of Fond du Lac. 

It was decided to make a change in the 
annual dues, formerly $3 and now $5, so 
that the larger stores might have an op- 
portunity to pay more than the smaller 
ones. Accordingly, a sliding scale of $5 to 
$15 was adopted, beginning Jan. 1, 1920. 
The board of directors will classify the 
membership more or less according to the 
volume of business of each member. 

Every member present signed a petition 
to the Wisconsin Legislature, now in ses- 
sion, protesting against any attempt to 
amend or otherwise modify the present 
anti-trading stamp law, enacted in 1917 
mainly through the efforts of the retail 
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WORLD WAR VETERAN RINGS 
For Soldiers or 


Sailors 








Made in Sterling Silver, 10 
and 14K gold. 


A. E. F. for those who served ¥ 


overseas. 


U. S. A. for those who served 


at home. 


We also make these in lapel 
buttons and ladies’ pins. 


Samples and prices of Veteran rings sent upon request. Stock them at once as the demand is great. 


Let us remodel your insignia rings that are not selling into salable stock, as above illustrated, at a very 
low figure. 


GARFUNKEL & CAMMARATA 
142 Fulton St., New York, N. Y. 


We also remodel service rings into cameo and colored stone rings 
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Are You in Need of a High 
Grade Representative? 


I will accept an association with a diamond importing con- 
cern, or with a reputable manufacturer, who sells or desires to sell 
the exclusive wholesale or wholesale and retail trades. An exten- 
sive acquaintance with the best trade throughout the west, devel- 
oped and held for over 10 years while travelling for and selling 
“La Tausca” Pearls is at your service! 


Only a straight commission proposition will be entertained, 
without guarantee. What have you? Call, phone or wire to 





Jake Levin, 


Hotel McAlpin, New York 
Room 2147 
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Permanent Address, 314 West 17th St., Kansas City, Mo. 
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A movement is 
sawelers of the State. / 
wt to undermine the effect of the 


a 
til will be fought hard by the 


retail interests. 
The report of the committee on resolu- 


tions was adopted as presented as the final 
act of the 1919 Wisconsin convention. As 
ysual, the resolutions sum up the best 
thought of the sessions and in general, sum 
up the results of the convention. The 
olutions contain many constructive and 


res 4 ; 
beneficial recommendations, suggestions 
and pledges, and for this reason are pub- 


lished in full as follows: 
REPORT OF COMMITTEE ON RESOLUTIONS 


We, the members of the Wisconsin Retail Jewel- 
ers’ Association, in 14th annual convention as- 
sembled in the city or Oshkosh, Wis., Feb. 12 
and 13, 1919, hereby make and adopt the follow- 
ing declarations and resolutions: ; 

One year ago our nation was engaged in a 
world conflict.. We there pledged our unstinted 
support to our illustrious — chief executive and 
those associated with him in the government of 
this nation. We based our faith in final victory 
upon the justice of our cause and the valiance 
of our boys at the front and upon the high seas. 
Our faith was not in vain. Victory came sooner 
than we dared hope, and new and added glory 
has been shed upon our beloved land. 

As war has had its duties, so has returning 
peace. We again pledge our wholehearted and un- 
selfish support to our Government in the solution 
of the problems now confronting our nation and 
the world. 

Filled with good will toward all peoples; depre- 
cating selfishness, narrow provincialism and in- 
justice in any form, we nevertheless believe that 
our first duty is toward those at home. The ques- 
tion of employment is one of our nation’s prob- 
lems, which involves the happiness and prosperity 
of our homes. As at least a step toward the solu- 
tion of this problem, we call upon the manufac- 
tring and producing geniuses of America to pro- 
duce here all goods asked for and demanded by 
our people (so far as this is possible), and we 
most strongly urge upon all the jewelers of Wis- 
consin and America to purchase and urge the sale 
of American-made goods, the products of Amer- 
ican labor. 

Recognizing jcintly with our fellow citizens the 
obligations we owe to those heroes who became 
too incapacitated in the service of our country to 
resume their former avocations, we pledge to 
them our best assistance by offering every op- 
portunity for them to find gainful employment in 
the business in which we are engaged. 

We note with much satisfaction the progress 
being made by the research bureau of the national 
organization; we appreciate its significance and its 
ultimate great value to the retail jewelers of 
America, and take pleasure in expressing deep 
gratitude to our national president, George A. 
Brock, and his co-laborers for the splendid work 
thus far accomplished; bid them to continue and 
pledge them our full support. 

We have further noted the valued _ services 
rendered to the jewelry trade of America by the 
war revenue tax committee of the Jewelers’ Vigi- 
lance Committee. To the gentlemen of said com- 
mittee we hereby express heartiest thanks. The 
need of organization was never more vividly 
brought before our view than during the days 
when the imposition of war taxes was before 
Congress. We hope this experience will help to 
bring about a closer unity and co-operation among 
the jewelry craft of America. God helps them 
who help themselves. He has no use for the 
slacker, 

The jewelers of America never have and never 
will shirk their duty toward their country. Whilst 
teady and pleased to contribute our full share 
toward the support of our Government in the 
matter of taxes, we protest most emphatically 
against the imposition of any discriminatory 
inequitable and undemocratic tax upon goods sold 
by the jeweler. 

losest organization and co-operation is de- 
manded. While long strides have been taken in 
the solution of the many problems which have 
troubled the jeweler’s mind, the most of them 
are not yet fully solved. 

Dishonest advertising is still practiced, and we 
must keep up our fight for honest advertising. 

In the matter of fixed selling prices we must in- 
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sist that the price established must contain an 
honest and living profit for the retailer. 

We must continue our fight for a legitimate 
profit on sterling silver; against the retailing man- 
ufacturer and jobber; for trade marks for pur- 
poses of identification; against free engraving; 
against repairing of watches by watch factories; 
against indiscriminate loaning of watches; for 
just remuneration for work done; for proper book- 
keeping and stock-keeping system. 

All these questions need our continued atten- 
tion to the end that they may be finally and suc- 
cessfully solved. 

As a means for the more rapid solution of 
many of the problems mentioned, we again urge 
most earnestly the organization and continuance 
of local and district clubs. 

The time guarantee evil still lives with us. 
It is the boon of the faker and dishonest mer- 
chant. It behooves the jewelers in the interest of 
honesty to end it. We call upon all jewelers, 
therefore, to discontinue the reference to time 
guarantees and urge them to sell goods upon their 
real and intrinsic merit. The protection of the 
public demands that we do this. 

The question of apprentices is a living problem 
of our business, and we urge all to give their best 
thought and consideration as to how it can be 
successfully solved. 

We again caution jewelers not to sign trade 
acceptances. As declared before this is a wide 
departure from past methods of doing business, 
and we advise all to withhold subscribing to the 
new idea until the matter has been thoroughly 
studied by the retail jewelers of our country and 
tavorably passed upon by our conventions, State 
and national. 

The growth and prosperity of the fire insurance 
department of our organization is a source of 
gratification and delight. Realizing that it has 
now assumed a national scope, and in recognition 
of the splendid support given to it by the national 
and the various State organizations, the name has 
heen changed to the National Jewelers’ Mutual 
Limited Fire Insurance Co. We feel confident 
that as this company grows it will prove more 
and more the bulwark of our organizations. 

As years roll by we realize more clearly the 
wonderful support which has been given to our 
organizations ard the jewelry craft in general by 
the trade press of our nation. We salute our 
steadfast friends; thank them and ask them to 
continue with us, for we cannot get along without 
them. In return, we ask all jewelers to give our 
journals their hest support. 

Though every handclasp has been a welcome to 
our loyal and staunch friend, Col. John L. 
Shepherd, officially we wish to record our great 
‘pleasure at his being with us again, and to thank 
him for the spirit of good will and optimism 
which he spread among us, and for the many 
splendid and valuable things he said to us. May 
he never miss one of our conventions. 

The year has been an evertful one in the 
history of our nation. Though the work has been 
all the more difficult on account of the war, our 
national and State officers, nevertheless, worked 
unremittingly and with great results, and we 
hereby express to all our profound gratitude. 

This convention has been a most successful 
and profitable one. We have been royally enter- 
tained. The jewelers of Oshkosh and their ladies 
have deserved well of us, and we thank them all 
from the bottom of our hearts. 

We feel -honcred to express our thanks to his 
honor, A. C. McHenry, mayor of Oshkosh, for 
his generous words of welcome; to Lodge No. 292, 


.B. P. O. E., fer throwing open for the enter- 


tainment of our ladies the portals of its beautiful 
home; to the public press for its kindly notices, 
and to the Athearn Hotel for accommodations 
afforded and its general hospitality. All are as- 
sured of our deepest appreciation. 

No resolutions adopted by us would be com- 
plete without voicing our great pleasure at having 
the ladies with us and without assuring the ladies’ 
auxiliary that we consider the auxiliary a most 
valuable adjunct to our «organization. God bless 
the ladies! 

It is with profound regret that we report the 
demise since our last convention of three mem- 
hers of our organization, viz., J. N. Schommer of 
Menomonie, L. B. Young of Park Falls, and L. 
Vanderbie of Platteville. We offer to their fam- 
ilies our sincere sympathy. 

Gustave Ketrer, Chairman. 


The Banquet 
The annual banquet was held in the Hotel 
Athearn at 7:30 p. m., Thursday evening. 
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Col. Shepherd presided as toastmaster and 
the speaker of the evening was Gustave 
Keller of Appleton, who delivered a stirring 
address of the kind for which he has be- 
come noted throughout the country. Nearly 
150 members and ladies attended the ban- 
quet. 

Oshkosh took excellent care of the visi- 
tors and especially of the ladies. Nothing 
was left undone by the local committee. 
Oshkosh is the home city of President 
Chapman and he saw to it that its reputa- 
tion for hospitality was not diminished in 
any way. 


The Convention Roster. 
RETAILERS. 


German Scherzinger, Fond du Lac, Wis.; 
H. A. Anger, J. G. Krumrich, James R. 
Chapman, Oshkosh; A. W. Anderson, Nee- 
nah; Henry F. Stecher, Milwaukee; John 
H. Stouthamer, Milwaukee; F. H. Coburn, 
East Troy; A. Mayne, Deerfield; Charles 
Keller, Appleton; Oscar E. Lentz, Clinton- 
ville; Paul R. Kohls, Fremont; R. B. 
Anger, Oshkosh; F. A. Florine, Cuba City; 
Gus. H. Wilke, Wausau; John P. Hess, 
Fond du Lac; Capt. H. W. Klopf, Neills- 
ville; J. F. Konrad, Oshkosh; Edwin L. 
Feiling, Milwaukee; A. B. Chapman, Osh- 
kosh; Alfred W. Fuchs, Milwaukee; Col, 
John L. Shepherd, New York; A. C. 
Hentschel, Milwakee; William Endlich, 
Kewaskum; Ed. H. Motl, Milwaukee; W. 
F, Notbohm, Oconomowoc; Art B. Meyers, 
Milwaukee; R. W. Bayley, Beaver Dam; 
Henry J. Oberst, Milwaukee; Ernest Haack, 
Hustisford; Ed. H. Rathke, Mayville; Otto 
Mueller, Wausau; John M. Regner, Ken- 
osha; Henry W. N. Marx, Appleton; W. J. 
Sader, New London; Howard Williams, 
Delavan; Otto G. Ansorge, Winneconne; 
Edw. W. Kemnitz, Fond du Lac; E. F. 
Doering, Waupun; Anton Klein, Ripon; 
W. O. Nelson, Neenah; Thomas Bruhy, 
West Bend; P. A. Haertl, Neenah; H. E. 
Haertl, Clintonville; Hiram J. Smith, 
Racine; William H. Upmeyer, Milwaukee; 
Gustave Keller, Appleton; J. F. Wendling, 
Chilton; Anton Molle, Antigo; George 
Draeb, Sturgeon Bay; J. H. Brager, Mt. 
Horeb; O. Nelson, Peshtigo; J. Sauerman, 
Milwaukee; Theodore Schelle, Milwaukee; 
Len M. Nelson, Madison; F. C. Bringe, 
Milwaukee; P. A. Brunstad, Chippewa 
Falls; C. W. Anderson, Madison; E. C. 
Anger, Oshkosh; J. A. Buckmaster, Madi- 
son; M. J. Wischhoff, Oregon; H. H. Rat- 
cliff, Madison; Julius Jappe, Racine; Miss 
Jennie O’Connell, Madison; Thomas J. 
Dale, Kenosha; George H. Kelly, Neenah. 

Among the manufacturing, wholesale and 
jobbing jewelry houses and other members 
of affiliated trades present were: Fred J. 
Theleman, Milwaukee; J. B. Ughetti, of 
Lazarus & Weil, Chicago; G. A. Weinfeld, 
of Block-Weinfeld, Co., Chicago; Leon B. 
Strauss, Electric City Box Co., Buffalo; T. 
O. F. Randolph, the Randolph Optical Co., 
Milwaukee; E. E. Thomas, of Thomas Op- 
tical Co., Milwaukee; C. J. Coker, of A. & 
Z. Chain Co., Chicago; C. C. Bronson, of 
L. Gutmann & Sons, Madison; Charles A. 
Weisbauer, of Wilcox Silver Plate Co.; 
Arthur C. Kuesel, of Kuesel Bros. Co., Mil- 
waukee; Charles L. Mueller, Madison; L. 
E. Meyer, Jeweters’ Crrcutar, Milwaukee. 
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Letters of Congratulation from Readers 





A Few of the Many Complimentary Comments on the 50th Anniversary Number Received from 


Various Sections of the Country 


> 














New York. February 7, 1919. 
Editor, THe JeweLers’ CIRCULAR: 

It seems really unnecessary for us to 
compliment you upon the remarkable issue 
just gotten out by THE JEWELERS’ CIRCULAR, 
for the book speaks for itself. Neverthe- 
less, we take this opportunity to tell you 
that we feel it is one of the great achieve- 
ments of our industry and we are proud 
to think that the trade paper has risen to 
such heights. 

Yours very truly, 
(Signed) L. & M. Kaun & Co. 


x * * 


New York, Feb. 7, 1919. 
Editor, Tue Jewewers’ CiRCULAR: 

We wish to congratulate you on the An- 
niversary Number of THe Jeweters’ Cir- 
cutar, and thank you for the mention of 
our house. We will preserve the number, 
as we consider that it contains much in- 
formation that is of value and interest. 

Yours very truly, 
(Signed) F. G. Corn, 
Manager, Aikin-Lambert Co. 


x * * 


Yonkers, N. Y., Feb. 7, 1919. 
Editor, THe Jeweters’ CIRCULAR: 

We wish to congratulate you on the 
splendid book you have published to com- 
memorate your 50th anniversary. 

Wishing you many more years of pros- 
perity, we remain, 

Yours respectfully, 
(Signed) Warp & Son. 
x * * 
Compagnie Francaise des Cables 
Télégraphiques. 
Paris, Feb. 5, 1919. 
Jewewers’ CIRCULAR, 
11 John St., New York. 

Congratulations for jewelry trade that 
your golden wedding to-day our father and 
leader the trade owes you debts that only 
can be paid by loyal support always. 

M. J. KARPELES. 
x * * 
Printers’ Ink Publishing Co. 
185 Madison Ave., New York. 
Feb. 6, 1919. 
Editor Jeweers’ CIRCULAR, 
11 John St. 

Please accept the congratulations of 
Printers’ Ink on your arrival at the half 
way mark in your century run. Your 
celebration of the event was in our opinion 
wholly justified, for the occasion was a 
most unusual one. 

Yours very truly, 
(Signed) R. W. PAcmer, 
News Editor. 
x * * 
New York, N. Y., Feb. 6, 1919. 
Editor, THe Jeweers’ CrrRcULaAR, 
11 John St. 

Permit us at this time to compliment you 
on your elaborate and attractive issue of 
February 5th, your 50th Anniversary Num- 


ber. From a hurried review it appears to 
be an edition of great value historically, 
and also of unusual value as an educational 
and réference manual. 
We wish you continued success. 
Yours very truly, 
L. E. WaTERMAN Co., 
(Signed) F. D. Waterman, 


Treasurer. 
hs 


New York, Feb. 8, 1919. 
Editor THe JEWELERS’ CIRCULAR: 

Your very wonderful Anniversary Num- 
ber of the JEweLeRs’ CrrcuLar just recently 
to hand. I spent Thursday evening going 
over it from cover to cover and was very 
much impressed with the multitude, scope 
and diversity of the articles in this num- 
ber. 

Congratulations to all who have been 
laboring so assiduously to produce such 
wonderful results. 

Very truly, 
LarTER & Sons, 
(Signed) H. C. Larter. 


x * 


PETERSBURG, Va., Feb. 8, 1919. 
Editor THe Jeweters’ CrrcuLar: 

I wish to congratulate you on your 
50th Anniversary issue of THE JEWEL- 
ERS’ CrrcuLar. I think it is a book that 
every retail jeweler should have. I have 
not had time to look through it thoroughly, 
but at a glance I notice that it is a regular 
encyclopedia. 

Again, allow me to congratulate you and 
hope that you and I may live to see the 
hundredth anniversary issue. : 

Yours truly, 
(Signed) C. F. LAuTERBACH. 
* * * 


Bayonne, N. J., Feb. 8, 1919. 
Editor THe JEWELERS’ CIRCULAR: 

I received your wonderful issue of THE 
CircuLar celebrating your 50th anniversary 
and wish to congratulate you and wish you 
success. I am sorry that I did not know 
that you were going to publish this great 
issue showing the leading jewelry houses 
of the country, as I would have liked to 
have my store in it. I have been a sub- 
scriber to your paper for many years and 
I am established here in Bayonne for the 
past 30 years. 

Yours truly, 
Isaac Wicpor. 


Ausurn, N. Y., Feb. 10, 1919. 
Editor Tue JEWELERS’ CIRCULAR: 

We are amazed at the wonderful crea- 
tion of the last issue of this magazine. 
Some hustling, pushing bunch you must 
be. The next time I am in the city am 
certainly going to stop off at your office 
for a look at the “big man.” 

Yours truly, 
(Signed) Rost. D. Lovts. 


—_—_—— 
Se 


Cincinnati, O., Feb, 

Editor THe Jewevers’ Circucar a 

We appreciate your letter of the 8th 
inst., and wish to acknowledge receipt of 
the Golden Anniversary Number of ta 
JEWELERS’ CIRCULAR and can positively 
state that this number represents, witha 
question, one of the finest jewelry bad 
ever offered to the trade, : 

With best wishes for 


“ your success 
remain, bie 


Very truly yours, 
THE OsKAMP NoLtinG Co., 
(Signed) Emil A. Bose. 
* ¢ * 


New York, N. Y., Feb. 11, 1919 
Editor Tue Jeweters’ Circuar: 

My congratulations. You truly put one 
over in your wonderful 50th Anniversary 
Number and established a standard that 
will doubtless be the top for many years 
Every jeweler ought to be proud of the 
CrRCULAR, its editors and the evidence of 
its prosperity and those associated with 
the publication. 

Sincerely, 
(Signed) Grorce F. Heyor. 
* * * 

Feb. 11, 1919, 
Editor Tue Jeweters’ Circurar: 

We wish to compliment yon on the ex- 
cellent appearance of your Golden Anni- 
versary number, which contains much 
reading matter of great interest. 

Yours very truly, 
Witmort Mre. Co., 
(Signed) William Aisenstein. 
* 


ProviveNcE, R. I., Feb. 10, 1919. 
Editor Tue Jeweers’ Crrcutar: 

The Golden Anniversary number was a 
fine piece of work. We intend to have 
the volume bound, as we consider it of 
such historical value that we would like 
to keep the book for future reference. 

Yours very truly, 
E. L. Spencer Co. 
x ok * 
WALLINGFORD, Conn., Feb. 11, 1919. 
Editor THe JEWELERS’ Crrcuar: 

Your Golden Anniversary number was 
certainly a fine one and our ad appeared 
in good shape and we were very much 
pleased with same. 

Very truly yours, 
INTERNATIONAL SILvER Co., 
Factory “L,” 
(Signed) F. B. Northrop. 
* * x 
Cincinnatr, O., Feb. 11, 1919. 
Editor THe Jewerers’ Crrcuvar: 

Allow us at this time to make mention 
of your recent Anniversary number of THE 
JEWELERS’ CIRCULAR. 

We consider it the most handsome trade 
paper we have ever received, and we afe 
very proud indeed to have had our own 
advertisement appear, as we believe this 
publication a directory of the largest and 
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ufacturers and jobbing institutions 


ara Ynited States. This letter is un- 
solicited, and we should be very glad to 


have the trade in general know of our 
high regard for your publication. 
Yours very truly, 
Tue GuSTAVE Fox Co., 
Leonard James Fox. 
*x* * * 
Provipence, R. I., Feb. 11, 1919. 
Editor THE JEWELERS’ CIRCULAR: 
Our opinion of your Anniversary num- 
ber is that it is a corker. 
Yours truly, 
Louts STERN Co. 
a ee 
WaLLiNcrorD, Conn., Feb. 8, 1919. 
Editor THe JEWELERS’ CIRCULAR: ; 

We wish to compliment you on this 
wonderful edition of THE JEWELERS’ Circu- 
tar. It is probably the greatest edition of 
any trade paper that I have ever seen, and 
you are to be complimented. 

; Yours very truly, 
R. Watiace & Sons’ Mre. Co., 
(Signed) L. J. WALsH, 
Adv. Manager. 
*x* * * 
New York, N. Y., Feb. 7, 1919. 
Editor THe JEWELERS’ CIRCULAR: 

Your wonderful issue of the Anniver- 
sary publication received. Congratulate 
and compliment you upon the results. We 
hope when the Diamond Issue comes out 
at your 60th Anniversary that we will be 
like one of your advertisers, as we note, 
four pages therein. 

Very truly yours, 
Sure & STRAUSS. 
*x* * * 
Cuicaco, Feb. 8, 1919. 
Editor THe JeEweLers’ CIRCULAR: 

The writer wishes to compliment you on 
your Anniversary number of the CircuLaR 
which reached our office this morning. It 
is a splendid issue indeed. 

Yours very truly, 
Tuomas J. Dee & Co., 
H. E. Radix, Secretary. 
*x* * * 
Fargo, N. D., Feb. 14, 1919. 
Editor, Tue JeweLers’ CIRcuLarR, 

We wish to congratulate you on the very 
beautiful edition of the Weekly issued on 
the 5th inst. It is certainly a work of art, 
and was of much interest to us. 

With renewed congratulations on your 
30th anniversary, we are 

Yours cordially, 
(Signed) THe SuNnpBERG Co. 
ae 
Harrisburg, Pa., Feb. 15, 1919. 
Editor, Tue Jeweters’ CrRcuLar. 

Just a few lines or so to congratulate 
you on the very excellent and interesting 
30th Anniversary Number of the Crrcuar. 
It is a credit to the publishers, the trade, 
and all others concerned in its get up. 

Very truly yours, 
(Signed) Wm. DENEHEY. 
"& = © 
Washington, D. C., Feb. 15, 1919. 
Editor, Tue Jeweters’ CIRCULAR. 

The Grand Chorus of Praise which at 
the present time the jewelers of the United 
States are singing with Dr. George F. 
Kunz as soloist, is a well deserved contri- 
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bution to the excellence of THE JEWELERS’ 
CrrcuLar and its Golden Anniversary. 

May it live forever and ever! 

Sincerely yours, 
(Signed) G. W. Spier. 
* * * 
A BANNER NUMBER 

From the Attleboro Sun, Attleboro, Mass.: 

THE JEWELERS’ CIRCULAR-WEEKLY cele- 
brates its half century of existence with a 
massive “golden jubilee number” of 548 
pages. It contains besides the usual trade 
news a wealth of special articles, finely 
illustrated, and of especial interest to vet- 
crans in the trade. The Crrcuvar’s 50th 
birthday has been made the occasion for 
the reviewing of the half century at the 
different jewelry centers and some interest- 
ing data is compiled. A wealth of trade 
advertising: helps make the number more 
timely and interesting and the product 
stamps the CrrcuLar as efficient and suc- 
cessful. Like wine and friendship, it im- 
proves with age. 














Harry S. Avery, watchmaker, of Caro, 
Mich., has accepted a position in the 
jewelry store of Leon E. Hixon, Portland, 
Mich. 

The announcement has been made that 
Leon H. Koplowitz, optician at Heyn’s 
Bazaar for the past two years, is now 
manager of the optical department in the 
jewelry store of Morris Friedberg, at 208- 
210 Griswold St. 

The Castle Co., an installment jewelry 
house at 11 Grand River Ave. West, is 
about to move to larger quarters. The lo- 
cation of the new store has not yet been 
divulged, as premature publication may af- 
féct the option on the lease. 

George Tuttle, 58 years old, formerly a 
clerk in the employ of Mark Rodman, re- 
tail jeweler, at Ionia, Mich., is dead in 
New York, and will be buried in Toledo, 
O., according to a telegram to Al H. Tuttle, 
of the Ionia Mercantile Co. of Ionia. 

Wholesale interests in Detroit have been 
advised that a new jewelry store is to be 
opened in Clio, Mich., shortly, in the build- 
ing between the English bake shop and 
Rockafellow’s poolroom. The name of the 
new proprietor is withheld for the present. 

William G. Hamburg, vice-president of 
Wright, Kay & Co., Woodward Ave., at 
Grand River Ave., has gone on his annual 
vacation to Florida points. On his way to 
the east to take a steamer for Tampa, he 
stopped in New York long enough to at- 
tend the annual banquet of the Jewelers’ 
24-Karat Club. 

Theodore Schroeder, retail jeweler at 
Mancelona, Mich., was married Sunday, 
Feb. 9, to Miss Golda Holliday, a pop- 


, ular teacher in the public schools at Man- 


celona, according to a dispatch to Detroit 
friends. The wedding took place in the 
home of the bride’s parents at Mayfield, 
Mich., near Mancelona. ‘ 

Samuel Giannola, brother of the mur- 
dered Tony Giannola, famous suspect in a 
score of Detroit’s big jewelry robberies, 
narrowly escaped death himself last week, 
when a fusillade of shots struck his 


97d 


brother-in-law, Pasquale Danni, who died 
later of his wounds in the receiving hos- 
pital in Detroit. The two men were about 
to enter Giannola’s home in Wyandotte, 
Mich., when they were fired upon. It is 
believed the feudists were intent upon kill- 
ing Sam Giannola—but instead their shots 
hit his brother-in-law. Giannola believes 
the assassins are the same men who killed 
his brother Tony. 

A man employed as a “capper” by a fake 
jewelry auctioneer store overplayed his 
part one day last week, in assaulting a pro- 
testing victim, and was sentenced to pay 
a fine of $75 or serve a sentence of 60 days 


in the Detroit house of Correction. He . 


paid the fine. The man played the part of 
a “rube,” and forced the city bumpkins to 
bid up the offer on an $11 assortment of 
jewelry. Hugo Hicks, one of the men 
standing in the crowded auction room, 
made a few audible remarks about the 
quality of the jewelry he had purchased, 
and the man, losing his temper, jumped on 
him with both feet, knocking out several 
teeth. The auctioneer also jumped over 
the railing and took a few kicks at the 
prostrate victim. Police Judge William 
Heston told the capper he had better beat 
it back to the farm. 











a 

Mrs. A. Gaffey, for 10 years with A. S. 
Hirshberg and later with Jason Weiler & 
Son, passed away last week as a result of 
influenza. 

The offices of Harris & Lawton, Jewel- 
ers’ building, have been extensively re- 
organized so as to accommodate customers 
more conveniently. 

The New England Watchmakers’ Club 
is arranging for its annual banquet which 
is to be held shortly in Boston. Final 
plans will be decided at a meeting Feb. 18. 

Arthur Stern and H. B. Dodge, of Lynn, 
with three others, have made up a party 
to visit Pinehurst, S. Carolina, where they 
intend to enjoy a short vacation. They left 
for the south Friday. 

Members of the Emanon Club, composed 
of the women employes of the Smith Pat- 
terson Co., held a banquet and theatre 
party Feb. 10, which was one of the most 
successful ever enjoyed by this organiza- 
tion 

H. and M. Vinick, wholesale jewelers, 
who were drafted into the naval and army 
service, have returned to their business. 
M. Vinick crossed the ocean several times 
in the naval service, while his brother was 
at Camp Devens. 

The Boston police authorities were noti- 
fied that a tray of large diamond rings 
were stolen from the store of Miss E. M. 
Barlow, of Lawrence, Feb. 14. Accord- 
ing to Miss Barlow, the tray which con- 
tained 12 rings was snatched by a man who 
entered her store early in the morning, 
while her attention was momentarily at- 
tracted elsewhere. She journeyed to Bos- 
ton the same day to inspect the rogues 
gallery in the hope of identifying the thief 
from the photographs, but so far no clue 
has been obtained. The stolen goods are 
valued at $2,000. 
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Silverware 
is Sound Economy 


—particularly in such essential things as table- 
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ware for it ensures several generations of use 
from a single expenditure, yielding dividends of 7 n 


service ‘out of all proportion to the investment NW 


GORHAM 
STERLING SILVERWARE 


is offered for sale through jewelers only and 
bears this trade-mark 


TRADE MARK 


SLO - 


STERLING 


THE GORHAM COMPANY 


Silversmiths and Goldsmiths 
Fifth Avenue at 36th Street, New York 


Branches 


NEW YORK: 15, 17, 19 Maiden Lane SAN FRANCISCO: 140 Geary Street 
CHICAGO: 10 South Wabash Avenue LONDON: Ely Place 
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ETTERS that 
have come to 
us and _ inquiries 
that: have been 
made to jobbers and manufacturers, in- 
dicate that there is an idea among a few 
retail jewelers that now that the war is 
over, ‘prices of many jewelry articles 
which have increased in the last two or 
three years, may come down, and some 
of our subscribers have asked if it would 
not pay them to hold off purchasing for 
a while on the chance that there may be 
a readjustment in prices. It is evident 
that these jewelers have not considered 
the conditions that exist in the jewelry 
trade, and have an idea that factors that 
may determine prices in other lines are 
the same as in our industry. A summary 
of conditions will show that both the 
questions and the opinions are based on 
an entirely erroneous assumption. 

While it may be true that in some lines, 
particularly foodstuffs and even clothing, 
high prices were in part, if not greatly 
due to war conditions, and the fact that 
the Government was in the market as 
the largest buyer (for the purpose of 
maintaining an army of from one to 
10,000,000 men), and while the fact that 
the Government is no longer in the mar- 
ket, may cause a reduction in these lines, 
nothing of this kind holds good in the 
jewelry trade. This is about the one 
line in which the Government was not 
in the market for anything except raw 
materials, gold and platinum, and the 
prices of these being fixed by economic 
conditions, that have not changed, nor can 
change; they will not be in any way affected. 

The exact factors that enter into the 
cost of jewelry are metal, labor and 
transportation. As far as metal is con- 
cerned, the manufacturer can look for no 
change in his price of gold and little in plati- 
num, and the only change in his price 
of silver that can possibly be expected, 
is one in an upward direction. As far 
as labor is concerned, not only is the 
labor cost as great as during the war, 
but with a movement for decreased hours 
of work in the week that has already 
been acquiesced in in several jewelry 
centers, the labor cost of jewelry is or 
will be greater than in past years. As 
far as transportation is concerned, it is 
unnecessary to call attention to the in- 
crease in freight and express rates as 
well as postage, while no one can expect 
that insurance or other incidentals will 
show any decrease in the future. Over- 
head, rent, light, clerk hire, etc., also, 
unfortunately, shows no chance of going 
down, the high cost of living showing 
a tendency to increase instead of de- 
crease these factors. If the jeweler will 
generally analyze conditions in the in- 
dustry, he will find that there is nothing 
that has developed since the ending of 
the war upon which he could postulate 
a decrease in cost of production. 

As a matter of fact, the continuation 
of the present prices is not going to af- 
fect the retail jeweler in any way what- 
soever, and he need have no worry about 
his customers expecting a falling market. 
In other lines of trade, such as clothing, 
food, household utensils, etc., the artifi- 


Why Jewelry 
Prices Will Not 
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cial conditions produced by the war that 
increased the price are known to the 
public, many of whom are holding off 
purchasing, and buyers are asking the 
dealer when prices will go down. In the 
jewelry line, however, the great bulk of 
the buyers to-day do not even know that 
jewelry has advanced in price, except as 
far as silverware is concerned, and few 
customers there are who are holding off 
in the hope of a reduction. In regard 
to silverware, the retail jeweler will have 
to explain that the tendency of the price 
is upward, and it has only been the regu- 
lations by the British and United States 
Governments that have kept silver from 
going to even higher figures than now pre- 
vail, but the tendency is upward and not 
downward, and that there is no chance 
of silver being any less for many years 
to come. 

The wise thing, of course, for the retail 
jeweler to do is not to discuss prices with 
his customer or to call attention to the 
fact that they have gone up, and he should 
absorb the tax and the coming tax in 
his price as simply one of the permanent 
factors in the cost of business. But if 
he has to discuss prices, he should dwell 
on the fact that the precious metals show 
no chance of decreasing in value while 
the other factors in manufacturing, labor 
cost, overhead and distribution, may in- 
crease rather than decrease. In other 
words, the longer a customer waits be- 
fore buying, the more he or she may 
have to pay for the same article. 





CTIVITY on 
the part of 
revenue Officials 
working in the 
jewelry trade, has resulted recently in a 
large number of jewelers being fined, or 
or more properly, penalized, for techni- 
cal violations of the revenue law.. These 
relate in most part to delays in making 
returns and payments, and improperly 
made returns, and the mistakes in nearly 
all instances were due to the ignorance 
of the retailer, resulting from his neglect 
to read from time to time the de- 
cisions of the Internal Revenue Depart- 
ment as sent out broadcast by the Jewel- 
ers’ War Revenue Tax Committee and 
published in THE JEWELERS’ CrrcuLar. 

A number of retail jewelers have writ- 
ten to us complaining that they had been 
“improperly fined” for delays in pay- 
ment of their tax bills, and in several in- 
stances the very letter of complaint ad- 
mits that the payment was not made 
within the time specified by the regula- 
tions of the Internal Revenue Depart- 
ment, namely, the end of the month fol- 
lowing the month in which the sale was 
made. The excuse offered by some 
jewelers for this was that they had not 
received any bill from the collector of 
their district, while others said they had 
not received the blanks on which to make 
out their statement in time. 

Had these retailers read THe JEWELERS’ 
‘CrRCULAR and the announcements made 
from time to time on this subject, they 
would have realized that it was up to 
them to make their returns and pay their 


Ignorance Due to A 
Failure to Read 
his Trade Journal 
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bills irrespective of any action of the col- 
lector; that they should have obtained 
blanks from the collector in quantities 
and made their returns month by month 
as they were due; that in the absence of 
the blanks they could have shown their 
good faith by making their retury On 
their own letterhead. 

The fact that they have been penalized 
for their neglect seems to have upset 
many of these dealers, who feel that 
there must be a way to have this penalty 
remitted without cost or trouble to them. 
selves. Unfortunately, the only thing 
they can do is to present the facts in the 
case to the Internal Revenue Commis. 
sioner with a plea for leniency. 

Other complaints have been received 
from manufacturers and wholesalers who 
in making their returns, have taken of 
cash discounts from their prices or made 
other deductions not permitted by the 
statute of the rulings of the Internal 
Revenue Commissioner. Here the penal- 
ties imposed are small in proportion, but 
the victims have no redress, because they 
are clearly in the wrong. The mere fact 
that they did not know this was an error, 
is no excuse, because the regulations 
were given full publicity, and their lack 
of knowledge is simply due to their lazi- 
ness or indolence in refusing to read the 
interpretations of the law and the regy- 
lations under it, as published from time 
to time in THE JEWELERS’ CIRCULAR. 





Profiteering on War A LTHOUGH the 
Taxes Made a Mis- ACW 
Cimndinaie law has b een 
passed and _ will 
soon be in effect generally, the jewelry 
schedule will not go into effect until 
April 1, and in the meantime the present 
tax of three per cent. on the price at 
which articles are sold by manufacturer, 
producer or importer, will continue to 
be paid to the Government by and col- 
lected from the customers of the manu- 
facturer. As the JEWELERS’ CIRCULAR has 
pointed out, there has been considerable 
controversy between the Government 
agents and wholesalers or other middle- 
men, in regard to the matter of passing 
on the tax, the Government agents claim- 
ing that the manufacturer, producer of 
importer is the only one who has the 
right to charge, as a separate item, a 
three per cent. war tax on his bills where 
the goods have been sold subject to wat 
tax. Unfortunately, many wholesalers 
and others instead-of absorbing the wart 
tax in their selling price, have made af 
extra war tax charge which did not com 
form to the actual amount of money re 
ceived by the Government, and to these 
people we especially call attention to the 
warning issued by the Jewelers’ War 
Revenue Tax Committee and published 
in another column, showing the dangef 
which they are now running. 

Although the new jewelry schedule 
does not go into effect until April }, 
many other sections of the bill do 80 
into effect immediately upon its being 
signed, and among these is Section 1319, 


which provides in effect that any person 
—7wee 
(Continued on page 194.) 
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The Dunn Jewelry Co. has moved its 
offices and factory from 151 Church St. to 
82 Nassau St. 

Sam Guttesman, representative of Louis 
C. Moss, 9 Maiden Lane, left Monday on 
a trip to Pennsylvania, Ohio and New 
York. 

George Armsheimer, of C. Armsheimer 
& Sons, 9 Maiden Lane, is calling on the 
trade in Baltimore, Washington and Phila- 
delphia. 

Knopf, Fusco & Co. are moving their 
office and factory from 12 John St. to 171 
Broadway, where they will have larger 
quarters. 

Frederick Victor, formerly of Henry 
Kryn, 10 E. 39th St., is now associated with 
Samuel Lenkowsky, diamond dealer, 71 
Nassau St. 

Thomas E. Smith, New York repre- 
sentative of the Capron Co., 9 Maiden 
Lane, has returned from a successful trip 
through the west. 

M. Gugenheim, president of M. Gugen- 
heim, Inc., 362 Fifth Ave., importers of 
Parisian jewelry novelties, is now in Paris 
buying new novelties. 

Fred W. Hall, New York representative 
of the Irons & Russel Co., 9 Maiden Lane, 
has returned from a successful trip in his 
territory east of Chicago. 

A. Stark has opened a jewelry store at 
532 W. 125th St. He was formerly at 31 
W. 125th St., where he did diamond set- 
ting and repairing for the trade. 

Hugo Oppenheim, of Oppenheim & 
Strauss, 87 Nassau St., who has been visit- 
ing the European diamond markets for the 
past month, is expected home shortly. 

“Moe” Lenkowsky, 78 Rivington St., who 
for the past few weeks had been suffering 
with blood poisoning in his foot, is again 
back in his store attending to business. 

The Whiting Mfg. Co. 15 Maiden 
Lane, will move to new quarters on the 
. Second floor in the same building and hopes 
to occupy the new quarters by March 1. 

George Falkenstein, son of Hugo Falken- 
stein, president of the Bronx Retail Jewel- 
ers’ Association, 348 E. 138th St., was in 
this city last week. He is now located in 
Chester, Pa. 

William Mayer, formerly office manager 
of James F. Mansfield, 9 Maiden Lane, 
has secured his honorable discharge from 
the army and left Monday to call on the 
trade in the New England States and New 
York, 

City Court Justice La Fetra has signed an 
order permitting Robert C. Mallette, as re- 
ceiver of the Newfield Silver Mfg. Co., of 
Bridgeport, Conn., to bring suit here against 
William Wooster to recover for goods sold 
and delivered. Wooster has filed a counter- 
claim for $26,500 for breach of contract. 


THE JEWELERS’ 


CIRCULAR 


The European Watch & Clock Co., Inc., 
is the name of a concern that has taken out 
papers of incorporation to engage in the 
watch, clock and jewelry business, with a 
capital of $20,000. The incorporators are 
Jos. P. Hartnett, Belle Harbor, L. I.; Vic- 
tor Dauremont, Richmond, S. I., and Robt. 
T. Woodruff, 257 W. 92nd St., New York 
city. 

The Standard Silver Co., Inc., 125 Bax- 
ter St., is the name of a new corporation 
formed under the laws of the State of 
New York. The incorporators are Frank 
and Beckie Klein, both of 1705 Bathgate 
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Greiff, 857 Willoughby Ave., Brooklyn ;- 
Mark Kantor and Timothy Kantor, 37 

Maiden Lane, were initiated as members. 
The petition of the stockholders of Tree 
& Co., jewelers, for the dissolution of the 
corporation in order to conserve the assets, 
which was commented on last week, shows 
that because of the war the sales of the 
corporation have not been sufficient to pay 
the expenses, and the stockholders decided 
to save as much of the assets as possible 
by dissolution at once. They report that 


the liabilities are $39,166, of which $4,500 
is due to banks, $8,465 for merchandise, 
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Ave., Bronx, and Harry Shapelsky, 1599 
Bathgate Ave. In the incorporation papers, 
owing to an-error, the name Klein was 
spelled Kline. 

Ginsberg Bros., 9 Maiden Lane, have 
added Charles H. Bogsted, formerly with 
Heeren Bros. & Co., Pittsburgh, Pa., to 
their sales force, and he has already left 
to cover his regular territory. Al Isaacs, 
also representing the company, is calling on 
the trade in the west and southwest. Jess 
W. Goodman, also a new member of the 
sales force, is coyering his regular territory 
in the middle west. 

The members of the New York Jewelers’ 
Benevolent Association will hold their next 
semi-monthly meeting on Feb. 25 at 107 W. 
114th St. at which meeting subjects of im- 
portance wiil come up for discussion. Ar- 
rangements are now being made for the 
dedication of the gate surrounding the as- 
sociation’s grounds in Mt. Carmel Ceme- 
tery. At the last meeting, Feb. 11, Joseph 


loans $11,241, accounts payable $5,959 and 
capital account $10,000. The assets include 
$23,714 as the inventory. The impairment 
of the capital is $9,450. The only stock- 
holders are Margaret M. T. Tree and C. 
Contopoulos, who own 50 shares of stock 
each. 

Shiman Bros. & Co., the Bonner Mfg. 
Co., Somers & Braunstein, Silbermann, 
Kohn & Wallenstein and the Consolidated 
Stamp Co., all tenants occupying space 
in the building at 87 Maiden Lane, north- 
west corner of Maiden Lane and Gold St. 
have purchased that five-story structure 
from George McK. Brown, of Huntington, 
L. I, the owner. All the purchasers are 
jewelers with the exception of the last- 
mentioned. Their plan is to form a corpora- 
tion to take title to the realty, which is 
understood to have cost them upward of 
$275,000. 

W. H. Alger, New York representative 





(New York Notes continued on page 103.) 
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of the North American Watch Co., 15 
Maiden Lane, is attending the annual meet- 


ing of the company’s salesforce at Mans- 


O* 
R. Crippen, of the Keystone Watch 


Case Co, is on a pleasure trip to the 
rs. Rowland, of Rowland & Campbell, 
Ltd., Winnipeg, Can., was in town last week 
visiting his friends on the Lane. 

Hochberg & Letzter have just opened an 
establishment at 15 John St., where they 
will do a general stone setting bsiness. 

The Middletown Silver Co., 15 Maiden 
Lane, will move its offices to larger quar- 
ters at 366 Fifth Ave. sometime in April. 

The L. Adels Co., wholesale dealer in 
watches, is now located at 37 Maiden Lane, 
having moved downtown from 1125 Broad- 
way. 

Tigh Davidson has moved his office 
and work rooms from 21 Maiden Lane to 
5 Cortlandt St. where he will do diamond 
setting. 

Everett and Irving Rogers, of Park Bros. 
& Rogers, Providence, R. I., paid a visit 
to the New York office, 15 Maiden Lane, 
last week. ~ 

A meeting of the Jewelers’ 24 Karat 
Club will be held today, Wednesday, Feb. 
19, at 3 p. M. in the rooms of the club, 15 
Maiden Lane. 

Knopf, Fusco & Co. have removed their 
office and factory from 12 John St. to 171 
Broadway, where they have much larger 
quarters and better facilities. 

At the regular monthly meeting of the 
Board of Directors of the National Jewel- 
ers Board of Trade on Feb. 13 a total of 30 
firms were elected to membership. 

A meeting of the Maiden Lane His- 
torical Society was held yesterday, after 
THE JEWELERS’ CrRCULAR went to press, at 
the rooms of the 24 Karat Club, 15 Maiden 
Lane, New York. 

Announcement has been made of the en- 
gagement of Jake Levin, formerly western 
salesman of La Tausca pearls, to Miss 
Marion Berger, who has been with Chopard 
Fréres, of this city. 

Paul Oppenheimer, vice-president of the 
American Watch Case Co., 15 Maiden 


Lane, is sojourning at Atlantic City, re-. 


cuperating from a severe illness. David 
M. Heitel, representative of the company, 
= Monday for his middle western terri- 
ory. 

The Greater New York Trade Watchmak- 
ers Association will hold its regular month- 
ly meeting on Wednesday evening, Feb. 26, 
at the meeting rooms, 175 East Broadway. 
Changes in prices of watch repairing will 
be discussed at the coming meeting. 

Flora Goldsmid, daughter of Marcus 
Goldsmid, diamond importer and manu- 
facturer of jewelry at 170 Broadway, has 
been compelled to cancel a concert which 
she had planned to give Feb. 27 at Aeolian 
Hall, because of an attack of influenza, 

The Fochi Mfg. Co., Inc., has obtained 
a charter under New York State laws to 


THE JEWELERS’ CIRCULAR 


engage in the jewelry business in this city 
with a capital of $20,000. The incorporators 
are M. Schneiderman and Attikio De Cicco, 
both of 40 Pine St., and Caesae Fochi, 108 
Fulton St. 

The stock and fixtures of Herman L. 
Schrader, retail jeweler at 439 E. 9th St., 
who recently went into bankruptcy, were 
appraised at $1,873.70, considered a high ap- 
praisal, but notwithstanding this, Herbert 
A. Wolff of Greenbaum, Wolff & Ernst, as- 
signee, sold the assets at public auction and 
$2,090 were realized. 

The S. & S. Diamond Jewelry Co., Inc., 
has taken out papers of incorporation to 
engage in the jewelry business in this city 
with a capital of $10,000. The incorporators 
are Herman Sagman, 2141 Honeywell Ave., 
Bronx N. Y.; D. Kleinbard, 602 W. 157th 
St., New York city, and L. Lindauer, 155 
Manhattan Ave., Brooklyn, N. Y. 

James L. Hand, jewelers’ auctioneer, 14 
Maiden Lane, has just completed the clos- 
ing out sale of the stock of A..B. Scott & 
Co., Fairmont, W. Va. A. B. Scott of this 
firm has retired from the jewelry business 
and will engage in the optical business ex- 
clusively, The auction was well patronized, 
and the prices obtained were very satis- 
factory. 

August Goldsmith, chairman of the Lib- 
erty Loan Committee of the jewelry trade, 
accompanied by a number of the team cap- 
tains of his committee, were among those 
that met Secretary Glass at the Biltmore 
Hotel last week when the Secretary visited 
New York and talked with the members of 
the Liberty Loan organization and dis- 
cussed the Victory Loan that is soon to 
come. 

The members of the Bronx Retail 
Jewelers’ Association held their regular 
monthly meeting last Tuesday evening at 
Ebling’s Casino, 156th St., at which nomi- 


‘nations of officers for the coming year 


were made. The election of officers will 
take place at the annual meeting, which 
will be held on March 4. After the min- 
utes of the last meeting were read and 
other business discussed, the meeting was 
adjourned. 

Gerald A. Doyle, of the law firm of Sell- 
ing & Braug, Detroit, who is the trustee 
of Henry Gerard, bankrupt, of Mt. Clem- 
ens, Mich., is in New York in conference 
with Greenebaum, Wolf & Ernst, general 
counsel for the National Jewelers Board 
of Trade. Mr. Doyle has made applica- 
tion for an auxiliary received in Brooklyn, 
where it is believed Gerard owns some 
property. A thorough investigation is be- 
ing conducted here in the hope of locating 
property belonging to the bankrupt and 
recovering it for the estate. 

Shortly after 6 p. mM. on Thursday, Feb. 
13, Messrs. Levitt and Gold, of the firm 
of Levitt & Gold, 71 Nassau St., and also 
the young woman bookeeper, had a nar- 
row escape from what might have resulted 
in serious injury. The trio had just left 
the building at 71 Nassau St. and were 
in front of it, when they felt what seemed 
to be raindrops falling on them. Think- 
ing it to be merely a shower, they paid 
no attention until drops struck their faces, 
causing a stinging and burning sensation. 
They then realized that it could not be 
rain, and looking at their clothes found 
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them burnt in many places with drops of 
nitric acid. A crowd gathered and a po- 
liceman’s attention was attracted and ac- 
companied by the officer, an investigation 
of some of the tenants, occupying quar- 
ters facing Nassau St., was made. How- 


ever, no one could be found who would - 


admit that he maliciously or through care- 
lessness caused the trouble. 

Ludwig Nissen, of Ludwig Nissen & Co., 
was spokesman for the Liberty Loan com- 
mittees of the Racial Divisions at the re- 
ception given at the Murray Hill last week 
to Secretary of the Treasury Glass by 32 
different groups of citizens representing 
the different races of people in New York. 
In responding to Mr. Glass’s talk upon the 
loan, Mr. Nissen said in part: “Our coun- 
try is now facing the difficult problems of 
reconstruction—industrial, economic, finan- 
cial, and above all, the spiritual tranquillity 
of an absolutely united citizenry. It is only 
by placing the Government in the position 
of being able to clean house quickly, to 
bring home our troops, to turn the forces 
of war back into the blessed pursuit of 
peace, to pay its obligations promptly, and 
to convince the world that American ideals 
make the best examples for other nations 
to follow, that we can most quickly realize 
and enjoy the happiness of normal condi- 
tions, through which we will be able to 
reach the benefits of the vast opportunities 
for the expansion of business that lie be- 
fore us by virtue of our wonderful re- 
sources and our magnificent equipment for 
taking advantage of them. Upon these 
premisés it is, not only the patriotic duty 
but also the most selfish interest of every 
American to make this last of the Govern- 


ment War Loans the most successful of 
all.” 








Consular Notes. 





A firm in Sweden desires to obtain an 
agency for the sale of knives, forks, spoons, 
jewelry and other articles, suitable for a 
mail order business. 


* * * 


Merchants in Australia, having at the 
present time a representative in this coun- 
try, desire to secure agencies for the sale 
of hardware, silverware, jewelry, watches, 
wrapping paper, silk, cotton piece goods, 
dry goods and electrical novelties. Refer- 
ences. For further information in regard 
to this matter, when applying to the De- 
partment of Foreign and Domestic Com- 
merce, Washington, D, C., reference should 
be made to File No. 28361. 

ee. % 


A cablegram received from the American 
Consul at Lyon, France, under date of 
Jan. 24th, states that the Lyon Fair Com- 
mittee has decided to allow the conservatory 
building to be used exclusively fer Amer- 
ican exhibits, only the space taken to be 
paid for. Owing to the extraordinary de- 
mands, all available booth space is now 
taken, but the use of the conservatory 
building will guarantee ample space for 
American exhibits. The consular booths 
will be in the same building. The Fair 
management promises to see that there are 
extensive advertisements of collective Amer- 
ican exhibits. 
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will 
probably hold its annual dinner dance early 
in May at the Ritz-Carlton Hotel. 

Ira D. Garman presided as toastmaster 
at a banquet of the Center County Asso- 
ciation at the Rittenhouse last Thursday 
night. 

Col. J. Warner Hutchins will be a mem- 
ber of the reviewing party which will re- 
view the new First Regiment National 
Guard when it attends church services on 
Sunday, Feb. 23. 

Louis Sickles, of M. Sickles & Sons, 
identified as his one of the automobiles 
recovered from Millville, N. J., where it 
is said a man conducted a clearing house 
for stolen machines. 

Wilson A. Streeter, vice-president of the 
Bailey, Banks & Biddle Co., celebrated a 
birthday on Feb. 12. The Philadelphia Jn- 
quirer carried his photograph in its birth- 
day bulletin on that day. 

A. C. McGowin, vice-president of the 
Chamber of Commerce and an executive of 
the John Wanamaker store, speaking at 
a luncheon of the Chamber of Commerce 
last Friday, said that he expected to see 
retail stores open at 11 o’clock and close 
at 5 o’clock. He said that the advantages 
would be no luncheon period when the 
stores have their great rush—between 11 
and 2. He declared that he was convinced 
that the people are better off if they eat 
but two meals a day and that if the sales- 
people had their breakfast before coming 
to work at 11 they could have their din- 
ners early in the evening. Lunches, he 
said, made them sluggish. 











Joseph G. Barnett, before his father’s 
death with L. Barnett & Co., is now in the 
jewelry manufacturing business for himself 
at 375 Mulberry St. 

Louis Bleiberg,. for 15 years with Keifer 
& Co., is. now in the jewelry manufacturing 


business under his own name. He is lo- 
cated on the third floor of the Sayre build- 
ing, 336 Mulberry St. 

W. H. Schwartz, of W. H. Schwartz & 
Co., manufacturing jewelers at 335 Mulberry 
St., was taken with a chill while at work 
in his office and had to go home. The next 
day his physician pronounced it a case of 
pneumonia. 

Charles F. Sweet has left for a trip 
which will include visits to the trade in 
Pennsylvania and Ohio in the interest of 
Bishop & Bishop, manufacturing jewelers 
at 336 Mulberry St. On his return he will 
visit the trade in Philadelphia, Baltimore 
and Washington. 

J. G. Rindell is at present visiting the 
trade in New York city in the interest of 
Champenois & Co., manufacturing jewelers 
at 50 Walnut St. F. R. Krugler has left 


for a trip through the middle west for the 
same concern, and Ralph Goble has left 
for a trip through the south. 

Louis Borut, formerly of the Triangle 
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Mfg. Co., and Albert Ronecker, who for 
11 years was with M. Alexander, ring 
maker in the Richardson building, have 
formed a partnership for the manufacture 
of gold rings and mountings. Their fac- 
tory is located at 355 Mulberry St. 

The following officers have been elected 


by Local No. 2, International Jewelry 
Workers’ Union: President, Theodore 
Stauber; financial secretary, William 


Seeger; secretary, William Klegan; treas- 
urer, Frank Schaefer. Samuel Schutzer 
was chosen business agent to succeed 
George V. Livsey. Lieut. Raymond C. 
Dreher, son of E. E. Dreher, of E. E. 
Dreher & Son, manufacturing jewelers at 
42 Walnut St. has been honorably dis- 
charged from the service. He was an 
aviation instructor at Montgomery, Ala. 
Lieut. George C. Dreher, another son, a 
dentist, is on the Medical Examining Board 
at Camp Humphreys, Va. 








Hartford, Conn. 





Albert M. Kohn, of Henry Kohn & Sons, 
Inc., retail jewelers, 890 Main St., left last 
week with Mrs. Kohn for New York, 
where they will remain several days. 

Samuel B. Harper, of the American Sil- 
ver Co., Bristol, Conn., has been active re- 
cently in trying to get better accommoda- 
tions at the passenger station in that city. 

Among the deeds offered for record in 
the Bristol city clerk’s office last week were 
for lands purchased on Stearns St. by Ful- 
ler F. Barnes, of the Wallace Barnes Co., 
Clock Springs, Bristol, Conn. 

Among the valuable touring cars de- 
stroyed in the Roche Paint shop fire on 
Maple Ave., early Friday morning, was one 
owned by George E. Kohn, of Henry Kohn 
& Sons, Inc., retail jewelers, 890 Main St. 

Among the concerns in the list of tax- 
payers in Winsted assessed for $20,000 or 
more are the following: New England Pin 
Co., for $244,095; William L. Gilbert Clock 
Co., $254,700; Morgan Silver Plate Co., 
$24,121. 

C. P. Nicholson, who has been on an ex- 
tended trip through the west, has returned 
to his home in Ellington, Conn., for a few 
weeks. Mr. Nicholson is associated with 
his father, I. C. Nicholson, a jewelry man- 
ufacturer. 


Clifford W. Lowry, of the optical firm 
of Lowry & Joyce, 11 Asylum St., has re- 
turned to Hartford after being honorably 
discharged from the army at Camp Upton. 
He left Hartford in May, 1917, and was 
transfered to Buffalo, N. Y., to a factory 
engaged in making range finders. 

Word has been received that Sergeant 
Percy H. Williams, son of James S. Will- 
iams, of the Williams Bros.’ Mfg. Co., 
Glastonbury, Conn., was gassed on Oct. 23 
while fighting in the Argonne forest, as 
a member of Co. B, 10lst M.G.B. Mr. 
Williams enlisted on March 20, 1917, and 
took part in several engagements. 

A certificate of organization was filed 
last week with the Secretary of State. by 
the Connecticut Celluloid Novelty Co., 
New Haven, Conn., with a capital of $24,- 
975, with_ which the concern will begin 
business. There are 999 shares at $25 a 
share, $2,000 in cash and $22,975 other than 
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cash. The officers are: President, Eman- 
uel John Boyler, New Haven; treasurer 
Julius Hansen, Orange, Conn.; secreta ‘ 
Frank Leone, New Haven. ™ 
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collecting as a war tax any amount not 
actually paid to the Government is guilty 
of a misdemeanor which may be pun- 
ished by a fine of $1,000 or a year’s im. 
prisonment or both. This section reads: 


Sec. (579) 1319. That whoever in connec- 
tion with the sale or lease, or offer for 
sale or lease, of any article, or for the 
purpose of making such sale or lease, 
makes any statement, written or oral 
(1) intended or calculated to lead any 
person to believe that any part of the 
price at which such article is sold or 
leased, or offered for sale or lease, con- 
sists of a tax imposed under the au- 
thority of the United States, or (2) 
ascribing a particular part of such 
price to a tax imposed under the au- 
thority of the United States, knowing 
that such statement is false, or that 
the tax is not so great as the portion 
of such price ascribed to such tax, shall 
be guilty of a misdemeanor, and upon 
conviction thereof, shall be (580) pun- 
ished by a fine of not more than $1,000, 
or by imprisonment not exceeding one 
year, or both. 


This law takes away any doubt that 
there may have been as to the power of 
the Government officers to punish the 
jobber, wholesaler or retailer, who under 
the claim of war tax, collects any sum in 
excess of the amount actually received 
by the Internal Revenue office, and 
it is so strongly drawn and so sweeping 
and drastic in its provisions that we urg- 
ently advise all members of our trade 
who have not themselves paid a war tax 
as a manufacturer, importer or producer, 
to render no special bills under the war 
tax plea, but on the other hand to absorb 
in their selling price any extra amount 
that they have had to pay as a result of 
war tax, and avoid any chance of contro- 
versy with the Tax Department which 
might result in a prosecution under this 
section. 

Even though it means a _ complete 
change in their method of doing business, 
we advise this change to be made imme- 
diately and adhered to until the new 
jewelry schedule goes into effect, which 
places the tax upon the retail sale of the 
article and not upon the manufacturer 
or middleman. After that the retailer 
should be particularly careful to see that 
he complies with the provisions. 








A firm in Sweden desires to purchase on 
its own account jewelry, watchmakers’ sup- 
plies and clocks. Terms, cash. References. 
For further information in regard to this 
matter, when applying to the Department of 
Foreign and Domestic Commerce, Wash- 
ington, D. C., reference should be made to 
File No. 28365. 
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Herman Auerbach, who has been in 
France for some time, 1s expected home 
shortly. He has the rank of sergeant. 
Samuel W. Weinhaus, of the Samuel 
Weinhaus Co., has been confined to his 
room for several weeks on account of 
Pee Davis, representing Barnett Davis, 
has started on a seven weeks’ trip through 
the south. David Davis, of the same house, 
has gone east on a buying trip. 
Announcement that the proposed bulk 
sales act had been presented to the Penn- 
sylvania Legislature was received with 
considerable interest by the members of the 
trade. The bill as framed provides that 
creditors shall give 10 days’ notice of in- 
tention to sell stocks in bulk and provides 
a fine of $5,000 and imprisonment of one 
year or both at the descretion of the court. 
Many favorable expressions were heard 
during the last 10 days, regarding the 
splendid issue of THE JEWELERS’ CIRCULAR 
on the occasion of the 50th anniversary of 
this publication. Most jewelers said it was 
certainly the handsomest ever issued by 
THE JEWELERS’ CIRCULAR PUBLISHING Co. 
President Sam F. Sipe of the Jewelers’ 24 
Karat Club, spoke favorably of it, as did 
Francis A. Keating, Emanuel Grafner, 
Henry Terheyden and others of the trade. 
A number of jewelers and many business 
men attended last week’s meeting of the 
Pittsburgh Association of Credit Men to 
hear the advantages of membership in 
the credit exchange bureau of that organi- 
zation discussed. Secretary A. C. Ellis, 
just back from St. Louis, where he attended 
a conference, said that the advantage con- 
sists of information exchanged among mem- 
bers of the bureau regarding customers of 
various houses. 
creditors would join in a co-operative effort 
in involved estates, the average assets col- 
lected would be greater with less work. 
He said that the adjustment bureau is the 
salvage branch and the credit exchange 
bureau the preventive branch. Proper co- 
operation in any event would obtain the 
largest amount out of bad claims. 








Harrisburg, Pa. 


0. H. Watts has removed his jewelry 
store in Millersburg, this county to the 
Brubaker building on Market St. 


The Chambersburg Chamber of Com-’ 


merce has gone on record as opposed to 
government ownership of public utilities. 

P. G. Diener, Charles Aronson, Samuel 
and Julius Kamsky were team workers in 
last week’s Y. M. C. A. membership drive. 

H. C. Claster is chairman of the classi- 
fication committee just appointed by the 
Kiwanis Club. The club will send a dele- 
gation to the Altoona convention. 

Jacob Bernstein, manager of the United 
Watch and Diamond Co., 302 Market St, 
died last week after a four-months illness 
at his home, 433 Crescent St. He was born 
Sept. 5, 1887, in Philadelphia, and is sur- 
vived by his widow, son, mother and two 
Sisters, 

The State Legislature is now down to 


He also contended that if ‘ 
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business and the legislative mill is beginning 
to grind out the bills. One measure intro- 
duced in the House of Representatives re- 
quires State corporations to file with the 
Department of Labor and Industry data re- 
garding their capitalization, indebtedness 
and income annually. The third class cities 
of the State, now working under the Clark 
act, have a number of bills amending that 
act, including one taxing trading stamp 
companies, and another enlarging the police 
power over suspicious persons. 

Much criticism is being directed against 
the police department of this city on ac- 
count of the growth of undetected crime 
of late. Last week a series of robberies 
took place along S. 2nd St. The safe of a 
wholesale confectionery was blown and 
$300 worth of premium watches taken. A 
front window at Wilhelm Plack’s jewelry 
store was broken by a brick, but the burg- 
lars were frightened away by the appear- 
ance of a pedestrian, before they could 
secure any goods. The Jewelers’ Security 
Alliance has authorized a reward of $100 
for the conviction of the men who at- 
tempted the robbery at the Plack store. 








Lancaster, Pa. 





A. W. Moyer, president of the Non-Re- 
tailing, and wife, have been spending a 
week at Atlantic City. 

Dr. Richard Reeser, who served in the 
Army Medical Corps in the south, has re- 
turned home and resumed practice. 

John J. and Charles E. Bowman, of Ezra 
F. Bowman’s Sons, recently visited their 
brothers, Christian Bowman, advertising 
manager of the Mehl Tool & Die Mfg. Co., 
Elizabeth, N. J. 

Percy L. Appel, of W. W. Appel & Son, 
was in the cast of characters in the big 
musical production, “The Army and Navy,” 
presented at Fulton Opera House three 
evenings last week. Over 500 persons 
participated. ; 

C. E. Hinkle, who formerly conducted 
a jewelry store at Ephrata, this county, and 
is now with the Arthur M. Field Co., Ashe- 
ville, N. C., has written to a Lancaster 
friend that his health has been greatly im- 
proved by the change of climate. 

Among late trade visitors in Lancaster 
last week were Max Frumin, of Steelton, 
Jacob Fisher of Elizabethtown and Robert 
Murray of Murray & Grammer, of Will- 
iamsport. Mr. Grammer was only recently 
honorably discharged from the army. 

Charles F. Reisner, of the H. S. Meiskey 
Co.’s traveling sales force, is on a tour of 
the Pennsylvania trade. J. B. Roumfort, 
another of the traveling sales staff, who 
has been ill the past four months, has 
started over their southern territory. 

The offices of the Hamilton watch fac- 
tory have decided to give a fete in honor 
of all its employes who served in the army 
and navy. It will be free to all service 
men. No definite date has been selected 
yet, but it will probably be on Monday, 
Feb. 24. 

Samuel Cohn, son of Jeweler Cohn, Sha- 
ron, Pa., and Edward Geiger, Catasaugua, 
Pa., have entered the watchmaking depart- 
ment of the Ezra-Bowman Technical 
School. A recent visitor to the school was 
Victor Kennard. He was en route to Lewis- 


105 


town, Pa., to take a position with Charles 
G. Rhoades. 

E. R. Gehman, formerly of Philadelphia, 
late with P. G. Diener, Harrisburg, has. 
taken a position with J. D. Wood & Co., 
of this city, and will have charge of the 
optical department. He is a graduate of 
the Philadelphia Optical College, at which 


he was later an instructor. He has been 
in the business 15 years. 
Lancaster friends of Charles T. B. 


Dennes, who left Lancaster some years ago 
to engage in the jewelry business in De- 
troit, Mich., later moving to St. Paul, Minn., 
have received word that he is believed to 
have been killed in the St. Mihiel drive, 
as relatives have never heard from him 
since. He volunteered early in the war. 











Arthur Maltry, of Maltry Bros., is out of 


the army and again in the store. He had 
been stationed at Camp Hampton, Va., 
Soldiers’ Home, assigned to the debarka- 
tion hospital. 

Norman Willey, who was in the employ 
of H. J. Jacono, whose death occurred 
Jan. 26, has purchased the equipment of 
his late employer and will continue to work 
for the trade as an engraver. 

W. T. White, of White Bros. Co., Canak 
St., will leave in a few days for a vacatiom 
of about two months which he will spend 
on the Pacific Coast, visiting San Fran- 
cisco, Los Angeles and other points. 


Traveling men who were reported in the. 


city last week included L. G. Meyerson, of 
Simpson, Hall, Miller & Co.; A. E. Win- 


ter, of Krementz & Co.; Louis G. Green, 


of the Charles E. Hancock Co.; G. C. Lem- 


ley, of Weidlich Bros. Mfg. Co.; E. M.. 
Childs, of Woods & Chatellier, and L. K.. 


Pond, of Dominick Haff, 
George A. Beaver, optician of A. B. Gris- 


wold & Co., and -president of the State- 


Board of Optometrists, announces that the 
board has completed its work of examina- 


tion of optometrists and certificates for 1919° 
are now ready to be issued. Mr. Beaver- 
also announces that the board will next- 


meet in Lafayette, La., in April. 
The post office inspectors are still work- 


ing on the peculiar case that was reported’ 


to them recently by Hugo Schmidt of Ex- 
change PI. 


Holmes store two pieces of gold worth about 


$10 each, some 10 karat stock he was sending - 


to a manufacturing jeweler in Mobile. It 


was about 11 o’clock when he mailed the- 


package. To his astonishment, at 4 o’clock 
the same day P. Peilitier, an antique dealer 
of Bourbon St., walked into his place and 
sold Mr. Schmidt the same gold. — Mr. 


Peilitier, whom Mr. Schmidt knew well,_ 


declared he had purchased the gold from 
a man who had walked into his store. Mr. 


Schmidt agreed to pay Mr. Peilitier, $8 for- 


each piece of gold, but said he would have 
to report it to the post office authorities. 
The inspectors said that it might have been 


that the packages fell out of the mail wagon- 
in some manner and were picked up and” 


sold. 


Mr. Schmidt deposited in a. 
branch post office located in the D. H.. 
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Your pleased customers will help 
you sell Bunn Specials 
to their friends. 


You can see why from Mr. Norris’ letter. 


“Some time back I decided I wanted a first class watch. 
Looking over the various models of all the famous watch 
companies I decided ona IO size 21 jewel Bunn Special. 
Needless to say I got the best watch out today regardless 
of price. On November 25th I set my watch and have 
just carried it back to have it reset. The jeweler took one 
glance, handed it back and said, “it’s correct, 1t needs no 
setting.” Did I feel proud? Well, I guess so. It cost 
me $40 but I wouldn’t sell it at any price. To make along 
story short, I own the best timekeeping machine in Salts- 
bury. I don’t carry a watch,I carry a chronometer. Will 
you send me some information on how to take the best care 
of my watch to get the best results? Also, I would like to 
receive some information or literature that would help 
me to convince a few of my friends who want watches.” 


Why not have your customers feeling that way about the 
watches you sell them? 


They will if you sell them Bunn Specials. 


Illinois Watch Company 
Springfield 
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Chicago Notes. 


Roy Fox, Macon, Mo., spent several 
days in Chicago last week. ; 

Carl P. Kionka has returned from a trip 
west and reports business good in every 
section. 

Louis Bruns, Chicago representative for 
J. E. Oppenheim & Co. of New York, has 
returned from a trip east. 

John G. Leiner, of Benj. Allen & Co., left 
Sunday for Atlanta, Ga., to visit the office 
of the company in that city. 

Mrs, Julia Danbe and John Gardner, of 
the silver department of Carson, Pirie, 
Scott & Co. are in the east on a buying 
trip. 

Art Blauer, associated with Blauer-Gold- 
stone Co., is spending a few weeks in Texas 
after recovering from a severe case of in- 
fluenza. 

Z. G. Pinkowitz, recently associated with 
Pian & Lichtenstein, has opened a place of 
business at room 1405 Columbus Memorial 
building. 

H, Schwarz, diamond merchant, accom- 
panied by his wife and daughter, have re- 
turned from an extended trip in New York 
and the east. 

Emanuel Levy, factory representative 
from San Francisco, Cal., visited in Chi- 
cago last week on his way to New York 
and Providence. 

Ernest Block, representing Louis Stern 
Co., of Providence, returned Sunday from 
an extended trip through the west and 
along the coast. 

Wayne Decker and Wm. Larson, of the 
Decker Jewelry Co., Salt Lake City, were 
in Chicago a few days last week on their 
way to New York. 

Samuel Marks and Maynard Levy have 
returned from Tulsa, Okla., where they 





conducted a very successful sale for the’ 


Baswell Jewelry Co. 

H. C. Hicks, who represented Benj. Allen 
& Co. in Illinois for several years, has gone 
into business for himself. He is succeeded 
in the territory by J. D. Waldman. 

Reuben Cohen, representing Geo. H. 
Cahoone & Co. left Sunday for his western 
trip via the northwest to California. He 
expects to return to Chicago about April 1. 

F. M. Hickock has returned from ‘St. 
Louis, where he attended a conference to 
consider the financial affairs of a firm, 
against whom a number of his clients hold 
claims. 

The Loop Shop at 179 W. Washington 
St. is moving from room 616 to 604, where 
the concern will have much larger space 


and better facilities for its watch repairing 
and jewelry work. 

Wm, P. Williams, honorary member of 
Chicago, Jewelers’ Association and veteran 
jewelers toast master, decided to take a long 
rest after the recent banquet and is now 
sojourning in Florida. 

Morris Eisenstadt, of the Eisenstadt Mfg. 
Co., St. Louis, spent a few days in Chicago 
last week, attending the funeral of Mrs. 
Henry Carle and visiting his Chicago office 
in the Heyworth building. 

The Newall Mfg. Co. and Bay State Op- 
tical Co., on the seventh floor of the Hey- 
worth building, have added 1,200 feet of 
floor space to their rooms which gives them 
more comfortable quarters. 

George Bulger, first-class seaman on a 
“sub” chaser during the war, has returned 
to his work with Henry Paulson & Co. He 
had some thrilling experiences and assisted 
in the sinking of several subs. 

M. Lichtenstein has secured the entire 
stock of Pian & Lichtenstein, manufacturing 
jewelers in the Columbus Memorial build- 
ing and is now conducting the business un- 
der the name of the I. & S. Jewelry Mfg. 


Ce 


Robert C. Hardy, with Rettig, Hess & 
Madsen before entering service, returned 
last week from Camp Mills with a complete 
discharge from the Motor Transport Ser- 
vice. He expects to again get into the jew- 
elry trade here. 

Padded brick bandits were again busy 
on Michigan Ave. last week. Early Friday 
morning the window of Elmer Rich’s store at 
516 S. Michigan Ave. was smashed and 
$289 worth of watches carried away. Police 
were notified and detectives put on the job. 

President C. P. Dungan, of the Chicago 
Jewelers’ Association, is preparing a bulle- 
tin in reference to the new war tax as it 
applies to jewelers and will send it out to the 
trade in a short time. This will be along 
the lines of the one issued a year and a half 
ago, when the present law was passed. 

With the January class at the McKinley 
High School this year two children of Emil 
Braude, of Emil Braude & Bro., graduated. 
This made six children to graduate at this 
school and last week the five surviving chil- 
dren presented the school with a very fine 
Seth Thomas marble clock as a memorial 
to their sister, Clara, who died of pneumo- 
nia in December. 

It is no longer “Bill” Schlossman, of the 
Illinois Athletic Club, but Mr. William A. 
Schlossman, of the Cooper-Carlton Hotel. 
A good salesman must always be busy. 


When the supply of diamonds ceased to be 
as great as before the war, Mr. Schloss- 
man, who represents Despres, Bridges & 
Noel, started in along other lines. His 
salesmanship counted and on Tuesday of 
last week, Lincoln’s Birthday, both he and 
Miss O. Jeannette Undem said “I do” and 
“T will,” and Schlossman left the club. 

Oliver H. Kitson has resigned his com- 
mission as lieutenant in the Motor Trans- 
port Division and is again with Benj. Allen 
& Co., for whom he traveled several years 
in Iowa. Mr. Kitson left Sunday for At- 
lanta, Ga., and will assume charge of the 
Atlanta office for the company. Charles 
Schneider, who had charge of this office for 
a number of years, has resigned to look 
after personal business. Friends in the 
trade in this section regret to see Mr. Kit- 
son leave, but wish him luck in the new 
field. 

Carl H. Patch, aged 36 years, died at his 
home, 4652 North Hermitage Ave., on Feb. 
6 of heart and stomach trouble. Mr. Patch 
had been sick since Christmas. Funeral 
was from the home on the following Mon- 
day, burial in Rosehill Cemetery. A wife 
and two children survive. For a number 
of years Mr. Patch represented L. H. 
Schafer & Co. in the northwest and on 
the Pacific Coast, but for the past two years 
has represented Abel Bros. & Co. of New 
York, in Chicago and vicinity. Mr. Patch 
was well known in the trade and had many 
friends who condole with the family in 
their bereavement. 

Mrs. Anna B. Carle, aged 58 years, of 
1133 Asbury Ave., Evanston, died suddenly 
on Sunday afternoon, Feb. 9. She had 
started to walk to the home of a friend 
when she suffered an attack of heart trou- 
ble. She was taken into the home of a 
friend and died within ten minutes. Mrs. 
Carle, during the 20 years’ residence in 
Evanston had been active in club and 
church work. She is survived by her hus- 
band, Henry M. Carle, to whom she was 
married in Philadelphia in 1885. Soon after 
they moved to Chicago, where Mr.Carle has 
been associated with the watch business 
ever since. For some years he was with the 
Dueber Watch Case Mfg. Co., but the 
greater part of the time with the Keystone 
Watch Case Co., with which he is still con- 
nected. He retired from the active man- 
agement’ of the Chicago office a few years 
ago. Quite a number of Mr. Carle’s friends 
from other cities came to Chicago for the 
funeral. 

A. Chouffet, for years with Heintz Bros. 
of Buffalo, will represent M. B. Bryant & 
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Co., ring makers of New York, in Chicago 
and nearby States in the future. 

W. T. Darden & Co., factory agents lo- 
cated in the Palmer House, have become 
representatives for the Continental Sheffield 
Silver Co., of New York, making hollow 
ware. The complete line is on display at 
the Palmer House. 

Horace M. Peck, secretary-treasurer of 
the Manufacturing Jewelers’ Board of 
Trade, of Providence, R. I., is spending a 
brief vacation (as he describes it) in Chi- 
cago. Mr. Peck announces the appointment 
of James T. Collins as permanent manager 
of the Chicago branch of the Board, which 
is now located in the Mallers building. Mr. 
Collins, while a young man, has been with 
the Board for a number of years, with the 
exception of the greater part of the past 
year, which was spent in the U. S. Army. 
With Mr. Peck’s assistance he is installing 
the clearing-house system, as operated by 
the Manufacturing Jewelers’ Board of 
Trade. Frank Kelly, of the Board, who 
has been spending a few weeks in the city, 
was suddenly called east last week on ac- 
count of the death of his mother. 

Two young robbers were seized with a 
case of nerves while engaged in annexing 
the stock of Romeo Scotti, jeweler at 2352 
W. 12th St. one day last week. If they had 
not been so seized they would have escaped 
with $7,000 worth of jewelry instead of 
only $700. As it was they got away with 
only a few diamonds and some cash. Mr. 
Scotti was just removing the jewelry from 
his safe to put it on display for the day 
when the robbers entered. They stood him 
up in the corner and one of the pair 
mounted guard over him while the other 
started to clean out the safe. Gertrude, 
wife of Mr. Scotti, happened to enter at 
this stage of the proceedings. She screamed. 
The bandits flourished thefr guns and stood 
her up beside her husband, after assuring 
her that they might not shoot her if she 
refrained from making more noise. And 
then—the telephone rang. One of the rob- 
bers gulped, and suggested to his comrade, 
who was also beginning to quake, that they 
get out of the place. The comrade was 
willing, and without more debate they 
rushed out, vanishing in a limousine. Mr. 
Scotti seized a revolver and running after 
them, punctured the atmosphere about the 
machine with bullets, but neither of the rob- 
bers showed signs of being hit. 
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John P. Hess, president of the J. P. Hess 
Co., 88 S. Main St., Fond du Lac, Wis., 
was called to Escanaba, Mich., last week 
by the death of his uncle, Joseph Hess. 

The store of A. F. Solomon, Dresser 
Junction, Wis., was entered by burglars 
and robbed of jewelry and novelty goods 
valued at $150. No trace of the men has 
been discovered. 

Gustave Keller, head of K. F. Keller & 
Sons, Appleton, Wis., delivered the princi- 
pal address at a big home-coming celebra- 
tion held at Seymour, Wis., in honor of 
soldiers and sailors on keb. 11. 

John Bandt has resumed his work with 
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F, C. Hyde & Co., Appleton, Wis., after 
spending nearly six months in the military 
service. Mr. Bandt received his honorable 
discharge at Camp Shelby, Miss., on Feb. 3. 

Henry W. Rank, of the Rank & Motteram 
Co., Iron Block, and Mrs. Rank took a 
prominent part in ihe first annual junior 
party given by the Knights of Columbus of 
Milwaukee for the sons and daughters of 
members at the Auditorium on Feb. 7. 

Irving Riley, who resigned his position 
with L. J. Crawford, retail jeweler, Bur- 
lington, Wis., to enter the Navy, has re- 
turned from service. Maurice Zabel, who 
took Mr. Riley’s place, has relinquished the 
position in his favor and has gone to Cali- 
fornia for an extended visit with relatives. 

W. E. Pauer, retail jeweler, West Bend, 
Wis., has moved his store and stock into 
the former Althaus building, where consid- 
erably more space is available than in the 
old quarters. The Althaus building has 
been remodeled, but because of weather 
conditions, the installation of a new front 
will be deferred until Spring. 


Kuesel Bros. Co., 208 Enterprise building, 
have taken over the business of the Wis- 
consin Clock & Silver Co., which has been 
dissolved as a corporation. The Wisconsin 
company was owned and controlled by the 
Kuesel brothers and the change is made 
merely as a matter of concentration of in- 
terests to facilitate the conduct of the busi- 
ness. 


W. E. Smith, retail jeweler, Lau building, 
Hartford, Wis., has completed important 
improvements in and enlargement of his 
store and stock and on Feb. 8 formally 
opened an optical department, in charge of 
U. S. Briggs, who for many years con- 
ducted a jewelry and optical establishment 
in Hartford, but for the last three years has 
devoted his entire time to optometry. 

The Fink-Boszhardt Co., 508 Enterprise 
building, announces a change in style to 
the Boszhardt-Possin Co. As noted in THE 
JeEwELerRs’ CiRCULAR some time ago, George 
W. Fink, one of the founders and president 
of the company for many years, disposed 
of his interest to the other principal stock- 
holders, W. J. Boszhardt and A. C. Possin, 
and retired from active business. The 
change of corporate style to include Mr. 
Possin’s name has just been made. 


A letter dispatched to Belgium just four 
years and five months ago today by 
K. F. Keller & Sons, jewelers and opto- 
metrists, Appleton, has just brought an 
answer. The reply was written Aug. 15, 
1918, and was nearly six months on the 
way to America. The letter of Sept. 15, 
1914, was written to Jean Van Bierbeck, 
an expert jeweler who was employed at the 
Keller store for seven years, but left with 
his wife in May, 1914, for Brussels to settle 
an estate of a relative. Mr. and Mrs. Van 
Bierbeck reached Belgium just three weeks 
before the world war broke out and Ger- 
many invaded France by way of that 
country. Mr. Van Bierbeck writes that 
as he could not show the papers required 
by the governmental authorities of Belgium, 
he was impressed into the military service. 
and placed on guard duty. He was com- 
pelled to leave his wife with strangers for 
five weeks, during which time she was 
obliged to undergo several serious opera- 
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tions. A baby son was born. Mrs, Van 
Bierbeck died March 26, 1915. The letter 
just received by the Keller company js ace 
companied by a snapshot of the four 
old. boy. 


~year 
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Mrs. Lorraine Campe has been added to 
the sales force of Cady & Olmstead Jewel- 
ry Co. 

A. J. Siegfried, of the C. A. Kiger Co, 
has recovered from a severe attack of heart 
trouble and is again on his territory, 

The annual dinner of the Kansas City 
Wholesale Jewelers’ and Opticians’ Asgo- 
ciation will be held Feb. 18 in the Muehle- 
bach hotel. 

R. C. Hurley, who has been traveling for 
several years in lowa and Nebraska, ig 
now representing the C. B. Norton Jewelry 
Co. in that territory. 

H. E. Wuerth has leased a store at 909 
Grand Ave., and is preparing to move from 
his present location, 903 Grand Ave., where 
his lease has expired. The new building 
has a frontage of about 18 feet and a depth 
of 100 feet. 

R. W. Davenport, who was at different 
times identified with the optical business in 
Kansas City, Hutchinson and Salina, Kans., 


‘ and was later in the engraving department 


of the Porter & Wiser Jewelry Co., is with 
the United States army in France. 

P. Shulla, who has been in business at 
104 E. 7th St. for a number of years, has 
leased a store at 725 Walnut St., and will 
move March 1. Besides his jewelry stock 
Mr. Shulla will have a watch repairing de- 
partment and will make a specialty of 
Swiss watches. 

Among the recent visitors in the city 
were: B. W. Huffman, Herington, Kans.; 
W. F. Ash, Haven, Kan.; L. Cummings, Oak- 
dale, La.; R. B. Simpson, Gering, Nebr.; W. 
C. Stairs, Collinsville, Okla.; W. S. Noble, 
Drexel; M. A. Lewis, Bonner Springs, 
Kans.; C. B. Hough, Caldwell, Kans.; C. 
L. Frost, Odessa; A. L. Wilson, Hutchin- 
son, Kans.; W. A. Bickel, Lockwood; H. 
C. March, Bucklin, Kans.; S. J. Huey, 
Excelsior Springs; L. Hoffman, Leaven- 
worth, Kans.; J. H. Fuoss, Brashfield; F. 
E. Kramer, Clarinda, Ia. 

B. L. Buley, Joplin, Mo., had an expe- 
rience with a sneak thief in his store a few 
days ago. A man entered the store and 
asked to see some diamonds. A. J. Sieg- 
fried, traveler for the C. A. Kiger Co., of 
this city, who was in the store at the time, 
took some diamonds out of his trunk and 
showed them to the man. The supposed 
customer acted in such a manner as to 
arouse Mr. Siegfried’s suspicions and he 
replaced the goods in his trunk and made 
signs to Mr. Buley to watch the man. 
After looking over another tray of dia- 
monds that Mr. Buley had taken from the 
showcase the man remarked that he didn’t 
believe he would decide on anything then 
and at the same time he picked up a dia- 
mond from the tray. Mr. Buley and Mr. 
Siegfried both grabbed the thief and held 
him until a policeman came and took him 
in charge. 
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_ Wiggins, formerly with Fred 
Rey Market St., has gone into busi- 
ness for himself at 7 N. 18th St. 

Julius Newman (accompanied by Mrs. 
Newman) has returned from Oklahoma 
City, where he visited his daughter. 

Frank Anderson, of the Bi. Brooks 
Mercantile Co., has been confined to his 
home for the past week by sickness. 

Mrs. S. F. Petree, mother of Mrs. George 
J. Hess and Mrs. B. A. Rainwater, died 
Monday at a hospital at the age of 76 years. 

R. Ungerman, recently made an outside 
salesman for the St. Louis Clock & Silver- 
ware Co., is learning the route in near-by 
territory under the direction of George 
Oberting. 

Jeff James, Marshfield, Mo., was mar- 
ried recently to Miss Gladys Councel, 
Springfield, Mo. The announcements stated 
that they would be at home after Feb. 15 
at Marshfield. 

Russell Ross has taken charge of the St. 
Louis office of the Oneida Community, suc- 
ceeding G. Raymond Noyes, who has been 
transferred to the main office. Ross was 
formerly sales agent for the organization 
at Philadelphia. 

The following out-of-town jewelers were 


in St. Louis during the past week: C. H.' 
Bauer, Mounds, Ill.; R. L. Johnson, New-. 


poti, Ark.; Van V. Elting, Newburg; W. 
H. J. Ahring, Okawville, Ill.; Robert N. 
Monaghan, Gillespie, Ill; G. A. Gibbs, of 
Russell & Gibbs, Hot Springs, Ark.; E, A. 
Dearing, Mexico. 

Down town jewelry stores which are con- 
nected with the Associated Retailers are 
displaying a placard which reads: “All 
privileges of the return of merchandise are 
withdrawn unless there is clear evidence 
that the store is at fault.” This is in con- 
formity to action recently taken by the As- 
sociated Retailers. 

The following have been appointed to 
constitute the jewelry and optical group of 
the Chamber of Commerce: F. W. Dros- 
ten, president of the J. W. Drosten Jewelry 
Co.; M. Eisenstadt, president of the Eisen- 
stadt Mfg. Co.; L. P. Aloe, president of the 
A. §. Aloe Instrument Co.; Edwin Massa, 
vice-president of the Bauman-Massa Jew- 
elry Co., and George J. Hess, president of 
the Hess & Culbertson Jewelry Co. 

Two men who said they were French 
Canadians called on George Tissot, a 
watchmaker at 1229 Chouteau Ave. the 
other day, and told him they were going to 
open a restaurant in the neighborhood, and 
were willing to let him in on it if he wanted 
to make an investment which would bring 
him four-fold returns. After they had 
aroused his interest, they persuaded him 
to let them have $1,300, all of his savings, 
until their money arrived from Canada. It 
was arranged that he should accompany 
them to Canada, but at Union Station they 
vanished. He told the police. 

When Edward F. Hickey’s express wagon 
was driven. away the other night from in 
front of a saloon at 20th and Locust Sts., 
he told the police that part of the cargo 
was $2,000 worth of jewelry consigned by 





THE JEWELERS’ CIRCULAR 


the J. H. Ingalls Jewelry Co., 416 N. 7th, St., 
which he was taking to the express office 
to be shipped to New York. When the 
outfit was found at 20th St. and Washing- 
ton Ave., there was no jewelry on board. 
When inquiry. was made at the Ingalls 
establishment it was denied that the com- 
pany had shipped any jewelry. Hickey then 
admitted that the jewelry was fictitious. 
The explanation suggested at the Ingalls 
store was that Hickey had been there dur- 
ing the day making a purchase and when 
he decided to become the hero of a jewelry 
robbery he named that firm. 

The Hess & Culbertson Jewelry Co. gave 
a victory banquet Saturday night to all the 
employes of the firm and their families at 
the American Annex. About 200 persons 
attended. After the dinner, which was 
served at 6:30, entertainment was furnished 
by members of the organization until 11 
o'clock. There was no formal program, but 
Jack Grosse was elected toastmaster by ac- 
clamation and later in the evening he was 
the winner of a popularity contest among 
the men, receiving a gold pencil. Miss 
Edith Kennedy was voted the most popular 
woman employe and was given a gold lin- 
gerie clasp. George J. Hess, president; Leo 
J. Vogt, treasurer; Roy Culbertson, secre- 
tary, and B. O. Hess, assistant secretary, 
were the official hosts. The keynote of the 
occasion was the announcement of Presi- 
dent Hess at the beginning that all busi- 
ness and all dull care had been locked in 
the safe, to remain there until Monday 
morning. It was the first time that the 
families of the employes had been enter- 
tained, although get-together meetings of 
the working organization are frequent. 








Canada Notes. 





The Burlington watch store, Portage 
Ave., Winnipeg, was broken into in Feb- 
ruary, 1914, and watches and chains stolen. 
On Feb. 7 of this year George H. Gilman, 
the manager, was surprised to receive from 
the postman a parcel containing watches 
and chains which he identified as the stolen 
property. There was no clue as to where 
the parcel came from. 

The members of the Montreal branch of 
the International Jewelry Workers’ Union, 
on Feb. 13, made a demand on their em- 
ployers for a 44-hour week, with the pay 
previously given for a 54-hour week, and 
proclaimed a strike. This, however, was of 
short duration as in nearly all cases a com- 
-promise was effected. Henry Birks & Sons 
compromised by conceding a 46-hour week. 
Farmer Bros. acceded to the demands of 
the union. Caron Bros. were unaffected, 
as they had granted the 44-hour week in 
October last. Other firms which have 
reached an agreement are Mappin & Webb, 
W. E. Roughton, M. Hoichberg and C. Ver- 
mette. Smith, Patterson & Co. offered a 
compromise which the men refused to ac- 
cept, and Eaves Bros. have closed their fac- 
tory permanently. 








Benjamin T. Ash & Son, now located at 
51 Court St., Binghamton, N. Y., will move 
into the new Ash block, now under con- 
struction, at 164 Washington St., as soon as 
the work there has been completed. 








G. M. Brehm left Thursday, Feb. 13, for 
a five-weeks southern trip. 

A. Ehrmantraut, optician and jeweler, has 
been elected a director of the Central Vine 
Street Business Men’s Association. 

Both firm members of Lindenberg & Fox 
have left the city on business trips. Mr. 
Fox is in the west and his partner down 
south. 

C. E. Richter and his employes presented 
Miss Josephine Trendel, who is leaving to 
prepare for her wedding in March, with a 
$100 silver set. 

C. Oskamp Daller is a candidate for sec- 
ond vice president of the Better Housing 
League of Cincinnati. The election will be 
held March 12. 

Application has been filed by several large 
downtown jewelers for permission to ex- 
hibit one of the Hun helmets to be distrib- 
uted to school children of Ohio who make 
the best record of war savings stamp sales 
during 1919. A dozen of the helmets wil 
be distributed in the Cincinnati district. 

The jewelers’ bowling team continues 
with as much success as early in the sea- 
son. They dropped the last three games 
with the Potters’* team of the Hamilton 
County league. Glemser, one of the new 
men, rolled the highest score of the jewel- 
ers, making 209 in the last game. His was 
the only score over 200 made by the team. 

Jewelers through the Cincinnati terri- 
tory were much taken with the anniversary 
number of the JEWELERS’ CIRCULAR and fa- 
vorable comment was heard in all quarters 
during the week. A. J. Thoma classed it 
as “one of the greatest historical docu- 
ments ever issued,” while others were 
equally as strong in their commendation 
of the immense volume. 

F. J. H. Schell, Xenia, one of the oldest 
jewelers in Ohio, was a visitor at the es- 
tablishment of Thoma Bros. Co. Thursday, 
Feb. 13. Other jewelers who were in the 
city during the week were: John F. Fessel, 
Defiance; W. C. Crutcher, Holden, W. Va.; 
Max Kohlhagen, Lebanon; I. N. Biddle, 
Lawrenceburg, Ind.; A. E. De Moisey, 
Madisonville; B. J. Dillard, Lebanon. 

Lawrence Herschede, as a member of the 
Reciprocity Club, has taken a leading part 
in forming “Bring ’Em Back” clubs to be 
named after soldiers and sailors still in 
service. Mr. Herschede personally pledged 
to take $200 worth of war saving stamps to 
become a member of one of the clubs, the 
idea being to raise a minimum of $500 
through the sale of war savings stamps 
for each soldier who is still in service. 

In his tour around the country, T. J. 
Fernley, secretary of the National Whole- 
sale Jewelers’ Association, spoke to the Cin- 
cinnati jewelers at the Hotel Gibson Tues- 
day, Feb. 11, on the war work done 
throughout America by members of the 
jewelry industry. A large attendance heard 
Mr. Fernley. David Gutmann, president 
of the National association, presided at the 
luncheon given for Mr. Fernley. The 
speaker urged jewelers of the nation to 
give continued co-operation with the public 
as the best means of serving them and in- 
creasing business. 
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E. Gerson, diamond merchant, 5th St. and 
Broadway, is having his offices entirely re- 
modeled. 

L. L. Gilman of Bisbee and Douglas, 
Ariz., has been spending several days in 
Los Angeles on business. 

George Young, a well-known watchmaker 
in this city for many years, has taken a 
position with C. E. Perham, San Pedro. 

J. Wallace, formerly in business in San 
Francisco, has opened a jewelry store at 
514 Temple St., under the name of the 
Temple Jewelry Co. 

Mr. Lomax has opened a new store with 
new stock at 517 W. 7th St., a location 
which is very near the present retail busi- 
ness center of the city. 

F. M. Holes, formerly in business in this 
city but recently with C. E. Perham, San 
Pedro, has left Mr. Perham and opened a 
business of his own in that city. 

A. N. Slavick of the Slavick Jewelry Co., 
427 W. 7th St., was married recently to 
Miss Leah Frank of this city. The cere- 
mony was performed in San Francisco. 

J. G. Donovan, of the Donovan & Sea- 
mans Co., has been drawn as a juryman 
in the Superior Court and has to report to 
the judge daily during the entire month 
of February. 

Eslie Wynn, for some time in the jewelry 
business in Azusa, has sold out and will 
devote himself entirely to a ranch which 
he owns in the eastern portion of San 
Diego county. 

William Mark, 330 W. 4th St., has de- 
cided to discontinue the jewelry business 
and devote his time to the practice of op- 
tometry, and is selling out his stock at 
auction. D. Polen, San Francisco, is con- 
ducting the sale. 

J. Herbert Hall, Pasadena, was robbed 
of eight articles containing diamonds of 
minor value recently by a thief who 
smashed his window. There is no trace to 
the author of the crime. 


Harry Engle, Trenton, Mo., and E. F. 


Ashbrook, Jamesport, Mo., both experienced 
in the jewelry business, have sold their in- 
terests in Missouri and come to southern 
California with the view of locating here. 

The following out-of-town jewelers have 
been in this city recently: Raymond Finch, 
Covina; C. W. Middleton, Pomona; J. H. 
Padgham, Santa Ana; B. Hartfield, Ana- 
heim; R. F. Winslow and C. E. Perham, 
San Pedro. 

L. G. Sherman, who has been window 
dresser for S. Nordlinger & Sons for sev- 
eral years, recently had an operation per- 
formed on one of his knees and is still in 
the hospital. He is reported to be re- 
covering very satisfactorily. 

J. H. Grant has left the employ of the G. 
D. Davidson Co. and started in business 
for himself in the Luckenbach building on 
Hill St. N. C. Figley, who recently came 
here from Salida, Colo., has just joined the 
sales force of the Davidson company. 

All but one of the employees of the J. A. 
Apffel Co., 220 West Fifth Street, who 
were recently detained at home by in- 
fluenza, have returned to work, but the 
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company is still working day and night in 
order to keep up with special orders, mostly, 
for platinum work. 

C. E. Everard, a well-known Pasadena 
jeweler, is also secretary to Fred W. Sewell, 
a wealthy resident of Altadena, whose 
house was robbed of a large amount of 
jewelry on January 3. Mr. Everard is 
actively participating in the effort to run 
down a house servant for Mr. Sewell who 
disappeared at the time the robbery oc- 
curred. 

Mrs. Fred Baldwin, for a number of 
years past in the sales department of the 
E. W. Reynolds Co., has left this company’s 
employ to go to San Francisco, where her 
husband is now connected with the Interna- 
tional Silver Co. Miss Martha Stark of the 
same company, who has been confined to 
her home for seven weeks with the influ- 
enza, has returned to her place in the store. 

The Japan Art Jewelry Co., S. Andoh, 
proprietor, 401 Haas building, suffered some 
loss by fire early one morning a few days 
ago. The origin of the fire is unknown. 
Both doors of the shop, a desk, cabinet and 
showcases were considerably damaged by 
water and fire, but all the goods belonging 
to customers were in the safe and escaped 
injury. Nor were many of the valuable 
tools injured. 

The Southwest Turquoise Co., 313 W. 5th 
St., is making a very attractive exhibit in 
its windows, comprising specimens from 
the company’s turquoise and American-opal 
mining properties in Arizona. Mr. Mc- 
Mullen of the company recently returned 
from a visit to the mines. Many of the 
stones are of rare beauty, the opals compar- 
ing very favorably with Australian stones 
of the same kind. 

John Koke, who some months ago gave 
up his own jewelry store in Pasadena and 
took an interest in Everard’s business in 
the same city, has sold this latter interest 
and gone to Santa Barbara, where he has 
entered another line of merchandising. His 
brother, P. J. Koke, manufacturers* agent, 
918 Broadway Central Building, has re- 
cently increased his lines of merchandise. 

L. T. Cadwallader, formerly a salesman 
in the employ of Feagans & Co., was in 
Los Angeles early this month. He left here 
about six months ago and has spent a 
large portion of that time motoring through 
central and northern California, camping 
and fishing as he went. When here he was 
en route to his old home in Pittsburg on 
account of the serious illness of his mother. 

O. S. Balzer, manager of the jewelry de- 
partment of A. Hamburger & Sons, has 
started east with the expectation of being 
gone about a month. J. M. Hart, assistant 
manager, is in charge of the department 
during Mr. Balzer’s absence. The influenza 
epidemic which recently affected about 250 
employes of this big store has now material- 
ly abated. There are no cases in the jewel- 
ry department. Mr. Hart reports business 
conditions very favorable. 

George J. Germain of the E. Bastheim 
Co. has gone on a business trip to Salt 
Lake City. I. J. Deutsch, formerly of the 
same company but who has been in the 
naval reserve at San Pedro, received his re- 
lease from the service Feb. 8 and has re- 
sumed his old position with the Bastheim 
company. Ina letter recently received from 
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Herbert Brandt, also formerly with the 
Bastheim company, who is now in Ger 
many with the Third Army of Occupati Y 
he states that he expects to return home 
about August 1. 

O. H. Sturgis, a well-known jewel 
salesman who was in the employ of § 
Nordlinger & Sons when he entered the 
military service, has returned to Los 
Angeles and will take his old position 
again with the Nordlinger company, hay. 
ing been discharged from the service, He 
served with an ammunition train in France 
A letter recently received from Harold 
Rankin, formerly in the silver department 
of the same company, who is now in 
France, announced that he expects to be 
able to come home soon. y 

A. C. Bard, formerly a_ well-known 
diamond merchant in Chicago, who has been 
in southern California some time past and 
is associated with Markwell & Co., 300-30] 
Citizens’ National Bank building, was the 
victim of a sneak thief at his home in Al- 
hambra a few days ago. Diamonds to the 
cost value of about $2,000 were in some 
surreptitious way taken from his residence. 
Members of the family were in the house, 
but one or more of the doors were open, 
and after the goods had been missed a 
passer-by remembered having seen a young 
man leaving the premises. He has not 
been identified, however, and so far there 
is no trace of the stolen gems. 








Omaha. 


George F. Taylor, with the T. J. Bruner 
Co., spent a few days in Lincoln last week, 

Harry Fiekins, Adair, Ia., was in the city 
last week, having just returned from 
France. 

The Ryan jewelry company has opened 
a manufacturing jewelers plant in the Se- 
curity building. 

Bernie Rehfeld, representing the Alli- 
ance Watch Co., New York, was in the 
city last week calling on the trade. 

A. T. Almen, formerly with T. L. Combs 
& Co., has returned from Seattle and 
opened a watch repair department with J. 
L. Jacobson in the World-Herald building. 

Mr. and Mrs. Solomon Bergman have 
announced the marriage of their daughter, 
Henrietta, to Charles J. Simon, a jeweler 
of Chicago. The wedding took place 
a short time ago. 

T. J. Bruner was the committee appointed 
by the Rotary Club to go to Lincoln to 
extend an invitation to that club to attend 
the convention of the Rotarians in Omaha 
the week of Feb. 23. 

Among the out-of-town jewelers in Oma- 
ha last week were: E. E. Knew, Stroms- 
burg; V. Wessler, Hebron; M. D. Crossett, 
Aurora; E. F. Strain, Gregory, S. Dak 
John Morris, Carson, Ia.; J. G. Mines, 
Wayne; Terry Sullivan, Harburg, Ia; 
Noah Unger, Plymouth; J. H. Harkelroad, 
Holstein; John Douglas, Onawa City, las 
C. W. Sawyer, Silver City, Ia.; E. E. Kaha, 
Trend. 








Burglars recently entered the store of E. 
D. Davis, Kent, O., through a rear window 
and obtained about $200 worth of chains, 
scarf pins and other articles. 
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esse H. Waterman, vice-president of M. 
Schussler & Co., expects to leave soon for 
a few weeks’ stay in the east. 

I. Holsman, of I. Holsman & Co., Port- 
land, Ore., is visiting San Francisco for a 
few days on business. He reports north- 
western conditions the best in many years, 
and says that the year just closed has 
proved a remarkable one for his firm. Mr. 
Holsman has become a member of the Na- 
tional Jewelers Board of Trade. 

John T. Osorio, former manager of the 
Vieira Jewelry Co., Hilo, T. H., returned 
to the islands from the officers’ training 
school at Camp Pike, Ark., but will leave 
immediately for San Francisco where he 
will accept a position. Mr. Osorio would 
have been ready for the final examination 
for a commission in two weeks from the 
time of his release. 

The one and only pearl farm in Cali- 
fornia was destroyed recently when the 
builders of the new cement highway be- 
tween Santa Cruz and Los Gatos put a 
dam across Carbonero Creek, which was 


, the home of the pearl producing mussels, 


and diverted the flow of water to construc- 
tion purposes. Dr, Alvin Seale, a former 
Stanford man, now associated with the Mu- 
seum of Comparative Zoology of: Harvard 
University, had with great difficulty, 
brought a number of the peari-bearing mus- 
sels from the Mississippi Valley, for the 
purpose of developing the industry on a 
large scale. He had succeeded in growing 
several perfectly round pearls of beautiful 
luster, which he claimed: were. not distin- 
guishable from the natural pearls, when 


the unwitting action of the highway con- 


structors caused the death of his pearl pro- 
ducers. és 





Pacific Coast Notes. 


D. M. Bond has opened for business in 
the Lohse building at Roseville, Cal. 

E. E. Wood, a jeweler of Modesto, Cal., 
was a recent guest at the Hotel Turpin in 
San Francisco. 

On account of the expiration of his lease, 
L. L. Trumbly, a jeweler of Santa Cruz, 
Cal., will move to the location formerly 
occupied by Mr. Reid, the druggist. 

Lance H. Smith, who has been living in 
Palo Alto, Cal., has left for Portland, Ore., 
with his wife, to open a branch office for 
A. I. Hall & Son, wholesale jewelers of San 
Francisco. 

Lysle C. Howard, who was engaged in 
business in the east before he joined the 
aviation section of the U. S. Navy, has 
opened a store in the Liberty Theatre build- 
ing at Blythe, Cal. 

A blaze that originated recently in the 
store of C. H. Walton & Co. at the corner 
of Euclid and Colorado Sts. in Pasadena, 
Cal., destroyed that property and several 
other business establishments, the total loss 
amounting to $80,000. 

J. A. G. Smith, a retired jeweler of Por- 
terville, Cal, has decided to return to the 
Jewelry field. He has leased the store in 
the Monache building and will put in a 
line of clocks, watches and jewelry as well 
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as complete equipment for fine watch re- 
pairing. 

The Idaho State Association of Optom- 
etrists met at a banquet at the Owyhee 
Hotel in Boise, Idaho, recently. Twenty- 
five members from both the State and dis- 
trict bodies were present. The following 


officers were elected for the ensuing term: ° 


R. A. Parrott, Twin Falls, president; P. A. 
Simmons, Boise, secretary and treasurer; 
R. G. Newcomer, Emmett, director for 
three years. R. G. Newcomer, and E. F. 
Fowler, of Boise, were the directors elected 
to represent the Boise district in the State 
association. J. T. Laughlin of Boise, and 
A. M. Steetle of Caldwell, directors of the 
Boise district. The principal address of 
the evening was given by E. S. Owen, who 
has served as secretary of the organization 
for the past nine years. 








Pacific Northwest. 


J. B. Howell recently opened a store in 
Reedsport, Ore. 

A new bill, providing for the examination 
and licensing of persons engaged in optom- 
etry, has been introduced in the Washing- 
ton Senate by Mr. Myers. 

The Klamath Jewelry Co., Klamath Falls, 
Ore., is now occupying new quarters in the 
Sanderson building, which has been remod- 
eled ‘and improved for its convenience. ' 

D. B. and P. T. Bubar, Roseburg, Ore., 
recently spent some time visiting Portland 
and other points. They find that business 
is in better condition in that section than 
ever before. 

J.. P. Jaeger, a prominent jeweler of Port- 
land, Ore., was a recent visitor in Palo 
Alto, Cal., en route. to his home in the 
north. With Mrs. Jaeger he has been mak- 
ing a tour of the State. 

H. J. Winters, Klamath Falls, Ore., is 
now established in his new quarters which 
were renovated and altered for his special 
needs. The shop at 706 Main St. is said 
to be the best equipped store in the dis- 
trict. 

John Kelly, a jewelry salesman 45 years 
old, who has been living at the Sherman 
Hotel in Seattle, Wash., for several years, 
was found dead in his room at the hotel 
a few days ago.: It is thought that his 
death was due to heart failure. 

The conviction of Isaac Kay, a pioneer 
Seattle, Wash., jeweler, who was found 
guilty about two months ago of smuggling 
gold into Canada from the United States, 
resulted in a fine of $2,000 imposed by 
Judge Neterer in the United States district 
court the other day. Another man who is 
also implicated in the charge will be ar- 
raigned before Judge Neterer shortly. 

A man _ was arrested in Spokane, 
Wash., recently, and booked on a charge of 
vagrancy. He was discovered selling new 
jewelry and leather goods at half price. As 
he could give no satisfactory explanation 
as to how the goods came into his posses- 
sion, nor did the name on his California 
registration card correspond to the name he 
gave the police, the Spokane authorities 
wired to California for further informa- 
tion concerning the man. 

Major W. L. Coppernell, Eugene, Ore., 
has purchased part of the interest held by 
J. A. Maurer in the Coppernell Jewelry Co., 
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790 Willamette St., now owned by Mr. 
Maurer and E. B. Finseth. At the time of 
“Major Coppernell’s entrance into the serv- 
ice in 1917, he disposed of his interests to 
Mr. Finseth. Major Coppernell has been 
engaged in the jewelry business for 19 
years, his first store having been opened in 
1900. It is announced that the new firm 
will be known as Coppernell, Maurer & 
Finseth. : 











James G. Raine, of the Lewis Jewelers’ 
Supply Co., is covering the northwest. 

H. C. Roberts, optometrist and manufac- 
turing optician, formerly of Greeley, has 
opened for business in Canon City, Colo. 

Mrs. M. D. Schaefermeyer recently vis- 
ited local jobbers for the purchase of 
Spring stock for her jewelry store at 
Steamboat Springs. 

Mrs. J. B. Campbell, of the Charles. 
Wathen Co., left a few days ago for a long 
trip covering southern Colorado, New 
Mexico, part of Texas and Arizona. 

Charles A. Beghtol, district representa- 
tive for the Norris, Allister-Ball Co., leaves 
for an extended trip in a few days. He 
recently moved from the Wyoming build- 
ing to Suite 302 Foster building. 

Ben Rothenberg, a new salesman for the 
Crown: Mfg. Co., left Feb. 4, covering near 
eastern States and going as far east as 
Indianapolis. He will be gone some seven 
weeks and reports a good business. 

H. A. Jacobson left last week on the Big 
Circle trip for W. W. Hamilton, and will 
then make the northwest. Mr. Jacobson 
was caught in the hiccough epidemic and 
has just recovered from an illness of two 
weeks, 

Local retailers are reporting a good vol- 
ume of business and salesmen for Denver 
jobbers are sending in good orders. Paul 
Morris, of the Edward Lehman Jewelry 
Co., is covering Colorado, Wyoming and 
Utah, and Joseph Optican, also of the 
Lehman company, is out on a trip covering 
eastern Colorado and Nebraska. 








Minneapolis and St. Paul. 





Louis Sway, manager for Harry H. 
Green, Minneapolis, before enlisting in the 
Navy, is back in the Green store, after a 
year’s service. 

Lieut. Carl Eiffler, of the Air Service, has 
taken a position with White & MacNaught 
aS an expert watchmaker. Lieut. Ejiffler 
was formerly head watchmaker for H. 
W. Schleuder, Austin, Minn. 

C. D. White, of White & MacNaught, 
Minneapolis, has returned from a trip to 
Chicago. He reports that one of the most 
pleasing features of his visit there was the 
enjoyable evening at the banquet. 

The following jewelers were noted in the 
cities during the past week: J. W. Mills, 
Wessington Springs, S. Dak.; C. A. Sauer, 
Aberdeen, S. Dak.; Charles F. Haldkat, 
Watertown, S. Dak.; J. C. S. Nelson, 
Fargo, N. Dak.; Herman Wehler, Fair- 
mont, Minn.; Thomas Morris, Crookston, 
Minn. 
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The Best Selling $35 Watch 
in the Whole Watch Field 


The 19 Jewel, 4 position, South that goes into our highest priced 
Bend Watch holds a unique posi- watches. Every detail of con- 
tion in the watch field. struction and adjustment is worthy 


: ; of a much higher priced watch. 
For the consumer, it without . P 


doubt offers the greatest time- Any jeweler who sells them— 
keeping value that $35 ever bought. any man who wears one—will tell 

- i you that this. watch really does 
_For the dealer it offers unques- Offer time-keeping quality only 
tionably the best selling watch of equalled by the highest priced 
its price and one of the best sell- watches. 


datcatiha aieiiaaaaaae In high grade gold filled S. B. & 

It is adjusted to the four posi- B. case, it retails for $35. Price to 
tions which watches assume in jewelers; $41.00, list, subject to 
daily use. It has 19 carefully se- Jewelers’ Circular key. This year, 
lected high quality jewels. It has as always, the demand will exceed 
the same high quality main spring the supply. So order early. 














Watch Jewelers’ Circular of March 5 for a reproduction of full 
page advertisement in Saturday Evening Post; the first in a series 
of full page advertisements featuring South Bend Watches. One 
of the biggest watch advertising campaigns ever run. 


SOUTH BEND WATCH COMPANY, SOUTH BEND, INDIANA. 
For Years, Makers of Standard Railroad Watches 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
JEWELERS’ CiRcULAR regarding any advantageous 
device or plan which they are utilizing in con- 









nection with their business. 























Making the Show Window Work 


Rules of Window Salesmanship—Decorative Material and Fixtures 





Written Expressly for The Jewelers’ Circular. 














Unity in Display 


T is a mistake to put too many articles 

into the show windows. When this is 
done none of the articles attracts sufficient 
attention to make the windows a real sell- 
ing force. The function of the show win- 
dow is to sell goods, not merely storing 
goods. 

A single watch mounted on pedestal or 
other support at the rear of the window 
and at such.a height that it will be on a 
level of the eyes of a person on the side- 
walk can be made to attract more atten- 
tion than will a whole window full of wrist 
watches. To make it do so proceed as fol- 
lows. Place back of the watch, preferably 
attach the watch to it, a circular piece of 
cardboard of a dark color, a color that 
contrasts with the watch and makes it 
stand out. The diameter of this cardboard 
disk should not be more than six inches. 
From the circumference of this disk run 
streamers of colored paper or cloth to the 
bottom sides and upper part of the window 
glass. Have these streamers overlap on 
the cardboard and come close together on 
the window. The streamers may all be of 
one color or of different colors depending 
on the taste of the window dresser. The 
colors, however, should harmonize and 
should contrast with the color of the watch. 
On the window fasten show cards, each 
one of which bears some selling argument 
for the watch. Make these cards tell all 
the good points about the watch and why 
the onlooker should immediately enter the 
store and make a purchase. These cards 
should be placed at the sides of the window 
where the streamers end and across the 
upper part of the window where the top 
Streamers end. It is evident that the top 
cards should not be placed too high. 


Proper Lighting 
To get the best results from such a win- 
dow display it will be necessary to pay 
close attention and use care in the lighting. 
A good way to do this is to place concealed 
lights on the floor of the window close to 





the glass and fit them with reflectors which 
focus the light on the watch. One satis- 
factory way of accomplishing this is to use 
either individual reflectors or a reflector 
trough close up to the glass and conceal 
it with a strip of paper or cloth fastened 
to the window and if necessary another 
strip of the same material suspended over 
the top of the reflectors. It is very neces- 
sary that the light sources be concealed if 
the greatest amount of attention is to be 
attracted to the watch, the article that is 
being displayed. 
Following the Rules of Window Salesman- 
ship 

Such a window will sell the particular 
kind of watches displayed because it con- 
forms to the rules of salesmanship. The 
streamers will surely attract attention and 
unless attention is attracted no goods can 
be sold. The streamers focus the attention 
upon the watch and arouse interest in the 
passerby. As a matter of fact more people 
will cross the street to see what is in the 
window than would do so if the window 
was full of merchandise. The show cards 
tell the onlooker many reasons why he 
should possess this watch and create in him 
a desire to purchase it. If the cards are 
well done and the arguments selected with 
sufficient selling skill it will be found that 
many will enter the store and purchase. 
This, then, is a real selling window. The 
kind that merchants must make to force 
their windows to work for them, to really 
sell goods. 

Show Cards Should Be Specific 

Show cards, however, must not bear glit- 
tering generalities, Each card should carry 
but one idea. This idea should be definite. 
Don’t try to describe the watch on one card. 
People won’t read it if you do. Where 
several cards are used, where the story is 
made a continued story the chances of get- 
ting the whole story across are greatly 
improved. Let one card tell the kind of 
case the watch has. Let another say some- 
thing about the make of the works. Let 





another state the time keeping qualities of 
the watch. Let another tell about the kind 
of people who have purchased and are 
wearing such a watch. Let other cards 
carry testimonials. Make the message on 
each card brief, however. People are not 
likely to stop to read long messages. They 
are more likely to read several short ones. 

This display can be made more elaborate 
by mounting on the show cards the parts 
of the watch about which the cards talk. 
Those carrying testimonials could bear the 
photograph of the person writing the testi- 
monial. The one thing to bear in mind, 
however, is that everything in this window 
must concentrate attention upon the par- 
ticular watch displayed and the desirability 
of possessing such a watch. 

The main difference between a show win- 
dow and a salesman lies in the fact that 
the window cannot actually close the sale 
and deliver the goods. Aside from this 
fact those elements which enter into suc- 
cessful personal salesmanship apply with 
equal importance to window displays. Suc- 
cessful salesman have long since discovered 
that the showing of too many goods often 
results in the losing of a sale through the 
confusion caused in the mind of the buyer. 
In some lines of business it has been found 
most effective with certain classes of trade 
to show but one article at a time. In win- 
dow displays this policy has proven more 
universally successful than it has in per- 
sonal salesmanship, 


Show Cards Not Undignified 

No jeweler need feel it beneath his dig- 
nity to use show cards in his window. 
Oftentimes just a few words on a card 
will make a sale and no business man is so 
dignified that he is opposed to making just 
as many sales as it is possible to make. 
There are show cards and show cards, 
however, and it is evident that the jeweler 
should use cards that are as dignified, if 
not more so, than the cards used by any 
other business man in his locality. Small, 
neatly lettered cards must of necessity be 
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HAWKES 





HAWKES CRYSTAL GLASS 


Ofters Variety in Decoration 





Laurel Pattern Comport No. 3108—Em- 
bellished with Imported Enamel and 24 
Carat Coin Gold. 4 Inches in Diameter. 
$2.35 Net. 


The woman who sees this exquisite crystal 
covered comport, embellished with raised 
imported enamel and 24 carat gold, will 
think she has never seen such a beautiful 
glass dish—until, perhaps, you show her 
this same model decorated with Hawkes 
copper wheel engraving. Or vice versa. 


This wide range of decorations as well as 
of shapes is one of the reasons why Hawkes 
Glass is so universally popular. 


Select for your stock only the pieces you 
are sure will sell. For the customers who 
want something you didn’t buy, you can 
draw on our immense reserve supply. We 
can ship practically any Hawkes piece the 
same day your order reaches us. 


We haven’t mentioned your profit on Hawkes 
Crystal. It’s mighty interesting. 


T. G. Hawkes & Company 


Corning, N. Y. 


Cut Glass 
Engraved Glass 
Rock Crystal 
Glass 


Sterling Silver. 
Mounted Glass 


Decorated Gold 
Glass 


Decorated 
Enameled Glass 
Auto Vases 
Desk Sets 
Cigarette Boxes 
Monograms 

ved and 
Gold Decorated 
oon Glass 
id lish an¢ 
Lente 
Period Glass 
Odd Matchings 


Inventors and Paten- 
mous French Dressing 











Mixing Bottle. 
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“NATIONAL” Quality 


We have on hand for immediate 
delivery an excellent assortment of 


Incorporated 


21 Burling Slip, New York 


MLL 








Cuttlefish Bone 


ALL SIZES 


National Aniline & Chemical Company 
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Storekeeping Department. 


———— 
are displayed close to the 
wed wee al cards are not used there 
is always danger that the cards will attract 
more attention than the goods themselves 
and the purpose of the show card, that of 
attracting attention to the good points of 
the goods, will be lost. 
Decorative Material 
Silk and velvet are very good materials, 
in fact probably the best materials to use 
for decorative purposes when displaying 
the products of a jewelry store, Silk and 
yelvet, however, are expensive materials 
and it may be desired to make a display 
of articles which will not warrant the ex- 
pense of using these materials. Crepe 
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to see what there is new in them. When 
crepe paper is used for decorating pur- 
poses, it soon begins to fade and reminds 
the window dresser that he must make a 
new display at once or the old one will be 
looking very dingy. This is why there is 
a real advantage is using crepe paper decor- 
ations. 


Show Window Fixtures 

Few fixtures not already possessed by 
every jewelry store are needed to make 
special displays, those that really sell goods 
and do not merely display a variety of 
lines carried in stock inside. The only 
necessary equipment needed will probably 
be stands and pedestals, and if drapery is 
used effectively it is often just as satisfac- 
tory to use rather crude fixtures of this 
nature for they will be concealed anyhow. 
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Three-Minute 
Selling Talks 


Written expressly for 
THE Jewerers’ CrrcuLar 


























Two Ads for March 


(THESE two pieces of copy can be clipped 
for reference and applied according to 
the nature of the month’s entrance—as a 
lion or asa lamb. Specially designed for the 
changeable month of March they should 
attract the eye if displayed early in the 
month. Presuming that March comes in 
“like a lamb” this copy might be run: 


March Came in 
Like A Lamb 


Bee so have our new supply 
of gems—advance Spring de- 
signs and original settings. 
—BUT! 

WAIT UNTIL THE PUBLIC 
SEES THEM. 

WE’LL WAGER THEY WILL 
GO OUT “LIKE A LION.” 

Such Bargains—daimty new 
opal settings; sparkling diamonds; 
wrist watches and the cutest pearl 
pendants. 

They came unto us like a lamb 
—quietly, unannounced and ynad- 
vertised. Now they are on dis- 
play. 

And experience has taught us 
that once the public sees them 
they will, like the MONTH OF 
MARCH—GO LIKE A LION. 




















ATTRACTIVE FRONT OF STORE OF GOODMAN BROS., COLUMBUS, 0. 


paper can be purchased that will make a 
very good substitute for the more expen- 
sive materials for such displays. In fact 
very satisfactory results can be secured 
with crepe paper products now on the 
market. It will pay any business man with 
display windows or counters to investigate 
the products now turned out by crepe paper 
manufacturers. Unless he has done so be- 
fore he will be both pleased and surprised 
to learn of the variety of effects that can be 
secured with such material. 


Crepe paper has the disadvantage that it’ 


can rarely be used for but one display. It 
has the disadvatage of fading rather quickly 
and forcing the store keeper to change his 
displays often if he has used paper decora- 
tions. No display should be left in any 
window any longer than is necessary for 
the largest possible number of people to 
see it. Most large business institutions 
make a complete change of their window 
displays at least once a week. This gives 
real news value to the windows. This 
makes people look into them every week 


Nevertheless, these fixtures though the 
most expensive types are purchased, will 
soon pay for themselves in increased sales 
if they are used effectively in making real 
selling displays. 


Art of Window Salesmanship Advancing 

There are extremely few in any stores 
in the whole country even including the 
largest city stores which are getting the 
very best results from their windows, which 
are making their windows produce as many 
sales as it is possible to make them produce. 
The art of window displays is constantly 
advancing and there is no art that the re- 
tailer in any line can so well afford to 
study carefully as that of window displays. 
He waust pay for the windows anyhow. 
This being the case, why should he not 
make them earn the money they cost him? 
If possible why should he not make them 
show a real profit? 








The Dawson jewelry store, Clinton, 
Okla., has moved to larger quarters. 


Should the month be ushered in with a 
whirl of wind and storm this copy should 
be run instead: 


March Came in 
Like a Lion 


ND so did our bargains—— 
But if our sales manager 
doesn’t miss his guess they are 
going out LIKE A LION, too. 
You see they are such bright 
bargains—not alone in’ price— 
but in QUALITY, STYLE AND 
DESIGN. 
They reflect the March Pep in 
their very get-up. 
YOURS IF YOU DECIDE 
QUICK. NOW ON DISPLAY. 
DON’T LET THE MARCH 
WINDS SWEEP THESE 
“FINDINGS” AWAY FROM 
YOU—BUY NOW. 
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Write for Our New Illustrated 
CATALOGUE 
Mailed to Retail Jewelers Only on Application 
IT’S THE BOOK OF BARGAINS 


Ponouncedtalle’ 


Cc (THE HOUSE YOU CAN'T FORGET? 
WHOLESALE JEWELERS AND OPTICIANS 





165 West Madison Street Chicago, Ill. 
2nd AND 3rd FLOORS 
































































DIAMONDS 

, WATCHES 

: JEWELRY 

: & * CLOCKS 
SILVERWARE 

| . TOOLS | 

: MATERIAL 


Send for Our 
JEWELRY CATALOG 


“THE RED BOOK” 


EDWARDS - LUDWIG - FULLER 
JEWELRY CO. 


Kansas City Mo. 
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Stationery in the Jewelry Store 





Making It Profitable and a Trade Builder 


Written Expressly for The Jewelers’ Circular. 














HILE most jewelers “take orders” for 
wedding stationery — when someone 
brings them to them —~ very few have real 
stationery departments. A sample book of 
papers and envelopes to match and another 
of designs for different forms of wedding 
announcements and invitations comprise 
this stock in trade. Does it pay? Let each 
jeweler answer the question for himself. 

The time has come when the jeweler must 
add to his lines of trade if he wishes to 
continue to prosper and remain in business. 
Competition in one form or another is cut- 
ting steadily away at his busines. He must 
not only add lines, but he must specialize 
in them as well. 

There are certain lines of trade that are 
recognized as a part of the jeweler’s busi- 
ness. Fine stationery is one of these. All 
the largest and most successful jewelers in 
the country specialize in fine engraved sta- 
tionery. The jeweler in the smallest cities 
and towns can do the same—with profit to 
themselves. 

It is not desirable that the cheaper lines 
of papers and box papeteries be handled. 
There is no profit in these unless handled 
in larger quantities than the jeweler could 
expect to sell. But the medium priced and 
finer lines will pay a good profit when 
properly handled. 

The first thing the jeweler should do, if 
he wishes to specialize in fine - stationery, 
is to take time to study the line and its 
possibilities. He should get in touch with 
the best firm handling papers and en- 
graving that he knows of. Ask them for 
all the information they have to impart. 
Look up the subject in the Public Library. 
(How few merchants ever go to the foun- 
tain source of knowledge, the public library, 
open always to them with the knowledge 
of all ages—along their own line of busi- 
ness. ) 

After he has learned something about the 
business he should then purchase his stock. 
A hundred or so dollars will serve to start 
the department in a small way. 

After he has purchased his modest stocks 
he must go out after business if he wants 
it. If he lies down and awaits its coming 
to him he will sleep a long time before the 
first call arrives. This means that he must 
study the possibilities of his stationery busi- 
ness. This should really be done before 
he ever invests a cent in the line. 

Here are a few of the possibilities for 
Prospective business by the jeweler if he 
goes into the stationery business properly: 

1—The sale of fine stationery over the 
counter. The stationer has this business 
Now, in all probability. His stock is large 
and varied. He sells all classes, from the 
cheapest to the best—mostly the cheapest, 
if the facts are known. The jeweler, then, 





should seek the high-class trade. This can 
only be done by stocking the best lines and 
then advertising that stock in a way to se- 
cure customers. 

Instead of selling this stock in ordinary 
boxes he should use boxes of a little su- 
perior quality with his own imprint upon 
them. This all helps to advertise his busi- 
ness, and he could afford to handle the sta- 
tionery line at a small profit for the purpose 
of getting the people into his store and for 
the advertising he can secure from the 
packages. 

It is not good policy to do business at 
too small a profit, however, so he should 
see to it that he marks his goods at a pay- 
ing profit as well as secure the advantages 
of handling the stationery lines. 

If he sells a good quality of paper he can 
advise that it be embossed with the mono- 
gram or crest, or when proper, that the ad- 
dress be engraved thereon. His knowledge 
of good usage in this matter is of value to 
the customer and should be given freely. It 
should be given as expert advice, and the 
customer should be given the suggestion 
that the advice be followed—but not be 
importuned to do so. 

When this is done the jeweler has a 
customer for life. He will retain the die 
and will be called upon as soon as more 
stationery is required. He should keep 
records of these orders and they should be 
followed up at the proper moment (when 
he thinks the supply will have been ex- 
hausted) with a circular asking if the time 
has arrived when a new supply is needed. 

This branch of the business brings cus- 
tomers into the store frequently—a most de- 
sirable consideration with the jeweler. Cus- 
tomers who do not frequently enter a store 
are not purchasing many of the lines the 
jeweler handles. They cannot be induced 
to buy when they are not there to be im- 
pressed with the displays of merchandise 
arranged in the store’s cases and cabinets 
for that purpose. 

2.—Engtaved stationery. This includes 
all kinds of wedding stationery, invitations, 
announcements, etc. 

A great many jewelers get wedding en- 
graving who might get practically all the 
other kinds of engraving, and there are 
lots of other occasions when engraving 
could be sold if the jeweler was on the 
job at the proper time. 

Wedding stationery hardly needs more 
than mention. A tip of an approaching 
wedding is often made by an announce- 
ment of the engagement. The jeweler can 
keep his ear to the ground, follow the so- 
cial columns, be quick to hear the social 
rumblings that are ever present, so as to 
be forewarned of such events. A circular 
letter, personal call, or any other manner 
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of getting the business that gets it may be 
followed. Getting the order is the prin- 
cipal thing. 

Besides the wedding stationery, there are 
many other classes of engraved stationery 
that the jeweler might have if he went for 
it properly. There are other social events 
that require engraving. Some of these are 
the more formal events, dances, debutante 
coming-out parties, graduation, etc. Many 
of these social events are intended to be 
as formal as they can be made and yet 
often the invitations and announcements 
are not engraved—when they should be, so 
that the jeweler could profit therefrom. 
See the point? 

Business stationery should often be en- 
graved. There are many events that call 
for formal announcements—and these are 
very often commonly printed instead of be- 
ing engraved. 

Why should not the merchant have en- 
graved announcements of his formal open- 
ings? He should—and would, too, if the 
jeweler went after the busines. This is 
especially true of the opening event in the 
exclusive shops. Spring and Fall openings 
are regularly held—think of the opportun- 
ity here. 

Announcements of new firms. Here is 
another great source of revenue the jeweler 
should get after. Lawyers, doctors, com- 
mercial houses, banks, retail establishments 
of the higher order might all be induced to 
use engraved announcements instead of 
printing if properly approached by the man 
who knows his business, knows paper and 
engraving—and more important than these, 
by the man who has a knowledge of good 
business usages along these lines. 

Changes of location of firms call for an- 
nouncements. Changes in the personnel of 
firms, the taking in of a new member, the 
dissolution of partnership, the forming of 
an incorporation, any change in. the com- 
position of the firm, in fact, calls for an- 
nouncements. Why not engraved an- 
nouncements ? 


Why not make a start this Easter, which 
falls on April 20? There are usually quite 
a number of weddings, following Lert. A 
small stock, properly advertised and dis- 
played, will bring the business. 

A window display in which the different 
forms used in announcements, such as 
wedding invitations, house weddings and 
church weddings, wedding reception in- 
vitations, invitations to breakfast fol- 
lowing church weddings, church admis- 
sion cards, “at home” cards, wedding an- 
nouncements, announcements issued by 
bride and groom personally, and other so- 
cial events, will open the eyes of some of 
the social set to their shortcomings and so- 
cial lapses that were once common, will 
be uncommon hereafter. 

It may be argued that now is not the 
time to stock a stationery department on ac- - 
count of the high prices. Stationery is go- 
ing to be used right along. Buy for im- 
mediate needs—don’t load up. 

The return of the “boys” from the front 
will mean many a wedding and manv an 
announcement of weddings that have long 
been secret, or semi-secret. It means re- 
newed activity in social circles. Surely 2 





Silas says: “Selfishness started a world-war. Right thinking might have prevented it.” 
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Cuthill 
Quality 


Ever since we have been 
in business QUALITY 
has been our first con- 
sideration. 


BUT this has not made 


our prices prohibitive. 


Our beautifully en- 
graved Crystal Ware is 
the class of goods that 
enhances a dealer’s rep- 
utation. 


Write for full particu- 
lars. 


Tuthill Cut Glass Co, 


Middletown, N. Y. 
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LENOX {22} CHINA 


LENOX 


1919 Spring Exhibit 
to the trade 


At the Wolcott Hotel 
West 31st Street by Fifth Avenue 
New York City 
February 3rd to March 29th 





In addition to our full line of dinner- 
ware we offer an attractive line of 
Novelty items especially suited to the 
Tewelry Trade. 


LENOX, INCORPORATED 


WALTER S. LENOX 


TRENTON, N. J. Pres. 














& ie? Make Your Show Windows Pay Your Rent 





4 = Window Display Fixtures 


= FIXTURES FOR= 


\ = wInDOW DISPLAYS = 

J SIN THIS CHEST = or Green Velvet. . Set is put up in a Hardwood Hi néed Lid Sto rage Chest, a 

Sa 400d place to keep the extra Youn its not fi nuse. There are thousands of sets in 
daily use. 


The Oscar Onken Co. 4550 Fourth Street Cincinnati, Ohio,_U. S. A. 





arpa CoP Ne 


Many Sales are made on the Sidewalk 


A Wonderful set of en oe d Interchangeable Window Display Fixtures 
for displaying Jewe! Iry, Bric-a- . Silverware and Etc. Set will give 10 
Youu Good Service in effectiv eps ade pullin ng window trims. 

The Fixtares you see above are only a very few of the designs that can ba 
setup with the full set, besides hundreds of standard fixtures can be set up. 

Made of Oak, ‘Veathered Fin ae. The slabs are covered with Black, Purple 


eo ojo) 


No.11 Set has 100 Interchangeable Younits For Large Windows, $28.60 
No. 11% Set has 46 Interchangeable Younits For Small Windows, $16.50 


Send for catalog. Established 39 Years. Order direct or thru your Jobber. 


Fixtures set up without the aid of a tool 











J OSEPH HAGN co 








A NEW LINE OF 


= JEWELRY BOXES 


Fine Velvet covered pad, white lined, 6 corner 
shape as illustrated, ~- ¥, wt — 


gray or blue paper 
up to date box, fy EF 
Per Dez. 
ET ae rrr. $1.65 
i BED WNED . 0 dcccececcessecccel 1.75 
 2Eee WET CUR ccccccccscocctet 1. 
No. 114) Links ca whe che cow baa e eae 1.75 
TD SED ERUEIND cccccccctoccscncs 2.00 
No. 116) Gent's WED. 2640000000008 215 


i For a variety of other — in bags 
aq Clocks, Jewelry, Silverware, Military Goods, 
Glass, ete., see our Silent Salesman, Catalogue 

Holiday Goods No. 46. This is our only sales- 
man and every live dealer that is interested f 
close buying should consult it before purchasing 
elsewhere. Write Now. 


302-304-306 W. Madisen St. 
CHICAGO, ILLINOIS 
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A Writer’s Views on Trade Accept- 
ances and the Retail Trade 





3y Suotto Daw,* in Hardware Age. 














T is one of the constant fal.ac‘es of finance 
I that financial ways and methods which 
have been found to work well in Europe 
must necessarily apply to this country, be- 
cause the longer experience of the Old 
World gives them sanction. The inherent 
weakness of this belief lies in its failing to 
take into account the natural differences, 
not only in the geography and physical 
characteristics of this country as compared 
with Europe, but likewise in the funda- 
mental difference in the habits, customs and 
traits of the two people. So the fact that 
trade acceptances are found to be useful 
and convenient abroad is not necessarily a 
good reason why they should be adopted in 
this country. As a matter of fact, they op- 
erate almost entirely in favor of the seller 
and not the buyer.: 

As regards the retailer, no one has yet 
been able to show where he received any 
benefit nor where he comes in, and because 
of some very obvious reasons. 

In that portion of our country west of 
the Alleghenies and south of the Ohio 
River line agriculture is the principal source 
of business welfare. In turn, the results of 
agriculture yields hang upon the weather, 
which is subject to violent contrasts, espe- 
cially as you go West and Southwest. There 
are years of plenty, when the clouds drop 
fatness, and lean years when heat and 
drouth practically destroy the growing 
crops. Consequently the retail dealer has 
to even things up by making his profits in 


the fat years, and by carrying his custom-. 


ers when crops fail of fruition. This in 
turn is passed up to the jobber, who adopts 
exactly the same policy. 

Now if trade acceptances prevailed gen- 
erally the retailer in lean years would find 
himself strictly up against it. He could col- 
lect nothing from his customers, * because 
they had raised nothing, and consequently 
had nothing to sell wherewith to obtain 
money. The acceptances which the dealer 
gave early in the spring, when crop pros- 
pects looked promising, might fall due when 
hot winds had burned up all vegetation as 
with the breath of a furnace. The accept- 
ances would be in the hands of a banker of 
whom the dealer had never heard, and who 
knew nothing about the dealer, and cared 
less. His sole business was to collect the 
money due on the acceptances, and this 
meant ruin to the dealer. The only chance 
the latter would have would be to appeal 
to the jobbers to whom he gave the ac- 
ceptances to come to his aid by making 
good the amounts themselves and thus 
carrying him in the old fashion, in which 
case the acceptance method would prove 
useless expense and work to all save the 
banker, he being the only one to get any 


el 

*Eprtor’s Nott.—This business writer finds 
something the matter with the trade acceptance 
Plan when it comes to the rural dealer. The 


opinions of readers of THe JeweEters’ Crrcurar 
are invited. 





profit out of the transaction. Theoretically, 
the banker should finance the retailer, and 
carry him when necessary, but as a matter 
of fact, in much of the country the dealer 
would never successfully get by many of his 
difficulties save for the ever-ready help of 
the jobber in emergencies. 


Poor Collections 


Again, a very large number of retailers 
are not good collectors, mostly because they 
are in close personal contact with their 
customers all the time, and do not wish to 
be too hard upon them, either from motives 
of policy, or else because the retailer lacks 
the necessary moral courage to demand his 
money when due. It is not a good state of 
affairs from a business point of view, but 
it exists very widely, and will take some 
time and education to remedy, and mean- 
while must be taken into account, which the 
trade acceptance would not do. 

Moreover, there are a great many dealers 
who do not keep books in the strict ac- 
counting sense of the word, and conse- 
quently do not keep any record of when 
their obligations fall due, and consequently 
are often ill prepared to meet them when 
demanded for immediate payment. Fre- 
quently they have no means of promptly 
raising money, although they may be ac- 
tually solvent. But to press payment is to 
place their affairs in serious jeopardy. 

A Federal Reserve Board official to whom 
I made these remarks replied: ‘But the 
dealer should have accurate records of 
when his obligations fall due, and be pre- 
pared instantly to meet them.” So he 
should, but he doesn’t, and he won’t, and 
that is all there is to it. 

Successful business dealings consist large- 
ly in dealing with human nature on a hu- 
man and sympathetic basis and not on some 
elaborate theory. The first thing is to 
deal with the situation as you find it, and 
then to endeavor to improve it as time and 
opportunity permit. The trade acceptance 
method seeks to coerce the dealer into ways 
which in no manner benefits him, and with- 
out due regard as to the conditions and 
problems which encompass him. 








Get Ready for Easter Business 

DY not wait until the last minute to get 

ready for Easter trade. Easter occurs 
late this year (April 20), but you need plenty 
of time to secure the right merchandise and 
to prepare your advertising copy for circu- 
lar letters, folders, booklets or newspaper. 
Remind your patrons that with their new 
Easter gowns a piece of jewelry of new 
design will be appropriate. New jewelry 


for the new gown might be made the key- 
note of the advertisement. 








See next week’s Storekeeping Department 
for answers to business inquiries. 
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Stationery in the Jewelry Store 


(Continued from page 113.) 








propitious time for the jeweler to go after 
the business the stationer and printer have 
so long enjoyed—but who have but indif- 
ferently fulfilled their functions to the cus- 
tomer. 

Another announcement that is often en- 
graved is that of a bereaved family ac- 
knowledging the expressions of sympathy 
of friends and relatives. These announce- 
ments, with mourning border, may be spe- 
cially engraved for the better class of cus- 
tomers, while engraved forms with a blank 
line for the name may be kept in stock for 
those who do not care to go to the ex- 
pense of getting a special plate made. 

Taken all in all, the jeweler will find the 
stationery department that is properly man- 
aged as a specialty is not only a probable 
source of increased profit from the sales 
of stationery and engraving, but that it will 
eventually prove of the greatest benefit to 
the business by making customers for other 
lines of merchandise the jeweler always 
carries in stock. 


A Source of Profit 








CLOCKS with luminous dials are accept- 

able to almost every one. The luminous 
dial watch has enjoyed a wonderful success 
and the public can also be educated to the 
great usefulness of the boudoir clock with 
the luminous dial. You can offer to illuminate 
the dials of your customers’ clocks and thus 
bring them in with the possibility of selling 
them something else at the same time or 
later on. This work of putting on the lumi- 
nous element need not be done by you 
yourself, but may be sent out to concerns 
which make a specialty of that operation. 
There is good profit in the undertaking. 
Why not send out a little circular letter 
calling special attention to the facilities 
which you have for illuminating the dials 
of house clocks. Advertise at the same 
time, of course, the luminous dial clocks 
which you carry. 





Just Reminders 





A KNOWLEDGE of figures has saved 

many a retailer much money. It takesa 
little time to know your costs, but you will 
be well repaid for the effort. Know the per- 
centage cost of your annual rental, figured 
on the gross sales, as well as your total cost 
of doing business. Do not fail to keep 
records indicating the amount of your sales 
in the various lines which you carry. If 
you carry many lines and have your store 
departmentized, the cost of doing business 
in each department should be figured. 

* * * 

The swing from war to peace is naturally 
more difficult than the swing from peace 
to war, because in the latter case the mar- 
ket was already made. There is every rea- 
son to be optimistic, however. Conditions 
warrant it and, as a Government official 
said some time ago, “We are just now in 
about midstream of the transition period.” 
The essentials carried by the jeweler, such 
as watches, silverware and apparel jewelry, 
can be advertised profitably and fittingly. 
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Practical Publicity for the Retailer. 





Written expressly for The Jewelers’ 


Circular by Robert Francis Nattan. 
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Small Dealers’ Big Business in January 
ETAIL business continues brisk, not- 
withstanding unsettled industrial con- 
ditions in many sections. A retailer in a 
small town recently told the writer that dur- 
ing the month of January he did a gross 
business of $5,000. His gross business in 
December was $17,500. This is given as an 
instance of what may be done and is worthy 
of thought, since these figures represent the 
sales of a retailer in a small town. 

This dealer, however, is an advertiser and 
gives close attention to merchandising. 
Good merchandising plus sensible advertis- 
ing, either through the newspaper, window 
displays, circular letter or otherwise, is a 
winning factor. 


Attractive Cards and Prices in the Window 


Unless your policy is a very dignified one, 
it will be found advisable to advertise your 
values in the show window by attractive 
cards and prices. Many men and women 
who see the price ticket in the window will 
enter to buy, whereas they wou!d not do so 
had not the price and the article both been 
there to appeal to them. 


Original Suggestions for Timely Window 
Advertising 


Special window displays are helpful. 
You might ‘show “A Watch Window,” 
“A Silver Window,” “A Cut Glass Win- 
dow,” “An Easter Gift Window,” “A 
Bridal Window,” and even “A Soldiers’ 
Home Week Window.” 

A big merchandising event could be made 
of the latter. One suggestion is to place 
in the window with timely wedding gift 
merchandising, a list of the boys who went 
abroad or who entered the service from 
your particular town. Also a number of 
trophies taken from abroad by returning 
heroes. These displays positively should be 
advertised in the newspaper or attention 
called to them through a well written circu- 
lar letter. 


The Advertising Copy 


A suggestion for a timely announcement 
is given in the third column. 

It is not necessary to mention in this 
announcement any merchandise whatever. 
The mention of merchandise in an an- 
nouncement of this kind would hardly mani- 
fest good taste. It is assumed, of course, 
that some organization really takes the 
initiative in celebrating a soldiers’ home 
week in honor of the boys’ return. Any 
live jeweler who is a member of the local 
Chamber of Commerce can start the ball 
rolling. You will be doing a good work 


and at the same time doing good advertis- 
ing and stimulating your sales. 

Jewelers “Over There’ Advertising 

Over Here 

A full page of a New York daily was 
devoted recently to foreign advertising. 
One announcement reproduced herewith is 
that of the Goldsmiths & Silversmiths 
Co., London. The announcement occupied 
a space of three and a half inches, four 
columns wide, and evinces much enterprise 
on the part of the London jewelers. The 
firm anticipates much travel overseas now 
that amicable adjustments are expected, 
and is making a dignified bid for American 
trade. 


A Tip from Paris Now Gayly Celebrating 

Paris is celebrating more gayly than ever, 
probably due to the reaction from the 
lugubrious days of war to the festive days 
of victory. Women are scintillating at the 
opera in tiara and other ornamental pieces 
of jewelry. The demand for large pieces 
of jewelry in Paris, including tiaras, has 
suddenly developed remarkably. The popu- 
lace evidently believes that it is time to 
come out of the sackcloth and ashes and to 
shine with all the luster possible. There is 
no puritanic preaching against jewelry in 
Paris. Here is an extract from an article 
published in the New York Times, Sunday, 
Feb. 9, by Gertrude Atherton: 


Of course this determination to 
enjoy life once more means a con- 
stant round of private entertain- 
ing, simple as it may be; but the 
opera, at least, is making a des- 
perate bid for some of the old 
external brilliancy. 
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With the resumption of commerce 4 socialcontact now 
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By APPOOTTMENT ae: TOM. THE KOKO 


THE GOLDSMITHS & SILVERSMITHS G 


HAVE THE HONOUR TO GREET THEIR VAST AMERICAN CLIENTELE WITH WHOM 
EY HAVE THROUGH RECENT DISTURBANCES BEEN TEMPORARILY ESTRANGED 
¢ 


WISH TO TAKE THIS OPPORTUNITY OF EXPRESSING THEIR CONGRATULATIONS ON THE RESUMT OPTHE 
WORLD CONFLICT AND CORDIALLY WELCOME A REVIVAL OF FORMER BUSINESS RELATIONS 
Trem Five Couecnion or 


PEARLS, GEM JEWELLERY, GOLD & SIDVER. PLATE ETC. 
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When the King of Italy arriveg 
in December a friend of mine was 
asked to the reception at the 
Italian Embassy on the following 
evening. That meant a tiara, and 
all her jewels had been sent south 
during the bombing and the 
Bertha-ing. She went to one of 
the jewelers in the Rue de la Paix 
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Soldiers’ 
Home Week 


‘ROM the trenches to the old 
fireside is a happy trip, and 
the boys deserve all the blessings 
which we can possibly shower 
upon them. When you are going 
to the old town reception to-night 
to see the returned heroes, take a 
look in our window and see the 
names of the 


‘‘Laddies Who Fought 
—and WON”’ 


E are all proud of them, and 
every man of them is wel- 
come to his own home sweet 
home. Some of the trophies 
which they brought back with 
them are to be seen in our win- 
dow. 
JOHN JONES & CoO. 





TO THE MANY AMERICANS WHO WILL SHORTLY BE VISITING GREAT BR 
WELCOME 
The following Enterprises desire to ee cordial greetings to their numerous Trans Atlantic Patrons 


and asked if he could lend her a 
tiara for the occasion. He threw 
up his hands in amazement. “But, 
Madame la Marquise, we have not 
made a tiara for years. There has 
been no demand.” 

She went to the Opera House 
to buy her season tickets, and 
happened to meet the manager. 

“No jewels, I suppose?” she 
asked. “It will still be de rigeur 
to be very simple.” 

He, too, threw up his hands, but 
in despair, in entreaty. “But, no, 
I beg of you, Madame la Mar- 
quise. Please wear all your 





grat hit x peaceful travel 


N & FRANCE 





WARING 4s» GILLOW 


ASSURE 
‘START & FACTORIES HAVE BEEN ENGAGED ON WAR WORK WE SHALL BE READY To SERVEYOU 


1S AT ALL TIMES OPEN FOR THE INSPECTION OF VISTTORS TO LONDON CONSTITUTE THE PRINCIPAL FEATURES IN WHICH WE SPECIALIZE 
BOLD sTRErT AVENUE des CHAMPS- D 
112 Reger it Street, London .W. rs LIVERPOOL =; QLAMPS-ELY BLES DEANSGATE | 
— +. 


—_ wy 


164-180. Oxrorp Street, WL 
/t EXTEND TO YOU, OUR ALUIES, CORDIAL GREPTINOS & DEPP APPRECIATION OF THE 
EAT INGING THE WORLD WAR TO A SUCCESSFUL 
HOPE THAT WHEN YOU VISIT OUR SHORES WE'SHALL HAVE 
OF SEEING YOu & WE. ‘THAT IN SPITE OF THE FACT THAT OUR 


DECORATION - FURNITURE ~- CARPETS 











HOW A LONDON FIRM RECENTLY ADVERTISED IN AN AMERICAN NEWSPAPER, 
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Retail Advertising Department 








—— . 
jewels. Ask your friends to do 
likewise. Let us have the most 


brilliant season ever known. The 
women of Berlin are simply gor- 
geous at the opera. Shall Paris, 
Paris, for centuries the Queen of 
Fashion, play second fiddle to the 
vulgar capital of the boche?” 

So all the women have sent 
south for their jewels. A tiara 


means far more in French society 
(where jewels are inherited and 
a sort of insignia) than can be 
appreciated by even the wealthy in 
a new country like the United 
States. 

“And there is no prospect of a 






Appropriate Gift Pieces 
of Fine Silverware 


That Are Entirely ‘Distinctive. 


|ALITY 








PRACTICAL OF cALL GIFTS. : 
ofS YOU WOULD LOGICALLY EX'PECT,-FEAGANS S22 CON. 
FINE cALL ER 
PRODUCTIONS OF OUR MOST FAMOUS SILVERSMITHS. 





Complete dinner services tm the early Candlesticke with candles and shades, 
“Georgian,” Adam” and other espe complete pairs te matey, from $10.06 
peltierns to $180.00 
“Gorham” Plymouth—Dinner, tea, and 
flatware pleces—the complete service to 
match 
Famous “he Meld” stiver, reproductions 
tohers, vases 
“ English sfiver, in heavy quad 
and ciner pieces copecially appropriate — Fupte plate ou copper ae. 
‘The sandwich traye-€s.s0 we i 
Bread trays—04.76. 





Berving traye—$6.00 up. 
Bread and butter plates—$12.00 to $30.00 
‘& dozen. 


oot, 

THESE SUGGESTIONS cARE INTENDED TO MERELY GIVE cAN IDEA 
OF THE VARIETY cAND SCOPE FOR SELECTION IN THE HUN 
DREDS OF UNCOMMON GIFT THINGS SHOWN IN FINE SILVER 


Feagans & Co. 


JEWELS, WATCHES, 
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After wearing for a year or so, you would 
have a hard job getting $10 for a new 
Easter gown for which you paid $100, but 
the value of diamonds goes steadily on. 
The possessor of diamonds, therefore, is 
-not worried by constantly depreciating 
value as she is with a new gown. There- 
fore, is it not sensible to put a moderate 
price in a new gown or hat and to invest 
generously in diamonds? These are ad- 
vertising suggestions to be worked up as 
you see fit. 

The argument may be worth passing 
along to the public. Use it in your news- 
paper advertising, booklets, folders or cir- 
cular letters. 


Display Service Medals 


To know what to put into the window is 
as important as the arrangement of the 























TWO GOOD SILVER ADS. 


return to mid-Victorian  sim- 
plicity ?” 

“With those new millionaires? 
Never!” 


I will only add here that my 
first friend, driving home through 
the Rue de la Paix, saw tiaras in 
every jeweler’s windows. Evi- 
dently the war millionairesses had 
put in their orders. 


It might be well to disseminate the 
news in this country. There are some 
Suggestions here for good newspaper 
advertising. 


Let America rejoice with Paris. An op- 
portune time for such rejoicing is right 
now. 


Spread the slogan, “Spruce up for 
Easter.” New gowns, new hats, new 
jewelry will all be the vogue. Eyes are 


always focused on an artistic piece of 
Jewelry of exclusive design, which fre- 
quently impresses more than the gown. 


Producers of moving pic- 
tures succeed largely by their knowledge of 


display itself. 


what will appeal to the public. The same 
principle applies in merchandising and 
window displays. Just at this time, service 
medals will hold the attention of passers-by. 
A suggestion is to display in the window, 
reproductions in color of the following, 
with the names printed under the repro- 
duction: 

A United States Distinguished Service 
Cross. 

A British Victoria Cross. 

A French Legion of Honor. 

A British Distinguished Service Order. 

A United States Distinguished Service 
Medal. 

A French Croix de Guerre. 


Advertised to Give away ‘Crisp 
Dollar Bills’’ 


The Mason Jewelry Co., Lehighton, Pa., 
conducted by F. A. Mason, recently pub- 
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lished an advertisement occupying a space 
of 5% inches, double column, in which it 
was announced that every tenth customer 
on a certain day who entered the store, 
would be presented with a crisp one dollar 
bill. To the 50th and 100th customer, a 
piece of jewelry, silver or cut glass was 
presented. The plan was adopted on the 
occasion of the firm’s third anniversary. The 


Easter and 
Easter Gifts 


EASTER, rich in beneficent customa from e im- 
memorial, is the great festival that, like mas, 
calls for an outpouring of gifts in token of goodwill 
aud kindly remembrance. 





From the ancient deys when the Easter Egg 
symbolised so much, right on throngh the ages— 
with many changes in form, but with no change in 
gracious significance, Easter Gift giving is still a 
custom beloved in many lands. 


THE CHOICEST EASTER GIFTS OF THE PRESENT 
DAY ARE THE BEAUTIFUL TRIFLES DISPLAYED 
IN THE JEWELLERS’ WINDOWS—ARTICLES SUG. 
GESTIVE OF RARE SENTIMENT — ORNAMENTS 
OF QUALITY, DURABILITY, AND ELEGANCE. 


THE JEWELLERY GIFT WILL SATISFY EVERY 
DEMAND. 


Those in the foremost rank are:— 

The BRACELET WATCH—firmly established as the 
favorite timepiece—of proved utility, and rich in 
variety of design. 

PENDANTS—dainty for day or evening wear. 


BANGLES, plain or gem-set—every style to auit 
every taste. 


BROOCHES — the most indispenmble article of 


jewellery, a dainty adornment, and an always- 
acceptable gift. 


“Jewellery the Easter Gift” 














AN EASTER APPEAL FOR BUSINESS 


advertiser said “even if you do not wish 
to purchase anything, come in and wish 
us many happy returns of the day.” . 

Mr. Mason announces that his business 
in 1919 so far, is 50 per cent. ahead of last 
year. 





A Washington’s Birthday Hint 





[|F I were a jeweler— 

I would gather all the lines I handled 
that were Colonial in design, or that are 
related to the Colonial design, and make ‘a 
display of these goods in my window 
for Washington’s Birthday. 

With these lines I would show any 
antiques of acknowledged Colonial design 
that I could secure from friends and cus- 
tomers. 

I would use ancient prints and samplers 
and other relics of our early days as 
decorations to the window. 

In the center of the window I would 
place a bust of Washington, crowned with 
a laurel leaf wreath. Beside it I would 
place a card upon which the following 





(Continued on page 123.) 








Silas says: “A Business needs advertising as a man needs sustenance.” 
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URFACE beauty NEVER 
stood a long service strain. Wads- 
worth Watch Case Quality has 

borne and WON on a generation's 


service test. 


Built on fundamentals of unvarying 
worth, goodness and dependability, not 
once has it failed or weakened. Sturdily 
RIGHT at the start, faultlessly FINE 
in the finish, the Wadsworth Watch 
Case—the Case of Endurance—has 
valiantly won its spurs as 





“The Accepted 
Quality Setting 
for the 
movements 


Worthwhile.” 


~ Wadsworth Watch Case Co. 
se FACTORY: DAYTON , KENTUCKY 


NEW YORE CHICAGO 
Columbus Bldg. 















































American Clocks in the Far East 
50 Years Ago 








Recent Exports Light—Early Attempts to Sell Yankee Clocks in England 
—Achievements of a Pioneer Clock Maker 














Some Early Recollections 
F that interesting old clockmaker, 
I Chauncy Jerome, who wrote a history of 
the American clock business, 50 years ago, 
could visit a modern watch or clock fac- 
tory and observe not only the machinery 
but the high production power, the well or- 
ganized factory system, the systematic di- 
vision of labor, etc., he would indeed have 
many reasons for surprise and wonder. 

Jerome was born in Canaan, Litchfield 
county, Conn., six years before the death 
_of Washington, and, 50 years ago, when 
he published his interesting data, was 67 
years old. In his preface at the time he 
wrote: “I am the oldest man living who 
has had much to do with clock making and 
am justly able to give this history. Today 
my name is seen on many of these useful 
atticles in every part of the civilized coun- 
try, the result of early ambition and endur- 
ing perseverance. * * * It is enough 
for the American people to know that this 
country supplies the entire world with time 
pieces and that no other country can com- 

pete with ours in their manufacture.” 


American Clocks in the Trenches 

This is interesting in view of a recent 
statement published during the war that 
many of the boys in the trenches were 
awakened by the home-like tingling of an 
American alarm clock. If American clocks 
were popular in Jerome’s time, one can 
teadily realize how much more popular 
they are now. 


America’s Tremendous Output 
As long as 10 years ago it was estimated 
that Connecticut alone turned out ten mil- 
lion clocks and watches every year. When 
clock makers began to invent machinery for 
making clocks it was discovered that with 
certain alterations and additions this ma- 
thinery could be used for other purposes 
and one manufacturing industry after an- 
soon started. Today we find watch 
Manufacturers also making speedometers 
and numerous other devices. 


A Pioneer’s Reminiscences 

But going back to the pioneer clock man, 
Jerome, when a young man, learned his 
trade with Ely Terry, who sold out, by the 
way to Seth Thomas. Describing his early 
struggles Jerome writes as follows: 

“I worked along in a small way until the 
year 1821, when I sold my house and lot 
which I had almost worshipped, to Terry. 
It was worth $600. He paid me 100 wood 
clocks movements with dials, tablets, glass 
and weights.” 

From the humble business started by Je- 
rome sprang the New Haven Clock Co. 
What Jerome thought of New Haven 50 
years ago is expressed in his quaint little 
volume. , 

“New Haven,” he wrote, “is today a city 
of more than 40,000 inhabitants, remarkable 
as the New Englanders generally are, for 
their ingenuity, industry, shrewd, practical, 
good sense and their large aggregate worth, 
and with 40,000 such people, it is not 
strange that New Haven is now growing 
like a city in the west. It is a place of large 
manufacturing interests, persevering genius 
and enterprise of these people having made 
New Haven, in a variety of ways, promi- 
nent in industrial pursuits. Mr. Whitney, 
the inventor of the cotton gin, Mr. Good- 
year of India rubber fame, and many other 
good and great men, who by their ingenu- 
ity and perseverance, have added means 
to the wealth of mankind, were citizens of 
New Haven. Nearly every kind of a man- 
ufactured article known on the market can 
here be found and bought direct from the 
manufacturer, such as carriages and all 
kinds of carriage goods, fire arms, shirts, 
furniture, clothing, shoes, hardware, iron 
castings, daguerreotype cases, machinery, 
plated goods, etc.” 

If Jerome knew of the extensive expor- 
tation of automobiles to foreign countries, 
he would be interested in what he wrote 
50 years ago, when he said: 

“T believe the day is not far distant when 
they will be exporting carriages to Europe 





in large quantities, and the present pros- 
pect seems far more favorable for them 
than it did for me when I first introduced 
my cargo of clocks into England.” 


Getting After Foreign Trade 50 Years Ago 

Jerome was no sluggard in getting after 
foreign business, even in those early days, 
and he had great faith in his product, as 
evidenced by the following: 

“T have been told that there is nothing 
in the Eastern world that attracts the at- 
tention of the irhabitants like a Yankee 
clock. It has this moment come into my 
mind how several years ago I gave a dozem 
brass clocks to a missionary in Jerusalem. 
They were shipped from London to Alex- 
andria in Egypt, and from there to Joppa 
and thence about 40 miles on the backs of 
camels to Jerusalem, where they arrived. 
safe, to the great joy of the missionary and 
others interested, and attracted a great deal: 
of attention and admiration. J also sent 
my clocks to China, and two men to intro-- 
duce them, more than 20 years ago.” 

Of late years the expurts of clocks and! 
watches into China and Japan have not 
been large. Here are some figures supplied 
by the statistician of the National City 
Bank of New York: 


Clocks exported from the United States to 


China during: 
1) a aes $8,507 TOT 6 kcalsvane $11,167 
3 ee 6,50 Soe 17,578 
tg ee ae 10,155 Ss RE 26,957 
pL Seer ere 14,81 

Watches exported from the United States to 
China during: 
eee $1,133 | Se a $539 
POOR ciidan woes 444 WOE Ri< <a'kp teas 1,417 
gt Sere 471 SSEP H%-4 4.0 Kets og 16,998 
EOED io ccd vee ke 384 


Clocks exported from the United States into 
Japan during: 
19 


| $49,156 BOTS ica the ads $12,282 
Rea incase 6.2002 WR bask be 12,122 
a) Se ee 16,884 Ral ¥0:0 cemeaee 31,900 
WRI bic. keen wee 12,494 

Watches exported from the United States into 
Japan during: 
1 rae $8,480 Wea pe0's ca $2,469 
ho Cees 9,30 i SEA 265 
Oe Pees 10,037 pt Pe Se A 842 
SR ie alu 8,292 


The small amounts are attributable to the 
fact that the Chinese and Japanese are 
clever imitators and readily copy the im- 
ported article. 

When Jerome as a boy asked a friend to 
get him an apprenticeship with Terry, the 
latter was making about 200 clocks a year, 
which was considered very great. Jerome’s 
guardian told him that there were so many 
clocks then being made that the country 
would soon be flooded with them, and that 
business would be worthless within two or 
three years. It was hard for this advisor 
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They’re Worth 
Writing for 


—the one because it gives you, in an hour’s read- 
ing, the knowledge of files and their uses we 
have gained in fifty years of progressive file 
making—the other because it lists 6000 kinds of 
files—a best file for every purpose. 


Nicholson 
Swiss Files 


—supreme for Jewelers’ uses. 
Their smooth cutting teeth have 
a tempered keenness that makes 
for file economy and for both 
refinement and volume of bench 
production. 


Below is the trade mark by 
which the skilled jewelry work- 
ers of three generations have 
known their first and only 
choice in Swiss Files. 




















» TRADE 
é SN . Zz a 
IX: EP —_ 
MARK - 








Nicholson 
File Co. 


Providence, R. I., U. S. A. 
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Wis Interested in the 


3 MODERN Marvelited Watch 


I 
1 


Ps 


Why not? What possible argument is 
there in favor of the watch or clock that 
can be seen only in the light? Simply 
the matter of price. 


And now our methods of applying 
Marvelite have so reduced the cost that 
everyone can afford it. 





‘ Quicker Sales 


Marvelite | Larger Sales 
means— | Greater Profits 
| Satisfied Customers 


















Marvelite is of maximum luminosity 
and lasts for many years. It is made 
with Radium from our own mines in 


Colorado. 








Booklet ‘‘J’’ will tell you all about it. 






repentee 


Cold Light Mfg. Company 


New York 


ot Raper 


50 Union Square 


nanan = S - 

















February 19, 1919. 


to realize that Jerome himself would be 
making 200,000 metal clocks in a single year 
even in his day when machinery and eff- 
cient methods were so undeveloped com- 
pared with those of the present time. 


Difficulty of Introducing American Clocks 

into England 

When we recall the extensive exporta- 
tions to England, during the past several 
years the old clockmaker's description of 
his difficulty in getting a foothold in that 
country will be interesting : 

“T determined to make a venture of send- 
ing a consignment of brass clocks to old 
England. I made a bargain with E. Peck, 
a talented young man of Bristol, to take 
them out and sent my son with him. All 
of the first cargo consisted of O. G. one-day 
brass clocks. As soon as it was known by 
neighboring clockmakers, they laughed at 
me and ridiculed the idea of sending clocks 
to England, where labor was so cheap. 
They said they would never interfere with 
Jerome in any visionary project,+but no 
sooner had I got them well introduced, 
after spending thousands of dollars to ef- 
fect it, then they all forgot what they had 
said about my folly and one after another 
sent over goods to compete with me. * * * 

“Wooden clocks could never have been 
exported to Europe from this country for 
many reasons. They would have been 
laughed at and looked upon with suspicion 
as coming from the wooden nutmeg coun- 
try. They could not endure the long voy- 
age across the water without swelling and 
thus they would be rendered useless as 
timekeepers. Experience has taught us this, 
as many wooden clocks on a passage to 
the Southern market had been rendered 
unfit for use for this reason. 

“Metal clocks can be sent anywhere with- 
out injury. Millions have been sent to Eu- 
rope, South America, Palestine and, in 
fact, to every part of the world * * * 

“It was a long and tedious undertaking 
to introduce my first cargo into England. 
Mr. Peck and my son wrote me a great 
many times the first year that they could 
never be sold there, the prejudice against 
American manufacturers being so great 
that the people would not buy the clocks. 
Although very much discouraged, J] kept 
writing them to ‘stick to it... They were 


once turned out of a store in London and 
threatened 


if they offered their Yankee 
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clocks to the English people, who believed 
‘they were good for nothing or could not 
be offered so cheap.’ 

“The clocks were finally introduced. The 
young men persuaded a merchant to take 
two into his store for sale. He reluctantly 
gave his consent, saying he did not believe 
they would run at all. They set the two 
running and set the price on them. On 
calling the next day to see how they were 
getting along and see what the London 
merchant thought of them, they were sur- 
prised to find them both gone. The mer- 
chant said he did not think that any one 
would ever buy them, but told the two 
young men they might bring in four more. 
‘I will see,’ he said, ‘if I can sell any more 
of your Yankee clocks,’ 

“They carried the four clocks in and 
calling the next day found them all gone. 
The merchant told them to bring in one 
dozen more. These went in a short time 
and not long after this the same merchant 
bought 200 at once, and other merchants 
began to think they could make some money 
on these Yankee clocks and thus the busi- 
ness began to improve very rapidly.” 

After Jerome formed a joint stock com- 
pany in New Haven in 1850, he claims to 
have sold $150,000 worth of clocks in Eng- 
land at a profit of $20,000. 

When Barnum Left the Clock Business 

It may not be generally known that P. 
T. Barnum was finally admitted into the 
company and to him, Jerome attributes 
many of his own personal misfortunes in 
rather caustic style. Here is how the New 
York Daily Tribune of March 24, 1860, an- 
nounced Barnum’s re-entrance into the 
show business. 


THE GREAT SHOW MAN 


P. T. Barnum, the great American 
show man, as he loves to hear himself 
called, who furnished so much amuse- 
ment for a quarter of a dollar, has 
disposed of the last of those villain- 
ous clock notes, re-established his 
credit on a cash basis and once more 
comes forward for public amusen.ent at 
the American Museum. To-day, be- 
tween the acts of the play, Mr. Bar- 
num will appear upon the stage in his 
own costly character of the Yankee 
Clock Maker, for which he quvalified 
himself with the most reckless disre 
gard of expense and will give a briet 
history of his adventures as a clock 
maker, showing how the clock ran 
down and how it was wound up. Of 
course, Mr. Barnum’s benefit will be a 
bumper. Next week the Museum will 
be closed for renovation and repairs. 
and the week after it will re-open 
under the popular P. T. B. once more. 


TESTING WATCHES AT THE BUREAU OF STANDARDS, WASHINGTON, D..C. 
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Does That Gold Watch of Yours Keep 
Good Time? 





G00D watches are expensive, but ex- 

pensive watches are not always good. 
Let us suppose that, in buying a watch, 
you are not afraid of depleting your pocket- 
book, but feel some anxiety lest you may 
not get your money’s worth in the shape 
of accurate time-keeping. This is where a 
paternal government steps in. You need 
only demand a Bureau of Standards cer- 
tificate, and if the dealer can produce this 
document you may rest assured. that you 
are getting an exccllent timepiece. 

The tests at the Bureau of Standards, in 
Washington, are made four times a year, 
beginning on the second Tuesday in Janu- 
ary, April, August and October. The more 
elaborate tests, known as Class A, require 
fifty-four days, while the simpler tests, 
known as Class B, require forty days. It 
is perhaps significant of the severity of 
these tests that not more than twenty or 
thirty watches are sent to the Bureau for 
testing each quarter. 

In the watch-testing room at this estab- 
lishment the most conspicuous piece of 
furniture is an immense oak cabinet with 
a glass door. The cabinet is air-tight, and 
its temperature is kept uniform. 

Watches are tested for position, isochro- 
nism (uniformity of rate in time-keeping), 
and temperature. Readings are made with 
a small telescope through the glass door 
of the cabinet. 

Sighting each watch in its turn, the ex- 
pert taps a telegraph-key as the second 
hand reaches the fifty-eighth, sixtieth and 
second mark on the dial. Each tap is regis- 
tered on the sheet of a chronograph 
(recording clock), and this instrument is 
also made to register seconds by an elec- 
trical contact in a standard clock, regulated 
daily by the time signals of the Naval Ob- 
servatory. Subsequent examination of the 
chronograph sheet shows the error of each 
watch, at the time of reading, within a 
tenth of a second. 

In Class A the watches are tested in five 
positions: vertical with stem upright, turned 
to the right, and turned to the left, and 
horizontal with dial up and dial down. In 
Class B the right and left vertical positions 
are omitted. The readings are made once 
a day. 
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MADE IN GOLD, SILVER AND BRONZE 


“EITHER ENAMELED 





OR UNENAMELED” 





HERPERS BROS. 


NEWARK, N. J. 


N. Y. CITY BRANCH, 35 MAIDEN LANE 


ESTABLISHED 1865 
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Annual Clean-Up Time 
Will Soon Be Here 





Send Your Sweeps to Us and Profit by Our 
Years of Experience 





Our Ability to Serve You 


With a modern plant—thorough laboratory control 
—and a ready market for materials refined—are 
factors which merit your consideration when 
disposing of your sweeps. 


Our responsibility and reputation for 
fair dealings are your guarantee of 
satisfaction. 


Write today for shipping tags 


AMERICAN PLATINUM WORKS 


225 Railroad Ave. 
NEWARK, N. J. 


N. Y. Office: CHAS. ENGELHARD, 30 Church ‘St. 
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John E. Tweedy, of Cheever-Tweedy & 
. jg a candidate for Park Commissioner 
on the Republican ticket. 

A social and dance was held last Tues- 
day evening in Red Men’s Hall under the 
auspices of the J. F. Sturdy Sons Co. Re- 
lief Association. 

E. O. Dexter has been awarded the con- 
tract for the addition to the James E. Blake 
Co.’s factory. The addition is on the south 
side and will allow extra space for the 
working part of the plant. 

The local men in the 55th Artillery Regi- 
ment which returned home last Sunday 
afternoon were given a rousing-reception by 
the citizens. Joseph Finberg officiated as 
the presiding officer at the reception. 

The local office of the U. S. Employment 
Bureau is finding many positions for re- 
turned soldiers and sailors. Many appli- 
cants are jewelry workers and while it is 
dificult to place the men in the positions 
they are best equipped for they are being 
urged to take places on presses, etc., until 
they can get jobs at their own trade. 

The following manufacturers were 
speakers at the factory meetings held on 
Wednesday of last week in honor of Amer- 
icanization Day: Charles Keeler, Joseph 
Finberg, Harold Howe, John Sykes, Wil- 
liam L. King and J. L. Sweet. All the 
workmen who are not American citizens 
were urged to make application for papers 
immediately. 

Attempts to reorganize the Attleboro 
local of the International Jewelry Work- 
ers’ Union is not meeting with the success 
that Secretary Goldstein, of New York, 
anticipated. At a mass meeting held last 
week only about a dozen men signified their 
desire to reorganize and it is said some 
of these were from North Attleboro. This 
week it was announced that 22 men had 
been reinstated and that an organization 
would soon be perfected. 
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Edgar Marshall, superintendent of C. 
Ray Randall & Co. for the past eight years, 
resigned last week. He was presented with 
a gold Elks’ charm by the employees. 

After some difficulty, Frank P. Kennedy, 
of the Bugbee & Niles Co., has been able 
to secure passports in Europe for his return 
to this country and he expects to sail in 
a few weeks. 

The large factory of the Mason Box 
Co., was threatened by fire last Thursday 
afternoon when the woods in -that vicinity 
caught fire. The entire fire department was 
called out and kept the blaze from catching 
the buildings. 

Frank Baker, W. H. Bell, Fred Gorton 
and Percy Ball have been named on the 
honor medal committee to welcome the re- 
turned soldiers and sailors on July 4th. It 
is planned to give every North Attleboro 
boy who was in the service a medal. 

Local manufacturers were highly pleased 
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with the showing made by North Attleboro 
in the output of jewelry in 1917 as pub- 
lished in the anniversary number of Tue 
JeweELers’ CircCULAR and predict that when 
the figures for 1918 are available they will 
show even a greater again. It will be re- 
membered that it was in November and De- 
cember of 1917 that the strike occurred in 
North Attleboro and this had the effect of 
keeping down the value of product manu- 
factured. 








American Jewelry Trade to Invade Europe 


American jewelers generally will be in- 
terested in the present invasion of Europe 
on behalf of the jewelry trade of this 
country. Among those in the forefront of the 
battle line will be Stanley Loeb, son of -Will- 
iam Loeb, of William Loeb & Co., Provi- 
dence, who will leave for Paris shortly for 
the purpose of laying the foundation for the 
introduction of American jewelry into Eu- 
rope generally, but particularly England, 
France and Italy. 

Beside representing the house of Will- 
iam Loeb & Co., he will also represent the 
Taunton Pearl Works, Taunton, Mass., in- 
troducing for them a general line of cheap 
and medium-priced men’s jewelry; Bliss 
Bros. Co., Attleboro, Mass., lockets, knives, 
religious jewelry, gold-plated cuff links and 
men’s patented belt buckles; B. & G. Manu- 
facturing Co., Providence, bracelets and 
hoop earrings; Young Bros., Providence, 
jewelry boxes and display cases; Sterling 
Silver Manufacturing Co., Providence, sil- 
ver flat and hollowware; A. & Z. Chain 
Co., Providence, gold shell chains and fobs. 

Mr. Loeb has already arranged to open 
an office in Paris at 103 Rue Lafayette, 
where he expects to make a display that 
will do credit to the American jewelry 
trade. After establishing his line here he 
will go to London, in which city he is al- 
ready arranging to open an office, the lo- 
cation of which is not yet settled. After 
the London office is established he will 
make a tour of Italy but whether an Italian 
office will be opened or not is a question 
to be determined after the results of this 
tour are considered. 








A Washington’s Birthday Hint 


(Continued from page 117.) 











wording was neatly engraved or printed: 

“In this window are articles and designs 
that Washington knew and admired.” 

If I could gather enough antiques to 
make a decent display within the store I 
would devote one room or part of the store 
to a Colonial Display and advertise the 
showing, inviting all who were interested 
to call and view it. I would have neat 
cards on the articles loaned by friends giv- 
ing the history and owner’s name. At the 
same time I would display articles in the 
chaste Colonial design and make compari- 
sons between them and the antiques when- 
ever possible—to the advantage of the 
more modern production. This may be in 
quality, in finish and even in the perfection 
of the design. 

No more fitting memorial of the birthday 
of the Father of his Country could be pre- 
sented than this. 
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More Masked Jewelry Travelers in 
San Francisco 

Another photo of a trio of jewelry 
salesmen in San Francisco has just come 
from that city, and, as did the one pub- 
lished in the last issue of THe JEWELERS’ 
CIRCULAR, indicates how our _ representa- 
tives had to be muzzled and masked dur- 
ing the influenza epidemic at the Golden 
Gate. The present photograph shows 
Bert Tourtellot, of the Waite Thresher 
Co.; Dan Child, of the Payton & Kelley 




















TRIO OF JEWELERS WITH “FLU” MASKS 


Co., and Lou Finch, of the Shiman Miller 
Mfg. Co., as they appeared wearing their 
influenza masks. 

As Mr. Tourtellot explained, they did 
not wear them for fun, nor to make them 
look pretty, but to escape the sentence 
of 30 days in jail which was meted out 
as a punishment to anyone who appeared 
unmasked in the public streets. 








Death of Adelbert T. Teague 
Boston, Mass., Feb. 14.—Adelbert T. 
Teague, for many years associated with A. 
Stowell & Co., 24 Winter St., died last Sat- 
urday of influenza followed by bronchial 
pneumonia and inflammation of the heart. 
He was born in Franconia, N. H., the 


- great grandson of Richard Beacham, foun- 


der of Ossipee, N. H. Shortly after his 
graduation from Dow Academy, he began 
his business career with the George Corbett 
Co., jewelers of Worcester. For more than 
15 years he was associated with A. Stowell 
& Co. At the time of his death he was 
with the firm of Link & Angell of New- 
ark, N. J. 

In 1897 he married Miss Georgia M. Rich 
of Worcester, who died a year ago. Ten 
years ago Mr. Teague purchased “West 
View Lodge,” an estate of 200 acres in 
Mount Sunapee, N. H., as a year-round 
residence, in order to be near his invalid 
mother. Much of his time away from busi- 
ness was spent in the general improvement 
of the town. Besides his father and 
mother, he leaves a brother, Neal G. 
Teague, who is now with the American Ex- 
peditionary Forces in France, and a sister, 
Mrs. Frances G. Barnum of Beacon St, 
Boston. 
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The Best Watch Glass 
Ever Made 








PRICE LIST 3 Gross 

Per Doz. Per Gross Per Gross 

K.K. GENEVAS—Hunting ....$0.60 $6.00 $5.40 
K.K. MICONCAVES—Open face .60 6.00 5.40 
mn face... 1.20 13.00 12.70 


K-K. LENTILLES—Ope 
KK. NEW EMPIRES—Open face 90 9.50 8.55 
Ail of the Above Prices Subject to a Cash Discount of 6% 


VAN & VAN 


Importers of K.K. Watch Glasses 
3146-48 State St. CHICAGO, ILL. 
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Rudolphi Bros. & Co, 


Manufacturers 


ae nd 


Full line of 


Die Sinkers’ and 
Silversmiths’ 
Riffle Files 
Needle Files 
Escapement Files 


Fine Reamers 
Lens Files 
Engravers’ Tools 
Jewelers’ Tools 
Scrapers 

Dental Specialties Burnishers, Etc. 


194 South 8th Street 
Brooklyn, N. Y. 

















HANDYLITE 


RADIUM DIAL 
ALARM CLOCK 


Guaranteed 


Jan. Six-inch 
We invite fj yA Clock 
compar- : heavily 
ison ie. nickeled, 
ofourclock #uae large 
with any | | im, back bell 
radium = J i; AND the 
dial clock ¥ best ra- 
made, J dium dial 
regardless a LO on the 


of price. a i - market. 


Your Jobber Has Them 
The BARTLETT MANUFACTURING CO. 


332 Broadway, New York, N. Y. 














1 DAY-WATCHES-8 DAY 


OUR ASSORTMENT OF CASES IS VARIED 
LEATHER, METAL, SILVER 


PLAIN—DIALS—RADIUM 


Concord WatcH Co. 


15 Maiden Lane New York 

















Mr. Jeweler 


are you getting your share of our large business? 
Every Store, Factory, Office and School in your 
city are in need of a clock that requires no atten- 
tion whatever, not even WINDING. Think of 
it, an absolute, accurate, dependable, KEYLESS, 
ELECTRIC SELF-WINDING CLOCK, at a 
reasonable price. Write for descriptive matter. 


SOHM ELECTRIC CO. 


143-149 W. Austin Ave. CHICAGO, ILL. 
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If You Want TOP Prices Send 


Us Your Sweeps 


SWEEP SMELTERS. 
| BIRMINGHAM, ENG. 








O. Bernstein 


(2 Expert 
Watchmakers 


guarantee you 
Prompt Service—Quality 
American, Swiss and all Kinds 
of complicated Watches 
repaired 
You Can Promise Your 
Customers Service 
If you send your watches to 


BernSteinWatch Co. 


Watchmakers to the Trade 


Kemer Bia. GHICAGO 


N. Stein 


Established 1862 


JOHN AUSTIN & SON 


Gold and Silver 
Refiners, Assayers and Smelters 
74-76 CLIFFORD STREET PROVIDENCE, R. I. 








Can You Cet Better Prices Than These for Your 


4 Kt....16c. per dwt. OLD GOLD and SILVER ? 


6 Kt....24c. per dwt. 
R eee per pny 
+++ -40c. per dwt. We have been serving our customers satisfactorily for over 61 years. 
12 Kt....48c. per dwt. We pay special attention to mail and express orders; we pay the 
bullion assay price for same, and solicit a trial order. Ore assays a 
specialty. eturns on express orders will be made within 24 hours. 
Our reputation is our strongest guarantee. 


A. C. SONTHALL, °°42" Sirsa SE Wis sa 
Assayer, Smeiter and Refiner Successor to L. DURR & BROS. 


14 Kt... .56c. dwt. 
16 Kt... .64c. bod dwt. 
18 Kt....72c. per dwt. 
20 Kt....80c. per dwt. 
22 Kt....83c. per dwt. 
24 Kt...$1.00 per dwt. 








Crucibles and Fluxes 


for Sweep Smelters and Refiners 
J. & H. BERGE 25 de" St 








W. H. Swenarton 
£x-Examiner ZH. #. Patent Office) 
Counsel in Patent Causre 
2 Rector Street, New York 
Patents Trade-Marks 


Established 1850 
And Owners of Former Model 


Attention, Jewelers Howard Watches 


For cleaning and repairing of all kinds and the furnishing of genuine material 
for such watches, please telephone to, call at, or send to our nearest office. 


E, HOWARD CLOCK COMPANY BOSTON, NEW YORK and 




















CHICAGO PPoibovese ier 
Trade-Marks of the Jewelry and Kindred Trades 








GOLD SOLDERS 
IN ALL 
COLORS AND KARATS 


IN 
fs ANY HARDNESS 


NATIONAL SMELTING & 


PLATINUM 


The Jewelers’ Circular Bab. Co., 11 John St., New Yonk 
PLATINUM SOLDERS 
THAT 


“e GIVE SATISFACTION 


REFINING CORP., 92 John Street, New York 











ESTABLISHED 49866 


L. LE LONG & BRO 3 oe ates SMELTERS 


S. W. Corner Halsey, Marshall and Nevada Streets, NEWARK, N. J. 


GOLD AND SILVER REFINERS 


SMELTING 


Gold and Silver Bullion FOR THE TRADE 




















126 


THE JEWELERS’ CIRCULAR February 19, 1919, 











Dust Collector %2\¢8 [| 


a Complete Self-Contained Outfit ond eter Mo 


With Powerful Suction at Each Hood— your supply 






i | 
4 weet. 
oS Your 
a 
i ee 


Gold 
Back 
From 
The 
Dust 


LEIMAN BROS. 


62 John Street, NEW YORK 











——uliee ACCURACY == ———— 


GEORGE M. BAKER / 
4, “ 


GOLD, SILVER AND PLATINUM REFINERS (es) 
e) 91 Page St,, Providence, R. L & 
% Our Modern Methods a 
ar Greatest & 
Results ae 


30 Years’ af 
ae Me) 





BLACK SHIELD = 


are sure to please; give them 
a trial! 

Black Shield Mainsprings 
Black Shield Watch Glasses 
Black Shield Oils 





Tools, Materials, Supplies of all kinds. Select them 
from our supplement—sent free to the legitimate trade. 
If you have not received one, write for it. 


SWARTCHILD & COMPANY 


World’s Largest Jewelers’ Supply House « 
29 E. Madison Street CHICAGO, ILLINOIS 








cas 











Jewelers’ Saws. 


Made in U. S. A. 
“Equal to the best ever imported” 


Size 8/0 6/0 4/0 2/0 1 2 4 6 
Price $3.50, $2.90, $2.50, $2.50, $2.50, $2.50, $2.40, $2.40 gross NET 


We guarantee quality and will replace any if found 
unsatisfactory. 
JEWELERS’ TOOLS AND SUPPLIES 


WORTHINGTON & RAYMOND, INC. 
71-73 MURRAY ST., 
NEW YORK 











NYES OIL 


for 50 years the Standard Lubricant 
for Watches and Clocks 


Buy of Your Jobber 














Try Us in 1919 


Sguare Deal, Prompt and 
Careful Service 


‘A. Robinson & Son “Sys An 
149 CANAL STREET NEW YORK 











J J ASSAYER AND EXPERT 
- JACOVES CVrcarinum reriner 


41-43 Maiden Lane NEW YORK 





SEND ME YOUR SWEEPS 


I will give you careful and prompt service 


Tel. John 3052 


























Manipulation of Steel in Watch Work 


' By JOHN J. BOWMAN 
Reduced Price, 50 cents, Postpaid | 
rk 




















Jewelers’ Circular Publishing Co. 11 John Street, New Yo 
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George J. Lederer, of this city, has been 
granted a patent on a watch face protector. 
William Loeb, of Wm. Loeb & Co., has 

gone to Cuba for several weeks’ recreation 

ie. and Mrs. Walter B. Frost left last 

Tuesday for the south to spend the next 

month or more at St. Augustine, Fla. 

Lieut. Art Hadley, of the Hadley Co., 
has returned from service in Europe, 
where he went as a commissioned officer 
of the English army. 

Horace M. Peck, secretary-treasurer of 
the Manufacturing Jewelers’ Board of 
Trade, is in Chicago in connection with 
business of the western office. 

The business of the Blanchard, Young & 
Co., 28 Pine St., is conducted by Alfred 
Ainsworth and Edward C. Wilde, according 
to their statement filed at the city clerk’s 
office. 

At the annual meeting of the stockholders 
of the Title Guarantee Co. of Rhode Island, 
held Monday, Feb. 10, among the directors 
elected were Herbert J. Wells and Frank 
W. Matteson. 

The Lassner Co., importer of pearls and 
precious and semi-precious stones, of New 
York, has opened a Providence office at the 
Rhode Island Safe Deposit Co., with Arthur 
Lesser in charge. 

Frederick A. Ballou, vt B. A. Ballou & 
Co., Inc., was elected a director for a term 
of four years, ending February, 1923, at the 
annual meeting of the stockholders of the 
Rhode Island Insurance Co., held last 
Tuesday. 

Cedar St. Pierre, of the British-American 
Machine Chain Co., has purchased of the 
estate of the late George G. Wheeler, his 
interests in Wheeler & Chadbourne and has 
been, elected president and secretary of that 
corporation. 

Harry W. Coggshall, Edmund W. Wilson, 
Robert M. Pollard, Jr., and Owen J. Will- 
iams have filed a statement with the city 
clerk's office at Pawtucket that they are the 
owners of the Victory Novelty Co., 21 
Bailey St., that city. 

Clarence L. Watson, of the Watson Co., 
Attleboro, and Henry D. Sharpe, of the 
Brown & Sharpe Mfg. Co. of this city, were 
among the directors elected at the annual 
meeting of the stockholders of the Provi- 
dence Telephone Co., on Thursday. 

The case of the Providence Paper Co. 
against the Willemin Mfg. Co. was heard 
in the civil session of the Sixth District 
Court on Thursday before Judge Rueckert. 
This is a suit for a balance alleged to be due 
on book account and decision was given for 
the plaintiff for $87.64 and costs. 

The Automatic Gold Chain Co. is pre- 
paring to increase the size of its plant by 
the addition of upwards of 9,000 square 
feet of floor space. The company has se- 
cured the new two-story building that is 
to be erected on the site of an old barn 
on Elbow St. between the two J. C. Doran 
Co.’s buildings on Chestnut and Ship Sts. 
_ Charles F. Irons, president of the Irons 
& Russell Co., and his sister, Mrs. M. E. 
I. Russell, gave a dinner of 20 covers on 
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Thursday evening at their home on 
Friendship St., in honor of Lieut. Albert 
I. Russell, secretary of the Irons & Rus- 
sell Co., who recently returned from 
France. Patriotic colors were combined in 
the floral decorations. 

Under the will of Edwin A. Smith, for- 
merly of the Manchester-Smith Co., who 
died last week, a free bed known as the 
“Edwin A. Smith Bed,” is to be founded 
at the Rhode Island Hospital, and $4,000 is 
set aside for that purpose. Mr. Smith’s 
estate was a large one, as he was taxed on 
$14,800 personal and $125,000 in tangible 
personal. He also had had large interests 
in the Edwin A. Smith Real Estate Co., 
which is taxed for $897,980 realty and 
$21,000 personal. 

Among the jewelry buyers reported in 
this city during the past week were the 
following: James Van Wessem, of Mont- 
gomery Ward Co., Chicago; Ben Lewen- 
thal, of Fred & Ben Lewenthal Co., New 
York; Emanuel Hamburger, of N. Shure 
Co., Chicago; Mr. Wilson, of Barnard 
Hirsch Co., San Francisco; E. J. Mar- 
couiller, of W. T. Grant Co., New York; 
M. H. Kadden, of Kadden Bros., Phila- 
delphia; Mr. Pack and Miss Moores, of 
Wm. Filene Sons Co., Boston; Mr. Blake, 
of Saks & Co. New York, and Mr. 
Shatilla, of Shatilla Bros., Montreal, Can. 

The manufacturing jewelry business con- 
ducted by the late William E. Hunt, under 
the style of Wm. E. Hunt Co., at 93 Sabin 
St., has been purchased from the adminis- 
trator of his estate by the Wm. E. Hunt Co., 
which has been incorporated under the laws 
of Rhode Island with a capital stock of 
$50,000. The concern has organized under 
its charter with James E. Dempster, who 
had been foreman of the business for sev- 
eral years, as president, and H. L. Richards 
as secretary and treasurer. The former 
lines of gold and sterling silver jewelry, as 
manufactured by Mr. Hunt, will be con- 
tinued and new lines added, thus bringing 
the whole line up to a high standard. 

Samuel M. Nicholson was re-elected pres- 
ident of the Nicholson File Co. Wednesday 
at the annual meeting of the stockholders. 
The directors chosen for the ensuing year 
were: Samuel M. Nicholson, Paul C. Nich- 
olson, Marsden J. Perry, John Russell Glad- 
ding, Byron S. Watson, Ernest S. Craig and 
Augustus E. Saunders. At a subsequent 
meeting of the new board the following 
officers were elected: President, Samuel M. 
Nicholson v;ice president and treasurer, 
Paul ‘C. Nicholson; secretary and assistant 
general manager, Ernest S. Craig; assistant 
treasurer and cashier, Henry W. Harman; 
assistant treasurer, Albert J. Dana; assist- 
ant secretary and manager of credits, 
Augustus E. Saunders; domestic sales man- 
ager, Wallace L. Pond; foreign sales man- 
ager, S. Foster Hunt; assistant to the presi- 
dent, Robert W. Hathaway. 

The officials of the Gorham Mfg. Co. of 
this city has called to the attention of the 
members of Congress from Rhode Island 
the danger and serious results which might 
follow an explosion of the 300,000 pounds 
of high explosives at present stored at’ the 
hand grenade plant cf the company at Phil- 
lipsdale, in East Providence. The com- 
pany early the past week made vigorous 
complaints to the members in Congress 
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asking for the immediate removal of this 
great amount of explosives with the result 
that yesterday information was received 
from the War Department to the effect that 
orders had been issued for the shipment of 
the explosives at an early date. The War 
Department explained that the order would 
have been carried into effect before, but for 
the lack of transportation facilities. The 
Gorham Co. called the attention of the 
Rhode Island Congressmen to the situation, 
asking them to prevail upon the War De- 
partment to remove the powder without fur- 
ther delay. 

Col. Harry Cutler, of the Cutler Jewelry 
Co., left here at midnight last Thursday 
for New York, from whence he sailed Sat- 
urday for Europe to be absent for an in- 
definite period conducting certain investiga- 
tions under instructions from the War De- 
partment. These investigations will require 
visitations to the various army posts, can- 
tonments, rest camps, ports of embarkation 
and mobilizing and demobilizing stations in 
the territory occupied by the American Ex- 
peditionary Forces. This work will be con- 
ducted under special orders from the War 
Department for the purpose of securing in- 
formation concerning welfare work as well 
as conditions of health, housing, morals and 
other points. Col. Cutler will first visit 
England and thence through France, Bel- 
gium, Switzerland and Italy and into Ger- 
many, wherever the latter country is occu- 
pied by the American and allied armies. It 
is expected that these investigations will re- 
quire several months. Not only does Col. 
Cutler go abroad to make these investiga- 
tions at the instance of the War Depart- 
ment, but also as one of the nine delegates 
accredited to the Peace Conference from the 
Jewish Congress of America, by which he 
was elected at the corvention in Philadel- 
phia several weeks ag). 

Wednesday was a big day for Provi- 
dence, in which the State joined. It was 
the first of a series of public demonstra- 
tions to welcome back returning Rhode 
Island soldiers and sailors from their 
country’s service in the great world 
war. Business houses along the route of 
march were closed and throughout the city 
flags and bunting of the United States and 
the allies were displayed in greater pro- 
fusion than ever before in the history of 
the municipality. Arthur Henius, of 
Henius & Co., was chairman of both the 
city and State welcome home committees 
and was indefatigable in carrying to suc- 
cessful consummation the plans for a fit- 
ting observance of the occasion, which he 
had been largely instrumental in formulat- 
ing. Major E. Merle Bixby, superintend- 
ent of the silverware department of the 
Shepard Co., and Lieut. Col. Martin S. 
Fanning were members of the personal 
staff of the chief marshal. Among those 
who reviewed the big parade from the City 
Hall were Governor R. Livingston Beeck- 
man, who is a stockholder and director of 
the International Silver Co.; Lieut. Gov- 
ernor Emery J. San Souci, of J. O. San 
Souci Co.; Councilmen Axel Helander, 
Percy A. Harden, Howard R. Siade and 
C. Walter Pabodie, Alderman Joseph 
Baker, Jr.; Representative Adamo R. 
Aiello and Col. H. Anthony Dyer, director 
of the Tilden-Thurber Corp. 
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| Guarantee Satisfaction 








A. E. GATES 


Jewelry and Art 


AUCTIONEER 


OLBISTON, UTICA, N. Y. 


== 
~~ 


Formerly of No. 1 Maiden Lane, New York 












watch bezel. 
one. 








THE “LUMEX” 
Non Breakable Watch Crystal Fitting Outfit 


Is the most simple and quickest fitting device for applying non- 
breakable crystals to watches. 
With this outfit, crystals can be instantly fitted to any size 


No Retail Jeweler’s equipment is complete without 


WRITE FOR FULL PARTICULARS 


N. J. FELIX & SONS 
56 John Street, New York 





























THE WASHBURN 


SECURITY MAGIC NOT 
Automatic Holder for ear — scarf-pins, 
e 


for all sizes of scarf- 
pin wire, Guaranteed. 





_ WIRES 
for unpierced ears. 
Z SAFETY CATCH 
For Brooches, etc. 
Can be applied to any 
work where pin tongues 
are used. 
Open. Closed. Open. = 





Descriptive Circular on Application. 
Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 


<. IRVING WASHBURN, 108 Fulton Street, N. ¥ 








Watch Repairing 
for the Trade 


All Work Guaranteed 
FORD J. LA BARR 


1108 Heyworth Building 
29 East Madison Street 
CHICAGO, ILLINOIS 











For good, honest gold and 
silver plating and jewelry 
repairing at moderate 
prices try 


Ml Louis Morenfeld 


51 Maiden Lane, New York 





This is an exact reproduction | 


of a full sized Mazuza 
MADE IN 14-K GOLD ONLY 

This Mazuza Charm is a big 
seller, not displayed in your 


show window means lost sales 
to you. 


LIEBERFREUND BROS. 


Manufacturing Jewelers 








Price Originators of this Mazuza. 
$2 00 Sole makers and _ distributors. 
° 40 Maiden Lane, New York 


Each Tel. 5122 John 











DO THE FINEST 


Repair Work for the Trade 


On Swiss and American Watches. Mail Order 
Work Promptly Attended To 
Nassau Watch Repairing Co. 
65 Nassau St. Tel.: Cort-3360 NEW YORE 


























